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GARBAGE 
BURNERS 





Three types—fourteen sizes 
to heat from 200 to 2600 
gallons per hour. Shown is 
Type A, for heating 200 to 
600 gallons. 


Great economy is effected because a Kewanee 
uses garbag? and rubbish as part of the necessary 
fuel. The saving is from 30 to 50 per cent. of the 
fuel cost where an ordinary tank heater is used. 





True sanitation is made possible because with a l 
Kewanee all garbage and refuse is burned, on the 
premises, before it has a chance to decay. 


Naturally — being made by Kewanee — they are 
built of steel, riveted. That guarantees long life 
with a minimum of repairs. 


KEWANEE BOILER CORPORATION 


Kewanee, Illinois 
Branches in 40 principal cities 


STEEL HEATING BOILERS RADIATORS WATER HEATERS ne 
TANKS AND WATER HEATING GARBAGE BURNERS 
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Vogel Prospects Should Keep 
You on the Jump 


There should be plenty of YQ@GEX prospects 
in your book to keep you on the move every 
minute. 


Summer camps—tourist camps—bathing 
beaches—summer homes—service stations — 
road houses—private homes, all are prospects 


for the Y¥@GEX, Number Ten Seat Action 
Closet. 


Take a few out of this list and start making 
calls on them.today and don’t forget it’s as 
easy for you to find VQGEL prospects as it 
it is for VOGEL products to give the service 
Ithey do. ; 








VQGEL Number Ten Closet 





Jos. A. Vogel Co. 


Wilmington, Del. St. Louis, Mo. 
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mproved Mermaid Tank Ball 


‘TOP is substantially built — Hexagonal con- 
struction acts asa reinforcement which 
prevents elongation. 
Bottom so curved as to give maximum of service 
and tight closure when used with varying sizes 
and shapes of seats. 
In the “Improved Mermaid” you have a tank ball 
that is scientifically designed, mechanically cor- 
rect in every detail, made of pure gum rubber, 
and unconditionally guaranteed to perform its 
functions with trustworthy dependability. 





WoverinE[}rass Works 


Each Ball packed in 
individual carton and GRAND RAPIDS MICHIGAN 


twelve cartons in an 
attractive display box. 


Le a 
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1 Horse Power Century Type RS 
Repulsion Start Induction Single Phase Motor 


a“ 


For Electric Refrigerators 
O11 Burners and House Pumps 





The ability of Century Type RS Repulsion Start Induc- 
tion Single Phase Motors to continuously meet all of the 
service and power supply requirements of such installa- 
tions as electric refrigerators, oil burners and house 
pumps, makes them the logical choice for these and 
other installations, especially where high starting torque 
and low starting current are desirable. 





At least one year’s continuous 


24-hour-per-day operation; ° ° ° 

EOE yy cee They operate quietly. Static and running balance tests 
the Century Wool-yarn System ° ° ° ° ° ° 

of Labeloasion. ‘This ts scund are applied to each armature, eliminating vibration to 
ard for 1 heres Hower ane the greatest degree commercially practical.... Bearings 
smaller motors. 


are long lived. They are machined from phosphor 
bronze castings, the highest grade bearing material 
obtainable... . Ball bearings can be furnished when 
needed .... Brushes and commutators last. Brushes 
touch the commutator only during the starting period, 
about 1/900th part of the time the motor is operating. 


Built in standard sizes from \% to 40 horse power. 


CENTURY ELECTRIC COMPANY — 


1806 Pine St. St. Louis, Mo. 
33 Stock Points in the United States and More Than 50 Outside Thereof 
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‘*‘THEY KEEP A-RUNNING™ 
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Do Away with the “Gamble” 
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This Book 


os 
WHAT THIS BOOK Means Easier Work and _ 
CONTAINS : | 
THE PLUMBERS’ AND Sure Profits , 
STEAM FITTERS’ PRICE . 3 
= has been amet That is the reason this book was published, 
with one purpose in view—tha ae ‘6 9 . 
Ff Site es aeanie % to eliminate the “‘gamble”’ that plumbing 
determine average costs and and heating contractors had to take when 
proper resale prices. Into this estimating a job. 
book is crammed all the infor- 
mation you can possibly need Now there is no gamble. You can estimate 
to determine selling prices of h aE er : : 
every kind of eupplies you use— what the job w1 ] cost you to install and be 
every item is instantly avail- sure your estimate is RIGHT. 


able through the famous Bare- 
ham and Saunders cross-indexed 














system—you can find what you Why Go on Los ing Money? 
want in a jiffy. No figuring —no 
oe — — — Why should you go on guessing when you 
—_—_o can tell at a glance what a job should cost? 
Here is a simple, quick method of figuring, i 
that anyone can understand and use. 4 





Take advantage of it. Send for it today! - 


A 


he 
) 7 , 366 East Main St. 


Rochester, N. Y. 


BAREHAM anv SAUNDERS off eae 


me at once full informa- 


PUBLISHED AND USED BY PLUMBERS AND STEAMFITTERS SINCE 1912. tion about the Plumbers’ 
PUBLISHERS OF THE PLUMBERS’ AND STEAMFITTERS’ PRICE GUIDE. : a Steamfitters’ Price Guide 
i 


366 East Main Street Rochester, New York and how it will help my busi- 


ness. 














oe#ereevrevowvveeveeeeeeereeeeeeeeeeeeeeaeeeeeaeeeneeeeve 


D, E, 6-2-28 
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TAYLOR ALLDERDICE HIGH SCHOOL 
Architect Robert Morris Trimble 


General Contractors .Miller & Sons Co 
feating Contractors: F.E.Geisier & Campany 
Plumbing Contractors: Moss & Biakeley Piumbing C« 


Wuilding the High School 
@\ /or Generations fo come 


Recent years have brought a marked improvement in our grade and high 
school buildings. In the march of progress in buildings generally, the high 
school has undergone practically a complete change in both architectural 
design and interior plan. 
































From the modest ‘‘school house’’ of yesterday has come the ‘“‘institution”’ 
of today. Beautiful in outward appearance—efficiently planned within— 
the modern school building reflects the trend of modern thought in meeting 
today’s needs and anticipating tomorrow’s requirements. 


In keeping with architectural achievement, engineering skill has been 
diligently applied—the hand of genius is seen in the specifications for 
various materials used. Behind the walls and beneath the floors is one of 
the most important of these materials—a vast net work of pipe lines. There 
could be no substitute for quality here. Efficient service and long life were 
factors carefully considered and only pipe which bore unmistakably a 
reputation for proven quality received consideration. 









It is significant that in many of America’s modern school buildings 
“NATIONAL” Pipe has been generously used. 


The Taylor Allderdice High School in Pittsburgh illustrated above is one of the many 
schools throughout the country in which “NATIONAL” Pipe has been installed. 


NATIONAL TUBE COMPANY 
Frick Building, Pittsburgh, Pa. 
DISTRICT SALES OFFICES IN THE LARGER CITIES 


ATION 
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Are you overlooking 
these prospects? 


THE search for business are you 
overlooking one class of highly 
profitable jobs? 


Take the less modern homes in your 
territory that do not have running 
water. Have you passed them up in 
your fight for contractor business? 


With the efficient, compact, low priced 
Fairbanks-Morse Home Water System 
you can go to these homes with an 
attractive proposition for a complete 
installation that is hard to resist. 
The extremely low selling price of these 

.units enables you to quote a low price 
for the completed job—plumbing in- 
cluded. You profit two ways—once on 
the F-M unit and again on the piping 
installation. 


For full details just use the coupon for 
full information on an attractive dealer 
proposition. 


FAIRBANKS-MORSE & CO., Manufacturers 
Chicago, U.S. A. 











low the unit. 


ee Se ae ee ae 

|  ] 

|! Fairbanks, Morse & Co., ' 

| 900 S. Wabash Ave., Chicago, U. S. A. 

[ ' Dept. 1-6. , 
only Cash f.o. b. l 
factory for 210- Please send full details of your Dealer Proposi- ; 

gal.perhour 1 tion on F-M Home Water Systems. ' 

capacity. Com- ] ' 

s plete with mo- ! é 
tor for 60 cycles a tle aid Wh ahh ne wah ae oka cee dn 

or d. c. , i 

1 i 

RE 5 ae a a a ' 

420-gal. per hour size - $100 
Both sizes for use where source of , i 
water is not more than 22 feet be- ee Sr es s. o ae Ses ' 
i ! 

tom ond 











FATRBANKS-MORSE 


Home Water Systems 
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“UISANAR 









States 






~~, 
ne 


BRERA 







Act? 





USANAR pronounced U SAN ARE is our new product this year. We 
have been working some previous years to perfect this Enamel and now 
you can have, at a slight additional cost, Enameled Ware that is not 
harmed by fruit or vegetable acids. This Enamel is a new QWu@0$rws 
product and can only be obtained on DyivPSars Sanitary fixtures. 


Specify Dnite? States Enameled Ware with USANAR Enamel 


Cnite? States Sanitary Wg Co. 


Pittsburgh, Pennsylvania 





PHILADELPHIA 
BOSTON 


NEW YORK 
CHICAGO 








KANSAS CITY, MO. 
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Hotstream is the only 
water Heater licensed 


Illustration shows No. 


to use the patented 
505-20 Heater complete 


with Pressure tank and 


pump connected to <= ] Gasoline Burner 


insulated storage tank. 








HOTSTREAM 
**Gas-Pressure’’ Water Heaters 


Ideal for Country and Suburban Homes 


Heat water as rapidly and as efficiently as heaters burning city gas and make available 
the comfort, convenience and luxury of running hot water. 


Hotstream ‘“‘Gas-Pressure’”’ Heaters are available in either double or triple copper coil 
types and connect to a standard range boiler in the same manner as ordinary gas heaters. 
They are equipped with the Coleman patented gasoline burner,—the gasoline being supplied 
under pressure through a hollow wire from a separate ten gallon tank. 


Hotstream ‘‘Gas-Pressure’’ Heaters made in two sizes — No. 505-20 and No. 707-80. Also 
can be had completely assembled with heavily insulated storage tank, as illustrated. 


NOW IS THE TIME TO CASH IN ON THE TREMEN- 
DOUS MARKET FOR HEATERS OF THIS TYPE. 
HOTSTREAM GAS-PRESSURE HEATERS TREMEN- 
DOUSLY WIDEN YOUR MARKET, AND PRESENT A 
WONDERFUL OPPORTUNITY FOR PROFIT MAKING. 


NOW IS THE TIME— 


- ei 
5 i 5 


: yf ‘ F 
» «en ¢ , f 
& Z Mi > ar . 
cm - s ‘ & - 
d 4 4 aes y io 
PS : ; 3 F RS 
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THE HOTSTREAM HEATER CO. 


‘‘Makers of Heaters that Heat’’ 
CLEVELAND, OHIO 


New York: 210 E. 45th St. Detroit: 1045 Wayburn Ave. Philadelphia, Pa.: 892 Drexel 
Toronto: 269 W. Richmond St. Portland Ore.: 711 Dekum Bldg. Bldg. 

Chicago: 627 Washington Blvd. Los Angeles, Calif.: 509 Wilcox Denver: 1715 California St. 
San Francisco: 58 Federal St. Bidg. Boston, Mass.: 46 Cornhill 


Manufacturers of a Full Line of Gas and Kerosene Heaters—Standard High-Grade Products Built to Give Lasting Satisfaction 
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Save Time by Using ~ 
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Standard Catalog Size 
7%, by 10% inches 
2000 pages— 13000 illustrations 
































Price $5.00 prepaid 


Mr. Buyer:—Did you ever stop and figure 
out how much time you spent in finding the 
sources of supply of the many items you are 
called upon to deliver? When you stop and 
think about it, there's a big portion of many 
days eaten up, isn’t there? 


Of course you will be interested in finding 
a way to save yourself a lot of time, energy 
and patience, and— 


That’s where Domestic Engineering 
Catalog Directory comes in. 


This book has been especially designed, 
planned and made up to relieve you of the 
necessity of having a cumbersome catalog 
file in order to locate the manufacturers of 
any products you are in the market for. 


Between the covers of one volume you are 
able to find the up-to-date source of supply 
of any item used in the plumbing and heating 
field, and you can do this, rapidly, conven- 
iently and with the utmost ease. 


is 

Please send us a copy of the 1928 edition of 
Domestic Engineering Catalog Directory in 

accordance with the special approval offer. We i 

will either remit $5.00 or return the book within ! 

30 days. - 

I 

I 

l 

i 


ee ee eee 


1900 Prairie Avenue 


This one feature is worth far more than the 
small charge we make for placing a copy of 
Domestic Engineering Catalog Directory 
on your desk. 


There are many other features that will 
help to make your work easier and better— 
such as—a large catalog section that contains 
the catalogs of over 500 manufacturers of 
plumbing and heating products. You are 
able to find illustrated and described practi- 
cally any item you may be looking for. There 
is also a Table and Rules section that has 
been compiled for the purpose of aiding you 
in ordering the proper sizes to meet certain 
requirements. You will also find much other 
useful information. 


Because we know that after you have had 
the opportunity of looking over a copy of 
Domestic Engineering Catalog Directory 
you will wonder how you ever got along 
without it, we are making a special approval 
offer which permits you to keep the book for 
30 days. If after that time you feel you have 
not received full value you may feel perfectly 
free to return the book to us. We know you 
will keep it—most everyone that tries it, does. 


Just fill out the coupon and send it in. 


Domestic Engineering Co. 


CHICAGO, ILLINOIS 
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A Letter from 


NYE 


Thin Blade 
Cutter Wheels 
Knurled 


or 


Smooth Edge 


Made to Fit 
All 
Standard Makes 
of 
Pipe Cutters 








Knurled Edge 





Smooth Edge 


Nye cutter wheels are made 
from the highest grade tool 
steel, and are hardened and 
tempered in oil. Blades 
about sth of an inch thick 
and straight from hub to 
cutting edge. Cut with one- 
third the time and power 
required by old type wheels 
And also they are— 


ABSOLUTELY 
GUARANTEED 
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Harry G. Nye 


June 2, 1928. 


To the Plumbers and Steamfitters 
Of: tee: Uv. Bs 


Fellow Citizens: 





Four years ago I started the "A Plumber for President" 
movement, but didn't quite put it over. They went and elected 
a lawyer. And it's a good thing. This government needs all 
the lawyers on its side it can get. There's plenty enough on 
the other side. 


But if we can't have a plumber for President, then I am 
in favor of sending some steamfitter to the Senate. If a good 
steamfitter could just cap the Senate, he could get us enough 
gas to run all our industries for all time to come. 


People who are afraid that this country will sometime run 
out of natural gas must forget all about the Senate. I never 
could understand why they send all our orators to the Senate 
when we have a lot of state and county institutions at home. 


Yes, sir, we ought to elect some steamfitter to the 
senate. Then, when he got up to make his first speech, let 
some plumber drop about ten feet of sewer pipe on his foot. 
Even Senator Heflin would pick up some new ideas in words. 


A steamfitter in the Senate could shut off the gas and 
turn on the steam, and that is what the Senate needs. You can 
never tell what the Senate will do, unless it is something you 


‘ tell it to do, and then all you know is that it won't do it. 


With a steamfitter in the Senate and a plumber in the 
White House, our noble industry would be represented as it 
should. When the Supreme Court wanted to give some fellow an 
immunity bath, one of them could rush over and shut off the 
water. 


So I want to put myself on record right now in favor ofa 
plumber President and a steamfitter Senator. And I am not 
a fellow to pussyfoot around and say "some plumber" or "some 
steamfitter". I've got a man in mind, and I pledge myself to 
him right here and now. 


It is a big job and it requires a big man, and I don't 
mean only big around the biceps. I have just such a man in 
mind, and I am for him first, last and all the time, and later 
if necessary. The man I suggest is you. 


I know you use Nye Tools, and the job needs a smart man. 
I know you know they work faster and easier and last longer 
than any other pipe tools on earth, and the job needs the best 
tools. And, anyway, I am for you because you are a friend of 
mine. 


Yours till the last ballot, 


OTHERWISE KNOWN AS 


THE NYE TOOL & MACHINE WORKS 


MANUFACTURERS OF HIGH GRADE PIPE TOOLS 
4120-30 Fullerton Avenue Chicago, Illinois 


Copyright 1928 by Harry G. Nye. 
All rights reserved. 
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—at these 
Low Prices 


LIGHT DELIVERY 


‘375 


Chassis Only 
UTILITY TRUCK 


495 


Chassis Only 
Prices f. o. b. Flint, Mich. 
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Better Performance: 
Greater Dependability 
and Economy 








The engine features listed below are typical of the 
basic superiorities in modern design and construction 
that have made Chevrolet such a sensational success as 
the world’s largest builder of trucks. See these trucks 
at any Chevrolet Dealer’s—and learn for yourself what 
these features mean in terms of performance, depend- 
ability and economy of operation. 


Adjustable Valve Tappets 


Chevrolet valve tappets can be easily ad- 
justed to eliminate loss of power and acceler- 
ation during life of truck. 


Large Bearing Surfaces 


Exceptionally large bearing surfaces provide 
increased dependability, quieter engine op- 
eration, greater power and longer life. 


Positive Lubrication System 
Chevrolet’s positive vane type oil pump in- 
sures a plentiful supply of oil to the bearing 
surfaces at all times. 


Air Cleaner 


The AC air cleaner is another motor safe- 
guard that removes dust from the air taken 
into the carburetor—adding life to the 
motor and increasing its efficiency. 


Oil Filter 
The AC oil filter removes dust and grit from 
the oil, making fewer oil changes necessary 
ry adding thousands of miles to the engine’s 
ife. 
Crankcase Breathing System 

A breathing system which clears the crank- 
case of vapors prior to condensation, mini- 
mizes oil dilution, and adds materially tothe 
long life of the motor. 


Thermostatic Control 


A thermostat in the cylinder head controls 
the water circulation, assuring the proper 
degree of cooling for any temperature. 


Completely Enclosed Motor 


A complete motor enclosure protects the 
exterior working parts against dust and dirt 
— adding to the motor’s life and efficiency. 


CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 


Division of General Motors Corporation 


Y ae 


L O W 






. 2s F 








Mention Domestic ENGINEERING when writing advertisers. 





za ~- 2 


rr a a a a 


= 








June 2, 1928 


HE rapidity with which depend- 

able oil heating is being adopted 
is one of the outstanding develop- 
ments in modern living. 


Clean, wholesome, uniform oil heat 
is the one form of heating that will 
keep a home snug and warm, not 
only in zero weather, but during those 
changeable days of spring and fall 
which offer the greatest heating prob- 
lems of the year. 


Self-regulated—as effortless as an elec- 
tric clock—oil heat eliminates the 
drudgery of the coal pile and substi- 
tutesaclean basement, with extraspace, 
and greater cleanliness throughout the 
house. 


Your customers, in ever-increasing 
numbers, are demanding this modern 
form of heating. The only question 
in their minds is the kind of oil heat- 
ing equipment best suited to their needs. 


Safeguarding Your Business 


To you will go the credit for the suc- 
cess of the oil heating equipment you 
install. On you, as an expert, rests the 
responsibility for its efficient operation. 


No sooner is a reliable oil heating 
unit put in use than the news of its 
comfort-giving, labor-saving service 
spreads throughthe community. Each 
satisfied user constantly creates new 
prospects for you. The oil heating 
unit you recommend must meet the 
specifications developed through years 
of experience by oil heating engineers in 
order for you to get your full share of 
the big, practically untouched market. 


OIL HEATING INSTITUTE 


420 Madison Avenue 


The Oil Heating Institute is prepared to furnish special information on the heating 
of churches, theatres, hotels, apartment houses and office buildings, and on the 


various heat treating processes of industry. 


DOMESTIC ENGINEERING 


Yours the Credit... 
—Yours the 
Responsibility 


. ao" j 
agttetiaa ' 
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How the Oil Heating Institute 
Can Help You 


The Oil Heating Institute can be of im- 
measurable servicein helpingyou. This 
organization is the clearing house for 
information about the oil heating in- 
dustry. It has for its purpose safeguard- 
ing the contractor, his customers and 
the industry itself. 


Your assurance that the heating plants 
manufactured by the members of the 
Oil Heating Institute will function 
reliably is found in the standards of 
efficiency and safety to which all 
members must subscribe. 


The manufacturing members of the 
Oil Heating Institute want to cooper- 
ate with you in every way that will 
save you time and increase the good 
will of your customers. They have 
published a series of booklets on oil 
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This is the Emblem of the 
Oil Heating Institute 


It is the symbol of satisfactory 
public service in oil heating. 


Only the manufacturers who are 
members of the Oil Heating In- 
stitute are permitted to use it. 


These manufacturers have earned 
their membership through the en- 
thusiasm of thousands of home 
owners whom they have provided 
with efficient and dependable oil 
heat. 


This emblem protects you, and it 
will be protected, on your behalf, 
by the Oil Heating Institute. 





= Get all 
heat written by national authorities. the Facts— 
They contain complete information, a 
together with illustrations, on ap- besk vou 
proved oil heating appliances. The nen 
coupon will bring any of them to you. 
7 OIL HEATING INSTITUTE " 
420 MADISON AVE., N. Y. CITY 
| Please send me, free of charge, the following informa- | 
tion on oil heating equipment: i 
Does it Pay to Install an Oil Heater?................... 
| Age Off Piontore Pesbected? .... oo. ccc sccccccs cocccccs | 
New York | What About the Supply of Oil Fuel?..............060- i 
Making Better Use of the Basement.. ................ 
: TS RE Rg Eee Ee, eee OR oe : 
Di i. dint Jc dens seen hebsdbnedecwenesbaes 
| | 
3. x6 sa neucelised- beebnediweect cieed-oeeuned 
I Oi tee inn ended 4 A od wean ees D.E. 6 
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~and in the National City Company 
Building—No. 52 Wall St., New York 


Brass Pipe Fittings 
will be installed 


This National City Company Building (Contrac- 
tor, Fuller Construction Co.—Architects, McKim, 
Meade & White—Plumbing and Heating Con- 
tractor, Jarcho Bros.) joins the legion of large, 
well known buildings in greater New York using 


A. M. B. ““Tested”’ Brass Pipe Fittings. 
All A. M. B. Fittings are “‘tested’’ before ship- 


ment,—your assurance of proof against leaks. 


(Hydrostatic Test, Standard Fittings 300 lbs., 
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This is only one of the many reasons why A. M. 
B. Fittings are preferred, specified and purchased. 
We have prepared a bulletin which describes the 
other points of superiority. Send for it, using 
coupon below. 


Tous et aire of 
PRP}, *s 
hm ates Dpto 44 
7 








We manufacture regularly and in quantity, Red Brass, Flat Band Fittings, 
Flanges and Flanged Unions—standard and extra heavy, for use with Steam, OTE 
NOTE Water, Gas and Oil, also Hydraulic Bronze Fittings, 250 pounds to 1500 pounds N 


pressure at 500 degrees F. 





AMERICAN MANGANESE BRONZE COMPANY 


“Founders and Metallurgical Engineers” 


HOLMESBURG - PHILADELPHIA, PA. 
PITTSBURGH CLEVELAND NEW ORLEANS NEW YORK 


Send for our new Pipe Fittings Bulletin 


Extra Heavy Fittings 600 Ibs.) | 
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cE RTI‘FIED 


The BIGGEST SAVINGS in the 
CONTRACTING FIELD can be 


mm” HAULAGE 


Dissipation of profitsthrough 
unregulated haulage and un- 
known delivery costs is the 
biggest drain on business to- 
day. Haulage too often re- 
mains haphazard, despite the 
fact that modern efficiency 
methods have been applied 
to every other department of 
commerce and industry. 


Federal’s Certified Earning 
Ability has done more to put 


EARN ING 


a 





haulage and delivery into the 
same known controlled class 
with rent, payroll, etc., than 
any one thing in the transpor- 
tation field. With 43 chassis, 
one to7tons,and more than 
100 body-and-chassis com- 
binations, Federal offers this 
Certified Earning Ability to 
every branch of industry 
concerned with the moving 
of merchandise or materials. 


ABILITY 








pth 


~ ASK FOR 


The Federal System of 
Truck Expense Control 


20,000 business men 
have received this 
simple key to more 
economical truck opera- 
tion. It gives absolute 
control of every item of 
haulage or delivery ex- 

nse. You need it, re- 
gardless of how manyor 
what make of Trucks 
you own or what cost 
accounting system you 
use. It’s free—write forit. 








THE FEDERAL MOTOR TRUCK COMPANY, 5800 Federal Ave., DETROIT, MICH. 
“Leading Specialists in Commercial Transportation” 


FEDERAL TRUCKS 


ALL SIZES—FOURS & SIXES _ 
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Everywhere, Radiators are Giving Way 
to Trane Concealed 


Wm. F. B. Koelle, Architect, 
Philadelphia, Pa. 





Trane 
Heat Cabinets 


Visible type heating units, 
employing the same heating 
principle as Trane Conceal- 
ed Heaters. Finished in any 
tone or grain to match fur- 
nishings. Wide variety of 
shapes to fit any wall space. 


Heaters 

















HEAT 
CABINETS 


Today, a new building hardly seems 
up-to-date if it is heated with old- 
fashioned radiators. There is some- 
thing strikingly different about the 
appearance of a room equipped 
with Trane Concealed Heaters, that 
appeals instantly to every person 
entering it. No radiators to waste 
space and interfere with interior 
arrangement. Only an inconspicu- 
ous damper grille in sight — every 
other part of the heating unit is 
hidden between the walls. 


But the present popularity of 
Trane Concealed Heaters could not 
have been attained without an 
equal improvement in heating re- 


TRAN E 


The modern demands for spaciousness — beauty — 
comfort, have established this trend in room heating 


sults. With thousands of units in 
successful service, it is universal ex- 
perience that these modern heating 
units heat rooms more quickly and 
provide more flexible control. Reg- 
ulation, in fact, is instantaneous, 
with the opening or closing of the 
damper grille. 


Trane Concealed Heaters are not 
hidden or recessed radiators, radia- 
tor shields or screens. You need Bul- 
letin 24 to explain the difference 
and acquaint you fully with the 
many advantages of convection 
heating, with the Trane all-copper 
heating element. 


Mail the coupon. 


*yyY PUMPS AND HEATING SPECIALTIES *" 
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CONCEALED 
HEATERS 














THE TRANE CO. : (Est. 1885) Name 

304 Cameron Ave., La Crosse, Wis. —) 
Send Bulletin 24, “How to Select and Dien 
Install Trane Concealed Heaters.” City 


State 
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' ¢Domestie 
Engineering” 
has the larg- 
est net paid 
A. B.C. circu- 
lation of any 
paper in the 
plumbing and 
heating in- 
dustry. 




















“Sociability 
and confidence 
can pinch hit 
for competi- 
tion.” — Jere 
Sheehan, Jr., 
of St. Louis, 
Mo., vice pres- 
ident, N. A. 
M. P. 











Merchandising ideas are always acceptable by master plumbers and heating contractors when those ideas can be applied to 


their own businesses. 


When such an idea has been applied to the plumbing and heating business, and its success has been 


proven, it should also be a good idea for other merchants in our field. For that reason we publish every four weeks a sec- 


tion devoted exclusively to merchandising. This week’s issue contains one of those merchand- 


33 


ising sections, an exclusive feature of “Your Weekly. 


HIS week’s section is devoted partially to the study 

of how to beat mail-order competition. Personal 
selling, with a catalog at hand, is one master plumber’s 
idea of*how to beat the mail-order houses, and his story 
is told in this section. Anyone would rather do business 
with a human being personally than with a large cor- 
poration by mail, and if the field will get that spirit of 
personal selling, it will capitalize on it just as this mer- 
chant plumber and heating contractor has done. Read 
the section this week. It stands out as being one of the 
best merchandising sections we have published. On the 
front cover you can see the results of one merchant’s 
advertising on the passersby. Isn’t such publicity worth 
while ? 





EATING contractors interested in the 

Heating and Piping Contractors National 
Association have had a great deal to think 
about during the past year in the way of 
improving the heating industry. The asso- 
ciation has not only pushed the certified 
heating movement to recognition, but has 
also done a great deal of other work in 
technical lines. The annual convention of 
the association, which is to be held in Phila- 
delphia next week, is planned so as to give 
the delegates a greater opportunity for 
analysis and discussion, as all the lengthy 
reports have been printed before the meeting. 
The convention promises to be a real success. 





VER since pipes have been in use, the weak point in 

each kind of pipe has been the joint between the 
sections. To overcome this difficulty a great deal of 
time and study has been devoted, but, in many cases, 
differences of opinion as to the relative values of dif- 
ferent types of joints still exist. In this issue Harold 
L. Alt, well known heating authority, has an article 
called, “Forty Ways to Join Pipe.” The article analyzes 
the different methods of joining pipe. 


Your Zaller 


“ HEN we were planning a float for a parade in 

our city, we had to go to ‘Domestic Engineering’ for 
historical information for use in the float. We had to go 
to Chicago to find someone who knew something out our 
city.” —So writes an officer of one of the Eastern master 
plumbers’ association about the services of “Your 
Weekly” in preparing an idea for the float. 





PEAKING of floats, plumb- 
~ ing and heating contrac- 
tors throughout the country 
have received favorable com- 
ment on the fact that they 
have had floats in civic pa- 
rades, and that those floats in 
a number of cases have been 
of such quality as to win a 
prize. The use of floats brings 
the plumbing and heating in- 
dustry into the eyes of the 
public like very little else, and 
it is interesting to see the 
trend of growing appreciation 
on the part of contractors of 
the public’s attitude toward 
the business. 





HIS week the report of the annual meeting of the 

National Pipe and Supplies Association is pub- 
lished. Of interest at the meeting was the novelty 
of the program. Instead of the usual informal reports 
of existing conditions in different parts of the country, 
papers were presented offering solutions and suggestions 
on the problems of the industry, and afterwards the 
problems of distribution were analyzed by leading job- 
bers and manufacturers from all over the country. This 
report is of interest to everyone in the field, especially 
on account of the distribution study. 





N the front cover next week will 
QO be a picture of what is said to be 
one of the most beautiful civic build- 
ings in the country. It is the Pasa- 
dena, Calif., city hall. In the issue will 
be a pictorial description of the plumb- 
ing and heating installations in this 
building. 


The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 
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THE NEW 





‘AN 

% \ 

7 “TOLEDO” RATCHET 
~ N PIPE REAMER 

-% \ Capacity 34" te 3” inclusive 





—Is superior in 

many ways. Cutter 

blades are cast solidly 

in head, cutting freely, 

and being made of high 

speed steel out wear ordi- 

nary blades. Easily re- 
sharpened, or when worn 

out entire head replaced at 
moderate cost. The unique 
handgrip provides a more 
natural position for holding 
the reamer while cutting. 
Polished tubular handle is 
light in weight and unbreak- 
able. Ratchet head enclosed 
and oversize, assuring longer life 
to ratchet parts. 


Use the coupon and order one 
from your jobber today at the low 
net price quoted. 


NET PRICE ~— $ § 60 


(WEST OF ROCKIES, $5.95) 
F. O. B. TOLEDO, OHIO 


THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, OHIO 


NEW YORK OFFICE: 72 Lafayette Street 
‘: 
-% 
e.* "a 
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Does It Pay? 


In our issue of May 12 we presented an analysis of 
the retailer. This analysis showed that 39.3 per cent of 
the master plumbers and heating contractors do less 
than a $10,000 yearly volume of business. As for all 
retailers in all lines, 28.06 per cent do an average 
volume per week of only $43.47 and another 18.50 per 
cent do a weekly business of less than $140.00. Be- 
cause retailers doing that amount of business can not 
possibly buy enough goods from all the wholesalers 
and manufacturers seeking to sell them to repay the 
expense of having salesmen call on them, besides the 
expense of handling, transportation, etc., this fact is 
interpreted to mean that at least one-third of the re- 
tailers now in business must go out of business. They 
are being carried by their sources of supply at a loss 
—and from the profit made on transactions with the 
well established retailer. As soon, it is figured, as 
manufacturers and wholesalers realize this, they will 
cease to try to sell them. 

We asked in this editorial why manufacturers and 
wholesalers tried to sell such outlets. We pointed out 
the harm such efforts were doing to their well estab- 
lished trade, in allowing incompetent competition to 
remain in the field. And 
we would assume _ that 
manufacturers and whole- 
salers, in these days when 

elimination 
The Right of waste in 
Sales Policy distribution 

is highly 
essential to business sol- 
vency, would, for self-pre- 
servation, set up a_ sales 
policy which would call 
for concentration on those 
retailers from whom profit- 
able results are possible. 

This editorial attracted 
considerable attention. The 
thinking master plumber 
and heating contractor 
agrees with the reasoning 
employed. Several have 








written us complaining 


MAIL ORDER COMPETITION | 


In this week’s special merchandising section we 
show how one master plamber and heating contractor 
successfully meets mail order competition. As our 
readers will recall, we presented an analysis in these 
columns last week which indicated that mail order here to standards of con- 
houses do 4 per cent of the total retail volume of | duct which ave essential 
business done in all lines. In an industry the size of | 
the plumbing and heating industry, this amount of 
business, while large, is perhaps nothing which should 
greatly alarm us, considering it in a national way. 
But in those sections of the country in which mail 
order competition is particularly keen, master plumb- 
ers and heating contractors find it cutting seriously 
into their business. Such men can get a great deal 
out of our special merchandising section in this issue. 
Mail order competition can be beaten. To beat tt the such ideals often fails to 
master plumber and heating contractor must do an 
aggressive job of merchandising, but, if he does, he 
will find that his local position, his ability to give 
service and the high standards of his work and ma- 
terials will win him the business. 


about the practice of wholesalers setting incompetents 
up in business. One master plumber wrote in to say 
that he was in the $10,000 class. He said that six 
salesmen called on him at least every three weeks. 
With the exception of one or two, none of these sales- 
men gets more than $500 worth of business a year 
from him. He asked, “Does this pay their sources of 
supply ?” 
men will put new concerns into business, concerns 


And his argument is that these same sales- 


which will never give them a paying volume of busi- 
ness but which will take just enough away from him 
to make it almost impossible for him to survive. 

This is an age of distribution problems. They are 
present in the business of every wholesaler and every 
manufacturer. And the way they are solved or not 
solved has a vital influence on the master plumber and 
heating contractor. These facts, therefore, are for the 


entire industry to consider 


Profitable and More Pleasant 


A hard-headed business man said the other day that 
he believes in co-operation for just two reasons—it 
makes business more profitable and more pleasant. In 
our estimation, these two reasons are sufficient to make 

any one want to co-operate. 
ooo brotherly love, the Golden 
Rule and such moral and 


philosophic advice are very 
wonderful, and help, more 
than laws_ themselves, to 
make this human race ad- 





to a well-ordered civiliza 
tion. But when it comes to 
getting a job, or making a 
sale, they often are not con- 
sidered until after the busi- 
ness deal has been closed, 
and co-operation based on 


function. But when co- 
operation is profitable and 
when, in addition, it makes 
business pleasant, then it 





will function. 
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2 Orcty Ways (GO 


Article No. 1 
By H. L. ALT 


VER since. man has inhabited this 
K planet—which, according to  scien- 
tists, involves a period of several mil- 

lion years—he has had need of water. Next 
to air, water is the most necessary of body 
requirements, much more necessary than 
food, for people have been known to fast 
forty days and survive, but no one has ever 
succeeded in going more than a few days 
without water. Thus it can be seen that the 
need for air is a matter of minutes, water a 
matter of days, and food a matter of weeks. 


There is little, if any, record of how, in 
ancient times, man brought water from its 
source to the point of utilization. Probably 
he found it easier in that state of civilization 
to go to the source, when water was re- 
quired, than it was to try to bring water to 
the point where it was used. 


Coming down to comparatively recent 
times—say of 2,000 to 3,000 years ago— 
man’s attempts to transport water were 
probably by means of ditches and aqueducts. 
Old Rome had a very highly developed sys- 
tem of aqueducts for supplying water to the 
city, some of which are still in existence. 
Of course, no attempt was made to deliver 
water to individual houses, and the modern 
plumbing fixture had not even been thought 
of, so that piping difficulties were not acute. 


Early in the nineteenth century, the Erie 
Canal was carried over the Genesee River 
at Rochester, N. Y., in an aqueduct similar 
to the old Roman design, and this aqueduct 
was partially drained and used for a skat- 
ing rink in the winter. Today this portion 
of the canal has been abandoned, and the 
top of the aqueduct has been roofed over, 
forming an integral portion of the new 
subway system being built. Certainly this 
aqueduct has served a variety of purposes. 

Later, when gold mining was at its height 
in California, the aqueduct idea was em- 
ployed on a small scale in the flumes used 
to carry water to where the pay dirt was 
washed out, leaving the golden deposit 
in the bottom, to the delight of the hardy 
miner of ’°49. But mechanical development 
at the: same time was going along by leaps 
and bounds. The steam engine, the steam- 
boat, the introduction of gas lighting and 
the demand for water in buildings all gave 
an impetus to the development of means 
of conveying fluids under pressure and in 
smaller quantities. The most common means 
developed is the pipe. 

A pipe may be defined as a hollowed 
cylinder of indefinite length. The length of 
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the cylinder is limited by the difficulties of 
manufacturing and handling. Where pipe 
can be bent and later straightened out— 
as is the case with lead pipe—the cylinders Thread 

are produced of longer lengths and coiled ALARA a SARRREEN ee eS Bk BE IE EE IEE OMEN FB 
up for ready handling. Light steel pipe is 











produced in lengths around 20 ft. or so. 
Heavier cast iron water pipe runs around 
12 feet in length. Soil pipe, for convenience OO OO 
in installation, is made in five-foot laying 
lengths in this country and six-foot overall 

length in England. Tile pipe runs two to / LUSH SOLINT | Fic) 
three feet in length, owing to the danger 
of breakage with longer lengths. From 
this it will be seen that pipe lengths are 
governed by manufacturing limits, handling 
limits and installation convenience. 























Every type of pipe has been developed to 
meet some special demand. If all installa- 
tions could use the same kind of pipe, there 
never would have been any demand for the 
numerous kinds which have been developed 
and placed on the market. 




















THE WEAK POINT IS AT THE JOINT 

VER since pipes have been in use, the 
kK weak point in each kind of pipe has 
been the joint between the sections, or the 
joint between a section and some other 
piece of apparatus to which the cylinder was 
connected. To overcome this difficulty a 
great deal of time and study has been de- 
voted, but, in many cases, differences of 
opinion as to the relative values of different 
types of joints still exist. 


























PLANGE BELL AND SPIGOT SOlMNT 


A joint should be good enough to give 
satisfactory service without being so good 
as to be unduly expensive. There is no aE 
use putting a 250-lb. joint on a tile line flange z[ jo 
because the tile line itself, not only is never 
intended for any such pressure, but would | 











not stand this high pressure if ever sub- 
jected to it. On the other hand, it would 
be just as silly to put a piece of tile pipe | 
in a 250-lb. steam line. It would not hold 

up and no one would expect it to do so. 

















From this it will be readily apparent that 
the joint of best engineering design must EG | 
have the following attributes as far as pos- FLANGED JOINT Fig. 9 
sible: : 





(a) It must be able to carry the pressures 
existing or possible on the line where it is 


installed. my, Wrz 


(b) It must be simple to install. Ln nt ni EY 












(c) It must be of as permanent a nature 
as possible. 




























(d) It must be tight when installed and 
must remain tight indefinitely. IAS. 7 yy) mm 
(e) It must be as inexpensive as the Goshe/s EW // fr 
above considerations will permit. KG 
(f) It must be able to stand the expan- 
| sion and contraction stresses likely to occur UNION JOINT f71GHO 
: in the line. 
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(zg) It should not be any more subject to corrosion, 
either by outside or inside conditions, than the line itself. 

(h) Assuming that a leak is started, there should be, 
if possible, a simple and easy method of tightening up 
without removing the joint or cutting the pipe. 

This is quite an array of desirable characteristics and 
all joints were designed to embody as many of these fea- 
tures as possible. If a tube of continuous length were 
practicable, it would constitute the ideal pipe on account 
of being jointless. 

In making the welded joint, two lengths are joined 
with material of similar nature and with the intention of 
producing a joint with a strength equal to that of the 
original pipe. Welding is done with the acetylene torch 
or by electrical means. 


THE WELDED JOINT 


IG. 1 illustrates the most approved method of making 
HK the welded joint where the inside of the pipe is in- 
accessible. All welded joints are largely dependent upon 
the skill of the welder. Some welded joints may be 
stronger than the pipe, but the contractor should be 
warned against making poor welds, for the welded joint in 
itself is no guarantee that the joint will be either strong 
or tight. 

In making the welded joint, the inner surfaces of the 
pipe should just about come together, and the ends of 
the pipe should slope so as to produce a V-shaped notch 
similar to that made by the ordinary pipe cutter; conse- 
quently, if a pipe is cut with the ordinary cutter and the 
burr projecting into the inside of the pipe is removed, the 
edge of the pipe will then be at almost the correct angle 
ready for welding. In order to save time, some welders 
do not weld with any “building up”’ on the outside of the 
pipe, preferring to do all the welding work in the V 
notch between the two lengths and leaving the outside of 
the pipe smooth and straight. This method, needless to 
say, does not produce a weld of the same strength as the 
‘“‘built-up’”’ weld, but it does produce a weld, when properly 
made, of sufficient strength to withstand any ordinary 
steam pressure say, up to 100-lb. gauge, and cannot there- 
fore be condemned on the basis of strength for lines oper- 
ating at, say, 50-lb. gauge or less. A welded joint of this 
character is shown in Fig. 2. 

The two joints most widely used are the screw joint and 
the flange joint or combinations of the two. The screw 
joint is the universal standard on all steel and wrought 
iron piping, especially for smaller sizes, and the flange 
joint is equally the rule on all pipe of larger diameters. 
It is very unusual to find flanged joints smaller than 2% 
inches in size or screw joints over 6 or 8 inches in size. 
Between these sizes both screw and flange joints are used, 
although the flange joint is used more frequently with 
higher pressures and the screw joint with lower pressures. 

Every pipe fitter is acquainted with the common screw 
pipe joint, such as illustrated in Fig. 3, but all may not 
be so familiar with the details of the thread which have 
been shown in large scale in Fig. 9. In the first place, the 
sides of the threads slope at an angle of 30 degrees with 
the vertical, making an angle of 60 degrees between sides 
of adjacent threads. The pitch of the thread is the dis- 
tance from the top or bottom of one thread to the corre- 
sponding top or bottom of the next thread, as shown by 
“Pp” in the illustration. Pitch is also sometimes expressed 
in threads per inch, so that a pitch of %th inch may also 
be called an 8-pitch thread because there will be eight 
threads to every inch. The depth of the thread is the 


vertical distance from the apex of one of the perfect 
threads to the bottom of the same thread, and is repre- 
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sented by “D’’ in Fig. 4. Table 1 gives some of the im- 
portant features of pipe threads as used in this country. 

The British thread differs from the American thread 
quite a little, as their threads, for some sizes, use a dif- 
ferent pitch, this generally being smaller than the Ameri- 
can and resulting in finer threads. The top and bottom of 
the British thread is rounded instead of being sharp, and it 
seems to be a British practice to use wicking or string, 
which is wound on the male thread before the joint is 
screwed together, in order to get tight joints. British pipe 
also differs from American in diameters on some sizes, as 
they use such sizes as 2%4,-inch, 1%-inch, etc. 


TWO KINDS OF THREADED JOINTS 
HE THREADED joint may be divided into two gen- 
es classes, in both of which the same thread is used, 
but in one the interior of the fitting is kept flush with the 
interior surface of the pipe—this being termed the re- 
cessed joint—and in the other the interior of the fitting is 
practically flush with the exterior of the pipe—this being 
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termed the common steam-and-water joint. The recessed 
joint is used chiefly for drainage work and the steam-and- 
water joint for all other purposes. The recessed joint is 
illustrated in Fig. 5 and has also been employed on some 
hot water heating jobs to reduce friction in the line. 

The ordinary steam-and-water joint permits the pipe to 
screw into the fitting or coupling without any attempt to 
make the interior surfaces smooth, so that there is some 
resistance set up at every joint which is intensified by 
neglecting to ream the pipe out and to remove the burr 
left by the pipe cutter. Threaded joints are not only used 
on steel and wrought iron lines, but also on iron-pipe-size 
brass pipe. Threaded joints have not been used on cast 
iron pipe to any extent, although cast iron fittings with 
threaded joints have been used for a great many years. 

Another type of pipe joint which is not very commonly 
used, and which is made only in sizes of 3-inch to 18-inch, 
is that illustrated in Fig. 6 and is termed the ‘“‘flush’’ joint. 
This joint requires no coupling, but has the usual pipe 
thread cut on one end of the pipe and a corresponding 
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thread tapped out on the inside of the adjacent length. 
The advantage of this particular joint is that there is no 
increase made in the pipe diameter on the outside, which 
is sometimes a very important consideration. 

Caulked joints are also used on steel and wrought iron 


TABLE I! 

Size of Threads Per Pitch of Depth of 
Pipe, Inches Inch, Number Thread, Inches Thread, Inches 
y, 18 0.05556 0.0444 

y, 14 0.07143 0.05714 

A 14 0.07143 0.05714 

] 11% 0.08696 0.06956 

1% 11%. 0.08696 0.06956 

Lil, 11%. O.0OS696 06956 

9 113. 0.085696 0.06956 
21% S 0.125 0.1 
3 8 0.125 0.1 
314 8 0.125 0.1 
i 8 0.125 0.1 
5 8 0.125 1 
6 S 0.125 0.1 
S Ss 0.125 7 
10 \ 0.125 ' 1 
12 8 0.125 0.1 


pipes, although this is not a common occurrence. Such a 
joint is illustrated in Fig. 7, this being known as the 
““Matheson’”’ joint, and is formed by enlarging the end of 
one pipe, around which a re-enforcing band is placed, and 
in grooving the spigot end of the adjacent pipe so that 
when caulked up with lead, there is an enlargement of the 
lead near the middle of the joint, which prevents the pipes 
from pulling apart and the lead from working out of the 
joint. 

A combination of caulked and flanged joint is shown in 
Fig. 8, this being known as the ‘“‘flanged bell and spigot”’ 
joint, and consisting of a pair of flanges, one of which is 
slipped over the enlarged end of the pipe, this flange being 
used to draw the second flange (which is on the spigot end 
of the pipe) up against the lead in the joint, so as to keep 
this lead compressed between the inside of the bell and the 
outside of the spigot. 

When and the flanges are 
screwed onto the pipe, it may be said that the joint is a 
combination of thread and flange. This 


(Continued on Page 95) 


the flanged joint is used 


is the common 


Heating as a Public Utility 


By Herbert H. Skinner* 


' , YHY should we utility men seek to control the coun- 

try’s heating? Now just suppose you came into 

my office some bright sunny day and told me that 

you, a successful plumbing and heating contractor, were 

quite dissatisfied with our management of the gas busi- 

ness. In fact, though possibly merchandisers, we 
not plumbers or heating contractors. 

You had looked into the utility business quite in detail, 
and knew our gasfitters were not comparable with your 
journeymen; that we employed far too much rough and 
too little skilled labor, and that many of the latter were 
underpaid. That, in fact, our methods were antiquated 
and that you, for one, intended to take over all of our 
underground construction, but we could exercise our God- 
given right to distribute gas merchandise. 

Now, of course, not being the chastened butt of a thou- 
sand slurring jokes, and, moreover, being financially well 
able to stand on my own feet and fight, I would certainly 
not yield to your demands. Surely we would not tolerate 
you assuming control over the construction or any other 


were 











*Mr. Skinner is gas sales manager of the Dayton Power & 


Light Company, Dayton, Ohio. 
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portion of a business that the traditions of a hundred 
vears decree to be our own. Yet we blandly tell a plumb- 
ing and heating contractor that he is no merchandiser. 

Is it not time to stop and think this all over? Are we 
fair with the heating contractor, and jobber, and our own 
utility? We can all agree that, when entering the heating 
business, our only thought was to create a new sales out- 
let for our gas, but would we wish him to seek on this 
basis underground construction for his journeymen? 

There were formerly certain technical features of gas 
boiler construction that were not understood by the heat- 
ing trades. They were accustomed to the combustion of 
coal and coke. Gas, with its new problems involving new 
flue materials and chimney linings, the general use of 
Hartford connections and large capacity headers, etc., now 
understood by all heating contractors, was once a new and 
untried fuel. 

Controls involving electrical solenoid valves of large 
capacity hydrostats, vaporstats, etc., safety pilot controls, 
gas regulators, diaphragms, etc., were all of a nature 
once unfamiliar to many contractors in the plumbing and 
heating trades. They could hardly have appreciated their 
vital importance in the development of automatic gas 
heating to its present position of national prestige. 

It was formerly believed that a utility could alone 
assume the expense essential to success. Someone had to 
pioneer, and our industry felt entitled to reap some reward 
for it all. This was surely reasonable, but now at a time 
when much of the engineering has faded away in the 
miscellaneous new business expense account, we are still 
entitled to dominate this promotion to the entire exclusion 
of the country’s plumbing contractors and boiler supply 
dealers. 

When we remove a coal fired boiler, or perhaps connect 
in tandem with such antiquated equipment, someone must 
assume a large sales expense and perhaps in many cases 
will receive little co-ope:ation from the plumbing and 
heating contractor when putting over the proposition. 
Experience has shown in some instances even a deter- 
mined, though somewhat obscure, effort on the part of a 
dealer to sell another coal boiler or perhaps an oil burn- 
ing system to our own prospect. Situations of that nature 
are not unusual to the distributor of gas fired boilers and 
furnaces. 

Heating contractors do not always observe the same 
standards of fair co-operation to which we are accustomed. 
Many of them will even admit this to be true, and will 
defend their attitude by claiming that past experience 
prompts a little caution on their part in extending the 
influence essential to develop a market for gas fired boilers 
in a coal boiler territory. It is perhaps the spirit of the 
weak warding away the strong. 

May we suggest that you win his support by acts and 
not by words. He will then extend some co-operation, 
though you can hardly expect him to sell our gas boilers 
when we admit their cost of operation to be in the light 
of what he terms exorbitant. Even though worth consid- 
erable money, he is nevertheless seldom so far removed 
from a Stillson wrench as to forget the value of a dollar. 
To him, heat is heat, and service that to many of our cus- 
tomers proves of real value appears to him a senseless 
waste. Therefore, forgive him for being a little chary 
of his praise toward our own business of gas heating. 

When you sell a gas boiler in a new home, someone 
fails to sell a coal boiler. The manufacturer and jobber 
are out of pocket on their profit, and at least one, viz.: 
the jobber, is certainly not going to sit quietly by and lose 
his entire heating business to a gas company. 

Is it not, therefore, desirable that every utility should 
so price its gas equipment as to allow a jobber, as well as 
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the contractor, a reasonable and proper profit on the dis- 
tribution of gas fired boilers and furnaces? 

We wish to establish an outlet for our gas, to, in fact. 
heat the nation’s homes, and it is only reasonable that we 
seek a margin commensurate with our sales expense. 
Every heating contractor will agree to this, but he also 
feels that for us to sell a boiler direct to a consumer and 
then expect him to be contented with a piping contract is 
manifestly unfair. Carried to its ultimate conclusion, he 
would sink to a position of being only a piper. You would 
reduce him from a business man to a mere purveyor of 
labor and material, and unless operating on a large scale 
he would be forced to again labor with a kit of tools. Is 
this entirely just? 

The heating contractor feels that, in view of the fact 
that we destroy his existing business, which is selling coal 
boilers, and create an entirely new business, one out of his 
control and dominated by policies that he is powerless 
financially to sustain, that under this new situation some 
portion of the margin of profit rightfully belongs to his 
trade. That is to say, some part of the profit on our direct 
sales of boilers to the consumer. 

Admitting the soundness of this reasoning and that the 
principle is fair, then as we see it the margin due the 
plumbing and heating contractor on accounts sold by the 
utility should be equal to the profit in dollars that would 
accrue to him through the sale of coal boilers of equal 
capacity. As coal boilers sell at about one-half the cost 
of gas equipment of equal rating, then it is evident that 
justice is served with a 10 per cent bonus. 

Under such a policy it would be the intent of a gas 
utility to sell boilers to the heating trades at a discount 
of 20 per cent from the consumer’s price, but in the event 
that a customer’s order was secured on which the plumber 
had extended no sales effort, we would pay him neverthe- 
less a bonus of 10 per cent on the retail price of the boiler 
in addition to any benefit secured through the installation 
contract. 

Sven the jobber should receive at least some reasonable 
and just discount beyond that extended to the contractor, 
though it seems hardly possible to further compensate 
him on direct company merchandise sales, unless he in 
turn can reduce our sales expense. 

Suppose we were to accept this policy in a really na- 
tional way—it could hardly mean any great amount of 
increased distribution costs. In fact, perhaps, the plumber 
could and would so co-operate as to actually reduce our 
net sales expense. At least the plan is worthy of general 
consideration. 

We hear all too frequently that the plumber is no mer- 
chandiser. He admits it; his national organization admits 
it; the trade extension bureau admits it; but what has that 
to do with the issue? He could well say we were not 
plumbing and heating contractors. 

When I look over the immense field that we are trying 
to cover and the laggard manner in which we go about 
our business, I am led to believe that among the country’s 
large industries we are as gas companies, ‘“‘poor mer- 
chandisers.”’ 

The dry goods and hardware people do not take over 
the country storekeeper, and the coal mines do not seek 
the control of transportation companies with the thought 
that, through their omnipotent control of such markets, 
more goods will be sold in the stores and more coal burned 
in hauling our railroad trains. 

Is it, therefore, just that we should continue any sales 
policy that will weaken a business so essential to our.well 
being as that of plumbing and heating? Is it not more 
sensible to support than to destroy this existing source of 
real co-operation? 
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Selecting a Kit of Plumbing ‘Tools 


By R. M. STARBUCK, JR. 


N A PREVIOUS article on a kit of plumbing tools, we 
gave our attention to the consideration of several dif- 
ferent lines of tools. Now we come to the general 

subject of wrenches,—not so much pipe wrenches, but 














Fig. 1 


the various other types that are used in plumbing opera- 
tions for gripping and turning. 

The common monkey wrench is so very common that 
one would hardly think it necessary to give it any con- 
sideration in such an article as this. However, in the 
preceding article we had considerable to say about tools 
used in making up brass pipe work, and the monkey 
wrench can be used to great advantage in this work. 




















In the making up of brass pipe screw joints, the use 
of such a friction-gripping tool as a monkey wrench, is 
much preferable to the use of a teeth-gripping 
wrench such as a pipe wrench. Fig. 1 will serve 
to demonstrate this point, which, of course, we 
all know, but which all of us do not always ob- 
serve. The illustration shows the incorrect 
method,—using a pipe wrench in turning up a 
brass elbow or tee, and the correct method,— 
using monkey wrench for this purpose. In the 
one case the fitting comes through with the bead 
all chewed up, and in the other case the fitting 
is unsecarred. Nothing in the world shows up a 
careless plumber more thoroughly than this sort 
of thing. And moreover, a good job can be 


This allows the fitting to be screwed up with much less 
strain on the pipe. The same is true in the case of all 
Always use the wrench on the side of the 
Many 


kinds of valves. 
valve nearest the joint that is being made up. 
valves are strained and often ruined by using the wrench 
on the other side. 

The same precaution against the straining of pipes and 
fittings should be used in screwing pipés in position on 
the job. Fig. 2 will serve to show what we mean. The 
correct method is shown by A, and the incorrect method 
by B. The friction wrench should be applied something 
like 2 or 3 inches from the fitting that is to be made up, 
holding against it with a monkey wrench on the fitting. 

A good workman will not do the work as B shows it. 
With the wrench applied so far away from the fitting, the 





























Fig. 3 


entire length of pipe is subjected to a severe twisting 
strain, and moreover, the pipe coming into the other side 
of the fitting is also put under strain. It is true further- 
more, that the joint cannot be made up as tightly, or as 
quickly by the wrong method as by the correct one. 


HOW BRASS PIPE SHOULD BE MADE UP 
HILE considering this subject, it will perhaps be of 
\ interest to consider how far a brass pipe thread 
should be made up. Some will’ say that the thread should 
be screwed into the fitting its full length, as at A, Fig. 3, 
while others will contend that a few threads should show 
outside the fittings, as at B. There would seem to be no 


question that A is the correct method. All pipes have to 
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done just as quickly as the other kind, and if 





a good job is done, the workman has respect for 
himself and for his work as well. 
In making up fittings, especially on brass 











work, when the pipe is held in a vise it should 
broject as little as possible beyond the vise. 
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withstand strains from expansion and contraction and 
from usage which tend to break them at the fittings. It 
is clear that the pipe at X, Fig. 3, is much weaker than 
at Y. and therefore more subject to injury. 

The only precaution that comes to mind in the use of 
a monkey wrench is that when the wrench is put over a 
nut, always pull down on it, and when the wrench is put 























Fig. 5 


under the nut, always pull up, for otherwise the jaw will 
spread when strong pressure is used, and ruin wrench. 

The tools that a plumber may use for gripping, holding 
and turning various fittings and parts that are to be found 
in a plumbing installation, are of great variety. Some 
of the common types of such tools are to be seen in Fig. 4, 
and in addition to 
these is an endless 
variety of pipe 
wrenches, chain 
wrenches, tongs, etc., 
etc. A, Fig. 4, is an 
adjustable angle 
wrench, useful for 
small work, and hav- 
ing a range from a 
%,-inch hexagon up 
to 1%-inch. B and 
C show two _ other 
types of offset pipe 
wrenches. With a 
suitable offset wrench 

Fig. 6 a one-eighth turn on 
a pipe running par- 
allel to a floor, ceiling, or partition may be made. 

A suitable offset wrench is a very handy tool in making 
up coils, and in other close work. 

Some of the chief features of the type of wrench shown 
by D, are that it may he reversed when one side of the 
jaw wears; it has a quick release, and only three parts. 

The S wrench, E, is of course a well known, handy tool. 
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It may be obtained with pipe jaws, but for plumbers’ use 
friction jaws are generally required, as the tool is chiefly 
used on nuts and other similar square or hex work. 

F and G are types of special wrenches, used for basin 
work, ball cocks, 
flush valves and the 
like. F can be made 
to work either right 
or left hand by re- 
moving the pin and 
reversing the jaw. 

H, known as a 
basin plug wrench, 
comes in handy in 
holding all sizes of 
basin plugs. The 
plumber who uses a 
pair of dividers in 3 
place of such a tool : Sy 
as this is practicing ane 
expensive economy. # 

I is another tool of 
very special nature 
and is a closet spud 





es 











is excellent for grip- Fig. 8 
ping nipples, ball 

cock shanks, trap bushings, flush valves and other fittings 
having internal threads. The tool has a gripping range 
from % inch to 2% inches. 

The tool shown at J is one of the most useful tools in 
the kit. It is used for holding 1%4-inch and 2-inch closet 
spuds and nuts. 

K is perhaps the least used of the 

tools shown in Fig. 4, but nevertheless, 
| 4 is very handy. 
Be # It is nearly 8 inches long, with pipe 
Be “- jaws, and has three tap sizes designed 
- “1 for use in re-threading float rods. 
stove bolts, etc. 

In our previous article we went into 
the subject of tools for use in working 
brass pipe, and should have given con- 
sideration to a number of types of 
tools that were overlooked, and which 
we will discuss now. 














aS St VARIOUS PIPE VISES 
—s E ALLUDED to holders for pol- 
Wisnea pipes that covered several 
sizes of pipe in the one tool. We show such a tool in 
Fig. 5, and show its use in connection with a pipe vise. 
The ordinary vise jaw is replaced with a smooth jaw. 








(Continued on Page 85) 
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Car Cards help sales 
for Philadelphia 
master plumber 


At right center — 
typical mail order 
catalog pages on 
plumbing 


Below, a Milwaukee 
contractor's billboards 
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In this, the sixteenth of our studies in the field of merchan 
dising you will find these stories: 


Complete Merchandising Plans 


Selling Against the Mail Order 
Catalog 


Also a page describing rlan for securing prospects. 
5 5 5 | 
and some facts about the merchant who uses the 


billboards. 
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Complete Merchandising Plans 


—A story of the co-ordinated sell- 


ing efforts of an aggressive 
plumbing and heating contractor 


YING UP advertising, a sales 
window and show room, a spe- 
cialized service in a_ restricted 
neighborhood, the merchandising of 
specialties such as vacuum cleaners, 
washing machines and ironers, and 
the training of journeymen to be sales- 
men has resulted in success for the 
firm of H. L. Stilwell, 13th and Wind- 
rim avenue, Philadelphia. Add tothis,a 
complete business system, with a book- 
keeping system modeled somewhat 
on that of the Plumbing and Heating 
Industries’ Bureau, and which gives 
him a daily statement if desired. Add 
also an active interest and equally 
active participation in the affairs of 
his local master plumbers’ association. 
Not to mention one of the cardinal 
rules for success, the ability to ignore 
competition and conduct one’s own 
business without paying any attention 
to price cutting or poor merchandising 
methods that others may employ. 
Mr. Stilwell, who, among other 
things, is a vice president of the Phila- 


delphia Master Plumbers Association, 
started in business with a very lim- 
ited capital about 19 years ago. In 
fact this capital was much less than 
is now needed if one hopes to succeed 
in business. His business, founded on 
the proper basis, grew from year to 
year and he bought a home in the 
Logan neighborhood built on a lot 
with a curved front. On the side of 
this lot, to the back of the house, grew 
the shop and showroom reproduced 
herewith, and which, building and all, 
cost approximately $15,000. And here 
Mr. Stilwell does an annual volume 
of business that would surprise many 
who know that he does almost no new 
work and when he takes this class of 
job it is never on a competitive basis. 
A volume, if you please, that returns 
a profit on practically every job, the 
only exceptions being when it is a 
piece of jobbing that is too small for 
the contractor to charge enough to 
take care of his overhead and other 


expense. 
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CAR CARDS HELP 

R. STILWELL has many orig- 
M inal ideas, many of which could 
be very well adapted for the use of 
other master plumbers and heating 
contractors. For instance, note the 
car cards which we reproduce. Com- 
paratively recently he started to use 
these signs in trolley lines which serve 
the section of Philadelphia known as 
Logan. This is not cheap advertising. 
costing about $2,000 a year, but al- 
most immediately upon the appearance 
of the cards, the master began to feel 
their influence. Some of this was in 
increased business, more of it——tem- 
porarily—was in the interest the cards 
created. Those who knew of Stilwell 
and many who, before the advent of 
this advertising, did not, spoke of the 
new idea. After all, the food mer- 
chant, the coal dealer, the music store, 
the clothing shop—all use trolley 
advertising. Why not the master 
plumber? If it helps other industries, 
it should be of value in the plumbing 
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and heating fields and so it has been 
found to be. 

This, however, is merely one method 
of advertising. Newspaper advertis- 
ing is another. Logan, a community 
within itself, has a small weekly news- 
paper, with circulation confined to the 
district where the firm can, most profit- 
ably operate. Mr. Stilwell regularly 
advertises in this, varying the copy. 
One ‘‘ad’’ may feature a gas fired 
heater, the next an ironer, another 
water heaters, and the like. This copy 
is conservatively worded, makes no 
extravagant claims, yet creates a de- 
sire for the article advertised. 

Then there is direct mail advertis- 
ing. A list of over 2,000 names has 
been prepared, the big proportion of 
the names being of people for whom 
the firm has done How- 
ever, Logan is essentially a home own- 
ing community, with estimates saying 
98% of the people own their own 
homes. So a reverse telephone list of 
the section is almost a list of the 
people who occupy the houses they 
own. Letters and circulars are both 
used, Mr. Stilwell planning to have 
all of his customers and prospects get- 
ting something from him at least once 
in six weeks. It isn’t always the usual 
thing, either. For instance, the mas- 
ter plumbers’ association had an essay 
contest a few years ago, the 
being submitted during the home show 
in Philadelphia. This progressive mas- 
ter saw that the booklet made up from 
the three prize winners was distrib- 


business. 


essays 


uted widely among his prospects. 
Then he has a “Health Policy,” a 
clever bit of direct mail advertising. 


One of the most ambitious circulars 
is one that shows a perfect laundry. 
This is a beautiful broadside, printed 
in colors, which shows a modern, up- 
to-the-minute laundry in a_ brightly 
lighted basement. In the picture are 
shown laundry trays, 


washing ma- 


chine, gas stove and boiler. 
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what firm occupies the attractive shop. 
Besides the electric sign, made up of 
colored bulbs, the name is reproduced 
in large white letters on the side of 
the building to the left of the shop. 
It is again shown on the decorative 
border above the window. In addi- 
tion, a small swinging sign above the 
Goor carries it again. In the window, 
too, is a framed copy of the car card 
advertising of the current month. 
(These cards changed monthly.) 
While talking about the window do 
you notice the way Mr. Stilwell has 
tied up with a campaign car- 
ried on in his locality? Note the 
streamers on the windows that say 
‘Logan Opportunity Week.’ A 
chant should support local pride. 


are 
being 
mer- 


CO-OPERATION IN THE 


ORGANIZATION 
the most 


ROBABLY 
single reason for the 


the firm, however, is the development 
of salesmanship among the concern’s 
employes. To prop- 
erly, Stilwell has eight vehicles on the 
Each is manned by journey- 
who 


important 


success of 


serve customers 


street, 


men are sell goods, 


whose efforts are always directed 


trying to 
to- 
ward increasing the ‘‘boss’s’’ business. 
How to get this co-operation? In 
case, by instilling in the men’s minds 
the fact that if they want steady work 


this 


they must do more than straight in- 
stallation work. They must be ob- 
serving when in a customer’s home, 


they must be clean with the work they 
do, they must be polite, they should 
suggest changes for the betterment of 
the person’s plumbing 
Besides the work 
higher wages are also paid. 
well that the 
brings in extra business is entitled to 


and heating. 


steady argument, 
Mr. Stil- 
journeyman 


feels who 





One view of the Stilwell store 
> 





ironer, drying cabinet, and 


Water softener besides a 
floor drain. In the back- 
ground, in another base- 


ment room, there is shown 
a boiler and storage water 
heater. A thermostat is 
on the wall, while through 
a window can be seen a 
hose with reel and an 
side faucet. Every one of 
the articles shown 
by the company, too. 
Another method of adver- 
lising is by means of bill- 
boards, placed at strategic 
points in the district. These 
also have been productive 
of much interest. 
that there has been no fail- 
ure to let the public know 


out- 


is sold 


Note, too, 








31 


extra pay. This is not on a commis- 
sion basis, but is additional salary for 
And the men’s 
salaries go on, even if work 
down a little. During sickness they 
are also paid, and for occasional short 
Naturally the men who are 
are anxious to recipro- 
hold their all 
The best salesman among 
thousand 


additional service. 


slackens 


vacations. 
treated right 
cate and to jobs, and 
are striving. 
the journeymen 
dollars worth of plumbing and heating 


He sold as 


sold seven 


merchandise in one year. 
high as two water heaters in a single 
By the the 
sold a full carload of water 


during the year. Think of the profits 


day. way, organization 


heaters 


from the sales of this one item alone. 

This progressive master is very 
much interested in the subject of 
training journeymen and apprentices, 
and devotes a great deal of his time 
to the furtherance of the training. He 
is chairman of the educational com- 


mittee of the master plumbers’ asso- 
ciation and was one of the big factors 
the Philadelphia De- 
League which seeks to bet- 


in putting over 
velopment 
ter business in that area. 

While the 
buy’ part of this article, 
like to have you glance at the interior 
You will 


“ask ’em to 


we 


we are on 


would 


views of the salesroom. see 
that the firm handles gas fired boilers, 
water heaters, ironing mangles, wash- 
ing machines, vacuum cleaners, elec- 
tric refrigerators, oil burners. 


bathroom 


Disin- 
cleaning 
baby 


powders, 
accessories, toilet 


thing and everything that is good and 


fectants, 
seats any- 
that should properly be sold by a mas- 
ter plumber. Possibly not many iron- 
ers are sold, it is true, but every sale 
is a profit. The same is true of every 
specialty, properly merchandised. In 
cidentally the sales made directly from 
the 
locality, it has been found. 
the display has given the organization 
that 
been’ secured in 


showroom are not lari? in his 


However. 
not 


prestige could 


have any 


other manner. In addi- 


tion, it makes it possible 
for the 


fixtures shown in 


made 
fhe 


sale to be 
from 
master’s own place of busi- 


ness. Mr. Stilwell has 
found that too often visits 
made to wholesale sales- 


rooms with his customers 


do not pay, because of dif- 


ferences in prices he would 





charge and those the 
wholesaler would quote, 
the markup figured by the 
distributor often being 
little more than the over- 
head that the Stilwell or- 
ganization has. 

The company has to a 
great extent solved the 
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problem of holding customers perma- 
nently. The formula is a simple one 
“Endeavor to please customers in 
every possible way.’ Seven trucks 
and one automobile are on 
hand to give quick service, 
every truck equipped to 
care for the average need. 
It has been found that 
night service is seldom re- 
quired, but Mr. Stilwell 
himself will turn out after 
hours if an emergency 
exists. One service idea is 
to give away washers, 
brass screws, taps, etc., 
that a customer may re- 
quire. It is easier to do 
than to charge for them, 
costs comparatively little, 
and is a big satisfaction 
builder. Mr. Stilwell, for 
the good that the contact 
does the firm, calls on 
every order or complaint, 
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a fair profit on all work done, and in 
addition it has the effect of letting 
prospective customers know that the 
organization will do only the _ best 
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a siphon jet bowl, marked much 
higher. Now the average layman does 
not know the difference between a 
washdown and a siphon jet, and nat- 
urally thinks the owner of 
the second store is pricing 
the fixture away out of rea- 
son. Thus the man who is 
possibly the better mer- 
chandiser of the two suffers 
from the public’s ignorance. 
When one stops to think of 
it, stores like Marshall 
Field’s and Wanamaker’s 
and Lord and Taylor do 
not mark the goods they 
put in their windows. This 
is Mr. Stilwell’s idea and in 
his case it seems to work 
out quite well. Such prob- 
lems must usually be set- 
tled according to the mas- 
ter’s own judgment. 

Harry L. Stilwell, vice 
president of the Master 
Plumbers Association of 





and inspects the work or 
handles the trouble per- 
sonally. Often this gives him an op- 
portunity to make further sales. 


SETTLING COMPLAINTS 

PEAKING of complaints, there is 
S never any reduction made in any 
disputed bill. If the customer insists 
the price is too high, Mr. Stilwell of- 
ers to cancel the entire charge. This 
usually results in the customer giving 
him a chance to explain in detail just 
why the figures are what they are. 
The most likely dispute is, of course, 
on very small bits of jobbing work, 
where the total charge is only a dollar 
or so, but which seems 
large to the customer 
for the trifling amount 
of work done. When 
complaints on these 
charges are made, Mr. 
Stilwell lays his cards 
on the table, shows 
what his overhead is, 
how much time was 
consumed by the jour- 
neyman going to and 
from the job, and the 
like, and the bill is 
usually paid without 
further discussion. In- 
cidentally, the master finds that every 
dollar job he does costs money, the 
average cost of a contract of this kind 
being $1.17. The 17 cents is charged 
to advertising, as the job gives the 
firm access to a home, which means 
a chance to sell accessories. 

The firm will not bid on a contract 
against competition!! This is very un- 
usual, of course, and it means that 
chances for installations are lost. 
However, it also means that there is 


Harry L. Stilwell 


Plumbing & Heating 


i3th and Windrim Ave. 
Phone Michigan 1941 


A display that sells merchandise off the 
floor 





grade of work and will not take a 
chance of having to slight any part of 
a job in order to secure it or to keep 
from losing money after securing it. 
This line of reasoning when the firm 
is asked to bid on jobs often gets the 
contract on a cost plus basis. 

There is a point about marking of 
showrooms the master 


fixtures in 
brought out in a recent conversation 
which we believe is new to many mer- 





™~ 


One of the Stilwell car cards doing their 


share im building the business 


Logan's Oldest Plumber 
8 Fast Trucks 





chandisers. He is opposed to the prac- 
tice in the plumbing and heating fields 
because of the great variation in 
grades of fixtures and material. For 
instance, the customer, window shop- 
ping, may see a washdown bowl in one 
window with a prominently displayed 


price. In another shop there may be 


Philadelphia, vice  presi- 
dent of the Logan Business Men’s As- 
sociation, chairman of the educational 
committee of his master plumbers’ 
association, can, we believe, also be 
called a real merchandising master 
plumber and an example to his fellows 
in the craft. 

There is no angle of merchandising 
which Mr. Stilwell has missed. If you 
will look at the photograph of his store, 
taken from the sidewalk, you will no- 
tice that painted on the wall of the 
building beside the store there is a 
great sign which rises up command- 
ingly, and may be seen for some 
distance. Each one of 
the trucks, constantly 
on the street, is a trav- 
eling billboard for the 
business. Each has the 
name and address, of 
course, together with 
some article of mer- 
chandise, so that, if 
you were to line up the 
eight trucks—-or were 





to see them from day 
to day—you would be 
receiving a liberal edu- 
cation in the _ proper 
fixtures for the modern 
American home. <A mailing list of 
2,000 names receives regularly adver- 
tising literature. His men, when they 
are taking care of repair work, are 
likewise ‘‘asking ’em to buy,”’ and with 
great success. Billboards help to keep 
his name before his community. And 
newspaper advertising carries mer- 
chandising messages on every product 
handled by the organization. Mr. Stil- 
well deserves the Twentieth Century 
title: “The Complete Merchandiser.” 
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Selling Against the Mail-Order Catalog 


AIL order houses are enemies 

to the local merchants in any 

town. None knows this bet- 
ter than J. D. Lanham of Greenwood, 
Mississippi, when it comes to plumb- 
ing and heating supplies. 

Mr. Lanham fairly bristles with en- 
thusiasm when he discusses the mail 
order catalogs. At first he paid 
very little attention to customers when 
they said, ‘‘Now, Mr. Lanham, you 
must give me a bargain in this tub, 
lavatory or kitchen sink. Remember, 
I have So and So’s catalog from 
"way up in Chicago.’’ 

But that expression became 
serious to him. He studied those 
books, compared prices, figured the 
freight and the cost of installation. 
He discovered that there was a way 
out. Then he got busy with his adver- 
tising in the ‘‘Daily Commonwealth’’ 
and on the screen at the picture show. 

People went to the store to look 
around. Mr. Lanham was patient. 
He explained to a prospective buyer 
just how that buyer had everything 
to gain and nothing to lose by trading 
with a local merchant. He shook the 
faith of the prospective shopper in his 
“far away” bargains. 

To be sure this part of his business 
got noised abroad through satisfied 
patrons. Many interesting sales were 


very 


made: A rich Delta planter blew in 
the store one fine day with a list of 
bathroom fixtures. 


*‘Make the prices right, Joe,” he 


said pompously. ‘“‘You know I can 
buy those things wholesale.’’ 
When J. D. Lanham got through 
The 
Enemy 


of the Mail 
Order Catalog 


In the evening when 
mail order houses’ cata- 
logs are taken down from 
the shelves local merchants 
need protection. Unless some 
preventive is employed money- 
orders will “go out tomorrow to 
distant cities. This money will not 
come back. The catalog has one bitter 
enemy capable of preventing every ef- 
fort of the catalog to lure money away 
from Greenwood. This enemy is the evening 
newspaper, the personal representative of local 
merchants who are striving to induce local people 
to supply their needs at local stores. Merchandise 
sold here is just as dependable as that obtainable from 
the largest mail order houses in the country. Bur 
catalogs continue to come to town. People con- 
tinue to read them. They possess a peculiar 
fascination for many people. The mail or- 
der house prospers because ‘“‘distance lends 
enchantment to the view.”” There is one 
best way to combat the catalog evil 
This is to advertise in a medium 
that is more entertaining than 
a catalog and is in the home 
in the evening. It is the 
fresh, the new, the in- 
teresting—evening 
newspaper that 
passes around 
the family cir- 
cle every 
evening. 


This is an advertisement inserted by the 
local newspaper to help fight catalog busi- 
ness. Are your local papers doing this? 
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with his little speech it had made an 
impression on the gentleman’s prac- 
tical brain. ‘‘Here, Joe, take the list,”’ 


he said. ‘“‘These women folk beat the 


band hunting bargains. Fix up the 
new bathroom as it should be and 
send me the bill.” 

Not despising the small accounts 
has been another means of revenue 
for Mr. Lanham. The darkies——they 
have a-perfect mania for ordering 
catalog merchandise, from a pair of 


silk stockings up to a bottle of tonic 
to straighten their raven kinks. Just 
from force of habit, when they began 
to own their small homes, they knew 


where to send for faucets, piping, 
sinks and toilets. Until they got to 
reading and hearing of Lanham’s. 


From the colored people alone he has 
added to his receipts $10,000 a year. 
“That may very little to 
firms,” he “But I! 
mighty glad to get it.” 

Mr. Lanham likes to talk about the 
houses he builds—lIf a person is going 
to rent or buy a house he usually in- 
spects the bathroom first, next the 
floors. For that reason Mr. Lanham 
got to using tiling to floor the baths 
and hardwood for the rest of the 
building. Five years ago he wouldn’t 
have considered tiled floors. How- 
ever, he has learned from experiment- 


seem some 


remarked. am 
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ing that people are looking for com- 
fortable places to live in and are 
willing to pay for them. Beauty is a 
great aid to salesmanship. 

A woman in Green- 
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meet the catalog prices and would 
have his men do the job as reason- 
ably as she could, she would patronize 
him. Mr. Lanham is known through- 
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order books, with slips of paper hang- 
ing from the ends. Mr. Lanham’s 

keen eyes twinkled. 
“Mr. Lanham,’”’ she stated emphat- 
ically, after she had 





wood was preparing to 
erect a cottage to rent. 
She was to furnish all 
materials. She had a 
contractor who was to 
look after the 
work, an electrician 
for the electrical work, 
and a plumber to in- 
stall the plumbing. 
The lumber she was to 
buy at one of the mills, 
the electrical fixtures 
mate- 


wood 


and plumbing 
rials —they were to 
come from one of the 
big mail order houses 
up in Chicago! 

She selected a tub, 
lavatory, watercloset, 





Your Home 


No one has to tell you what you would like to have in 
your place of abode to add to the comfort and convenience of al 
the family, but there is always that insidious feeling, or 
hunch, that “I do not think I can afford it’ 
ever investigate except through a mail order catalog, and 
many do not order this way because they do not see what 
they are buying. Right in your own town, I have been telling 
you to come and see. You can buy at prices that are right, 
at my store and, if you want me to install it for you, I have 
competent plumbers, and can have your outft, from kitchen re 
to bath, working in short order. 
to investigate. 


J. D. LANHAM 


PLUMBING, HEATING, ELECTRICAL 


— PHONE 55 — 


’ because very few 


[It will cost you nothing 


explained to him the 
size and kind of 
plumbing materials she 


wanted, “if you can 
furnish that quality 
install them as 


. cheap as I can the con- 
tract is yours.” 

J. D. Lanham took 
out his pad and pencil 
and figured. When he 
handed her the sheet 
paper the figures 
surprised her. The fig- 
ure was approximately 
the same. 

Then Mr. Lanham 
untied the neat pack- 
age, and showed his 


customer the very same 








range boiler and 

kitchen sink with back and drain- 
board. They were just beautiful and 
so cheap! 

The ones in Greenwood were sim- 
ply out of reach for a poor person. 
She was making an investment and 
she didn’t intend to be robbed by local 
merchants. If she spent everything 
on a house she couldn’t get enough 
rent to pay the interest that she ex- 
pected to pay such were her 
thoughts. 

So that was that. Well, the lady 
got to thinking. She believed before 
she sent her order she would submit 
her plans to J. D. Lanham (merchant) 
for his consideration. If he would 





Goimg after “catalog buying” through the 
medium of newspaper advertising to back 
up seasonal selling 





out the state for his high class mer- 
chandise and satisfactory workman- 
ship. She telephoned him to come 
over to her house. He need not send 
his salesman. She wished to see him. 

Mr. Lanham with a neatly wrapped 
package called on the lady. She had 
her bed literally covered with mail 





This is the interior of the Lanham estab- 
lishment, with a generous display where 


“catalog buyers” may see for themselves 





mail order books that 
she had scattered around. 

“Of all things, Mr. Lanham,” she 
exclaimed, “‘what are you carrying 
around such literature for?”’ 

‘Have to make a living,” he said. 
“Competition like this has to be routed 
by the merchant. I also have more 
catalogs like these at the store.” 

Then J. D. Lanham went into the 
subject more deeply. When a person 
patronizes a distant market for a 
plumbing outfit, he has to pay the 
freight; he has to trust to the effi- 
ciency and honesty of the laborer he 
hires to do the installing. If that 
work is not durable there is no one 
to hold responsible. The shop-away- 
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Favorites 


Your merchants and public serv- 
ants have them. They feel that the 
customer who remits promptly 1s 
favoring them and they are appre- 
clative. 


You see we have many hundred 
names on our list, and the amount, 
each, 
Those who favor us, we surely like to 
favor, when they ask it. 


while small for totals large. 


Don’t file last month’s bill away 
but mail the amount now, before the 
wild geese fly. 


J. D. LANHAM 
Phone 55 








from-home person has everything to 
risk—-perhaps to lose. 

Mr. Lanham buys in 
Everything is “‘A Grade’’—no seconds. 
He not only purchases his goods from 
one firm but from several. He knows 
every manufacturing concern in the 
United States. He employs a crew of 
skilled mechanics all of the time. 

At the meeting of the Chamber of 
Commerce, January 25, 1927, it was 
announced that over a quarter of a 
million dollars were mailed out of this 
town (not 11,000 inhabitants) 
nually in money orders, checks and 
C. O. D.’s This was not only last 
year’s sum, but every year. If this 
money were spent in Greenwood think 
what it would mean to the progress 
of the city. But if J. D. Lanham can 
see the prospective buyer before the 
order for plumbing has gone into the 
mail, that much money 


car load lots. 


an- 
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““That’s just fine!’’ you smile. ‘But 
how about the financial end of the 
game?”’ 

Ah, that’s a good story too. J. D. 
Lanham never has slept on that job 
either. He keeps up with his collec- 
tions. No customer is allowed to get 


money is 
wheels of 


behind with his bills—‘‘For 
the power that turns the 


9°? 


business. It takes money to discount 
plumbing statements and to pay em- 
ployes. 


The reader has seen that not only 


J. D. Lanham is a successful man. but 
he is doing a big part towards civic 


improvement. Recently he completed 
an up-to-date cottage to lend to the 
Greenwood club women 


for their 





SNOWY 


Are you going to wait ‘til winter 
cold to put in that Snowy plumbing 
outht that will enable 


that extra suite? 


you to lease 


We are in readiness to furnish, at 
reasonable prices, any one or all of a 
plumbing outht. Can put them in 


working condition on short notice, too. 


Ask us for an estimate. We meet 





catalog prices, remember, on 
Plumbing. 
J. D. LANHAM 
Phone 55 
Here are four of the newspaper ads im 
the Lanham campaign to keep business at 
home 





Encyclopedic 


That’s what we are when it comes 
to knowing how to help you select a 
Whatever the 
of your bathroom, kitchen or spare- 


plumbing outht. lay 


room, in which you propose to install 


one Or more pieces, you afe invited 


to ask us for any information regard- 
ing this installation. 


Qur prices are attractive on plumb- 


ing material and fxtures. A com- 


parison with your most promising 


pricelists will convince you. Come 


«l nd see. 


J. D. LANHAM 


Phone 55 





modern in 
The  bath- 
its spotless tiled 


Model Home show. It is 


architecture and price. 


room is perfect with 
floor, 


taled 


snow-white built-in tub, pedes- 
lavatory. 
the 


convenient little cottage. 


Through merchants the women 


furnished the 


It represented a real home with its 


attractive bright curtains, soft-toned 
rugs and beautiful lights. The club 
women kept open house for a week, 
different committees each day to show 
visitors just what a Model Home 
should represent. 

This Model Home was a big adver- 
tisement for the merchants. Never- 
theless, none received the benefit that 
J. D. Lanham did. Why not? It cost 
him more cash than any of the others. 

When the week’s showing of the 
home was completed, the home was 
sold. During all this time the local 

newspaper had been 





will stay in Green- 
wood. 

Since this article has 
been about selling, it 
is only proper that it 
Should embrace a word 
about buying. J. D. 
Lanham knows _ just 
What to purchase and 
Where. He keeps a 
record of every manu- 
facturer and _ whole- 
Saler in the United 
States. He patronizes 
various markets always 
With a dominant idea 
of quality and value. 





a place to reside. 


OPPORTUNITY 


Had you noticed that there are new people coming to Green- 
wood in increasing numbers? You can help these folk find 
Many of you home-owners have an extra * 
room, or your house may be so constructed that a readjust- 
ment will add to your income and make a desirable place for 
some estimable people who will be thankful to you. 
forget that car-load plumbing goods I have will enable you 
to save money in this reconstruction. 


J. D. LANHAM 


PLUMBING, HEATING and WIRING 


— PHONE 55 — 


giving columns of pub- 
licity to the movement, 
and the 
Lanham 


name of J. D. 
was promi- 


nent in every news 
story. 

is interesting to 
the ad 


headed 


note above 


Don’t ‘*Favorites.”’ It 


is a bit unusual to use 
the 


to help 


newspaper columns 
collections 
mind 


but an original 


will never be at a loss 


for ideas to accomplish 
its objects in the busi- 


ness world. 
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HIS PAGE is given over to a very 
eo description of the plans of 
H. J. Bauer, of Milwaukee, Wis., who 
is making the term “merchant 
plumber’’ understood in his city; and 
to the plan being pursued in one of 
the stores of John J. Vogelpohl, past 


national association president, to 
spread the idea of 
sanitation. 


On this page we 
show a photograph 
of a group of wo- 
men listening to a 
lecture by Mr. Vo- 
gelpohl on ‘our 
business as it af- 
fects them.”’ 

These meetings 
occur every Friday 
afternoon and are 
attended by from 
twenty-five to six- 
ty-five women. At- 
tendance is secured 
by offering to any 
ladies’ church so- 
ciety the sum of 
$10 for securing an attendance of 
members at these meetings. 

Mr. Vogelpohl makes a general talk 
on the subject of the service of sanita- 
tion and its relation to the American 
home. Following this general address, 
a demonstration is made of the opera- 
tion of a water softener, a water 
heater, or other plumbing appliance. 

All of those who attend the meeting 
are asked to sign a card, giving their 
mames and addresses and whether or 
not they own their own homes. This, 
of course, gives the Vogelpohl sales- 
men an opportunity to visit them later. 

This plan, says Mr. Vogelpohl, has 
been in operation for about a year and 
has been one of the most successful 
methods for securing new customers. 
He feels that inasmuch as the offer is 
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made only to church societies, they 
get the best kind of representatives 
from the community in which the 
church is located. 

Mr. Bauer has done his utmost to 


put into practice all that is implied 
in the words, ‘‘merchant plumber.’’ 
There seems to be no form of mer- 





chandising which he does not use. On 
the cover of this feature section you 
will find reproductions of two of the 
billboards he maintains in Milwaukee. 
A faucet with running water is the 
trade mark of this aggressive and pro- 
gressive company. It, in connection 
with the slogan: ‘‘We are there when 
you want us,’ is no doubt familiar 
to many of the Milwaukee folk. It is 
copyrighted by Mr. Bauer. 


AN EFFECTIVE BOOKLET 

NE OF the most constructive 
() pieces of advertising literature 
this feature department has received 
is a booklet issued by the Bauer or- 
ganization. It is covered in blue, with 
the familiar faucet and slogan in black 


/ 
and red. The first page says: 


June 2, 1928 


Some day 
you'll need us! 

When you do you’ll find us 
ready to serve you promptly, 
reliably and _ conscientiously, 
with a will to satisfy. 

The big thing with the H. J. 
Bauer organization is service— 
the kind of service 
that is making 
history in the 
plumbing industry. 

H. J. Bauer can 
give you many 
helpful sugges- 
tions on— 


How to improve 
your home, 

How to increase 
the value of your 
real estate, 

How to make 
the members of 
your family happy. 


Any emergency 
will be met at a 
moment’s  call— 
fully prepared. 

It must be remembered that the 
Bauer organization has always wanted 
remodeling work, and has always ap- 
preciated the fact that this is “‘cream.”’ 
On a following page in this booklet, 
giving four reasons why “Bauer is 
always on the job,’’ one of them is: 
“Because we specialize in repairing 
and remodeling, and do things as they 
should be done.’’ 

We show on the cover of this sec- 
tion two of the billboards which Mr. 
Bauer maintains in Milwaukee—one 
phase of his merchandising which has 
helped to build the prestige of his or- 
ganization and service. On the front 
cover we have pictured the billboard 
which surmounts the Bauer store and 
have shown its effectiveness in the in- 
terest evidenced by the two figures. 
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RTISING SERVICE 





To create non-competitive business, the plumbing and heating contractor must advertise. He must secure 
customers by keeping the service he offers before his community. This page makes your advertising easy. 
Series No. 18 We send you the cut, and a reprint of this page, for twelve weeks for only $4.20. 

‘ Place your order today. 

















Summer Guests 
—a household problem 
wo summer guests come, whether for 


few days or longer, hospitality some- 
times is curtailed by inadequate household 
facilities. For your own convenience, and the 
better comfort of your guests, you need an 
extra bathroom. It will make entertaining 
easier for you and more enjoyable for your 
guest. A space five feet square is sufficient 
for a modern bath. 


(In this space your Name, Telephone 


Number and Address) ° 




















ET all the publicity you can in the col- 
t. umns of your local newspaper. Send 
the following item to the paper in which you 
advertise. 





SAYS HOSPITALITY A 
PRACTICAL PROBLEM 


John Brown, local plumbing con- 
tractor, says that guests—summer 
guests for instance—present a prob- 
lem in practical household economics. 

“That morning trouble about who 
is to get his or her bath first,’’ he 
said, “is intensified when there is a 
guest in the house. Dad and the son 
of the house may have to be late at 
the office, or lose fifteen minutes of 
their beauty nap, because hospitality 
gives the guest precedence. 

‘‘An extra bathroom is the solu- 
tion. It can be installed in a space 
five feet square. Those who enter- 
tain know how much a guest can 
disturb the routine of the household. 
But the extra bath will help the 
housewife maintain that routine and 
sO have more time to give to her 
guests.”’ 




























Can You Entertain 
— easily 


HEN you have guests— 
they will be coming dur- 
ing the vacation seaSson— 
does it disrupt the routine of 
the house? Or have you an 
extra bathroom for the con- 














venience of your guests and 
so that your own work is not 
made more difficult? A space 
five feet square will accom- 
modate a modern bathroom. 


(In this space your Name, 
lelephone and Address) 
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END the following letter to a list of older homes where an extra 
bath ought to be installed. Its appeal is timely. 


HARRY BROWN 
PLUMBING & HEATING 


Two Rivers, N. Y. 
June 2, 1928. 
Mrs. Edward Jones, 
Two Rivers, N. Y. 
Dear Madam: 

Summer always brings its guests—— 
and it reminds me of the story of the 
lady who was visiting a friend. Because 
she wanted to keep her visit from giving 
extra trouble to the friend, she in- 
Sisted on rising early enough to help 
with the preparation of breakfast. 

She never knew it-—— but she was 
disrupting the routine of the house. 
When the man of the house, and his son, 
who had to be at their offices at a 
certain time, arose at their regular 
hour, they found that they had to await 
their turn for the morning bath and 
shave. The guest was up to help with 
breakfast and having a morning bath. 

So they had the choice of being 
late every morning, or getting up 
earlier. The guest was, it is to be 
feared, not very popular with these two 
members of the family. 

An extra bathroom would make all 
your entertaining much easier. 

We all resent having routine upset 
—and you need not have that problem to 
contend with in entertaining guests this 
summer. We can install a modern bath— 
room in a space five feet Square. 

Telephone and let us send a man to 
show you where an extra bathroom can be 
fitted into your home. 

Very truly yours, 
JOHN BROWN. 
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Study Marketing Problems 


N planning’ the due largely to the efforts of the Detroit committee, of 
| nineteenth annual which C. F. Harvey, first vice president of the association, 

convention of the was general chairman. Helping him were William Boales 
National Pipe and and Porter West, who were responsible for the big golf 
Supplies Association, tournament held on the first day and in which one hun- 
held in Detroit,Mich., dred and seventy-two played; Edward Eisenberg, who 
with the Hotel Stat- was in charge of the ladies’ entertainment; Fred Kitch, 
ler as headquarters, head of the program committee; M. G. Brown, director 
on May 21, 22 and _ of the boat ride which ended the convention on the last 
23, those responsible 
for the pfogram de- 
cided to focus atten- 
tion on problems of 
distribution, as they 
affect the wholesaler 
and the manufac- 
turer. The’ result 
was a meeting full of 
serious thought and 
discussion on every- 
thing that enters into 
the distribution phase 
of business. Resale 
price maintenance, 
better merchandising, 














more effective co- WwW. C. Hanson of Washington, D. C., president; C. F. 
ati h Harvey of Detroit, first vice president 

operation — these of the National Pipe and Sup- 

were leaders among plies Association 


the subjects dis- 
cussed in an attempt afternoon; Howard Harvey, publicity; and Lester Lee, 
to find a reasonable, budget; beside the active support of the various Detroit 
legitimate way of  gupply houses and manufacturers. 

changing the present 

condition of “profit- ALL OFFICERS 
less prosperity’ to RE-ELECTED 
one of _ profitable fie the asso- 





prosperity. ciation has been 
It was the largest 


meeting, in point of 
attendance, ever held 
by the National Pipe 
and Supplies Associa- 
tion. Five hundred | 
and one registered 
during the three 
days. And it was a 
convention most ably 
handled and directed, 
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Top picture: Adam Welker, Welker Supply Co» 

Cleveland; L. R. Mendelson, Hotstream Heater Co., 

Cleveland.—Bottom picture: E. Eben Grimes, Bride- 

Girimes & Co., Lawrence, Mass.; J. E. Washburn, 

Washburn, Garfield Co., Worcester, Mass.; James 

Weaver, Central Tube Co., Pittsburgh, Pa.; James 
L. Bride, Bride-Grimes & Co., Lawrence 


Top picture: R. L. Ottke, Standard Sanitary Mfg. Co., Pittsburgh; A. B. Pierce, 
N. O. Nelson Mfg. Co., St. Louis.—Second picture: F. M. Wiedeman, Fred Pabst 
Co., Milwaukee, Wis.; M. Brown, Murray W. Sales & Co., Detroit.—Third picture: 
A. H. Dufort, Central Tube Co., Pittsburgh, Pa.; Harry O. Nelson, Nelson Co., De- 
troit.—Fourth picture: William G. Boales, Hoffman Specialty Co., Detroit, chair- 
man of convention golf committee; E. N. Eisenberg, Kimball-Eisenberg Co., De- 
troit, in charge of ladies’ entertainment at convention.—Fifth picture: Frank W. 
Hubbard, W. B. Hubbard & Sons Co., Boston; Earl Roberts, The Roberts Brass 
Mfg. Co., Detroit.—Bottom picture: Theodore Steuber, Kennedy Co., Cleveland; 
J. F. Siefert, Deegan-Siefert Co., Cleveland 
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on the right track during the last year and is still headed 
in the proper direction was evidenced by the unanimous 
re-election of every officer and director, with the exception 
of George D. Mcllvaine, secretary-treasurer, whom ill 
health forced to resign. This means that W. C. Hanson, 
E. G. Schafer Co., Washington, D. C., will again head the 
association as president; €. F. Harvey, A. Harvey’s Sons 
Mfg. Co., Detroit, Mich., will again be first vice president; 
and J. H. Borton, Hajoca Corporation, Philadelphia, Pa., 














Murray W. Sales of Murray W. Sales & Co., Detroit; 

J. Harvey Borton of Hajoca Corp., Philadelphia, 

second vice president of National Pipe and Supplies 
Association 


will continue as second vice president. The executive 


committee will consist of J. J. McArdle, Philadelphia, Pa.; 
J. A. Vann, Birmingham, Ala.; 


Francis J. Baker, San 
Francisco, Calif.; M. 
M. Cochran, St. Paul, 
Minn.; Murray W. 
Sales, Detroit, Mich.; 
Leo M.O’Neil, Brook- 





























Top picture: C. W. Farrar, Excelso Products Corp., 
Buffalo, N. Y.; Philip Faherty, Pierce, Butler & Pierce 
Mfg. Corp., New York City.—Bottom picture: 8S. E. 
Hunting, The Hunting Co., Rochester, N. Y.3 W. P. 
Baxter, Southern Plumbing Supply Co., Los Angeles, 
Calif.; W. P. Kerr, Walworth Co., New York City 


sht Wholesalers’ Convention 


oe ae zeta. 
Pierce, St. Louis, Mo., 
and J. C. McEwen, 
Chicago, Il. 


CONVENTION 

COMMITTEES 

WO committees, 

the nominating 
and the resolutions, 
were appointed by 
President Hanson to 
help him handle con- 
vention details. The 
nominating commit- 
tee consisted of H. 
W.Seymour, Chicago, 
Ill., chairman; E. A. 
Peden, Houston, Tex.; 
Lester Cole, Troy, 
N. Y.; Isidor Weil, 
Chicago, Ill., and A. 
B. Pierce, St. Louis, 
Mo. The resolutions 
committee included 
H. W. Thorndike, 
Boston, Mass., chair- 
man; R. A. Plant, 
Los Angeles, Calif.; 
S. E. Hunting, Ro- 
chester, N. Y.; H. 
Willoughby, Colum- 
bus, O., and James 
A. Messer, Washing- 
ton, D. C. 

The business ses- 
sions of the conven- 
tion opened on the 
morning of the 22nd, 
with C. F. Harvey of- 
ficiating in the chair. 
Mr. Harvey immedi- 
ately introduced 
President W. C. Han- 
son, who asked E. A. 
Morris, an old time 
member of the asso- 
ciation, to welcome 


Top picture: R. L. Griffin, of W. A. Case & Son Mfz. Co., Buffalo, N. Y¥.; W. T. 


Gilmour of B. F. Gilmour Co., Inec., Brooklyn. 


Second picture: C. D. Little, vice 


president of Crane Co.; M. M. Cochran, Cochran-Sargent Co., St. Paul, Minn. Third 
picture: C, C. Adams, Conemaugh Iron Works, Latrobe, Pa.; W. H. Oliver, Republic 


Iron & Steel Co., Youngstown, Ohio. 


Fourth picture: F. McKinley, Reichle Sup- 
ply Co., Saginaw, Mich.; E. M. Sterner, Edwin Sterner Co., Flint, Mich. 


Fifth 


picture: R. P. Henderson and W. E. Mosher, both of U. S. Radiator Corp., Detroit. 
Bottom row: William R. Stockwell, Weil-McLain Co., Michigan City, Ind.; Horace 
Willoughby, Scioto Valley Supply Co., Columbus, Ohio 
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When the basket which holds the 
dishes and silverware is removed 
there is nothing in the compart- 
ment but the spray nozzles. There 
is no complicated machinery to 
lift out and replace when the 
compartment is cleaned; nothing 
under which the food particles 
and grease from the dishes can 
accumulate. The wire basket is 
light and easy to handle, and is 
scientifically designed to hold the 
greatest amount of dishes for 
quick and thorough cleansing. 





The ‘Standard’ 


Ekctric Dishwasher and smk 


1s different from all others 


The water action is provided by a centrifugal pump operated by a standard 
motor. The water circulates through this pump and is sprayed on the 
dishes from a correctly designed nozzle. Every side of every dish is 
reached and quickly cleansed by this forceful spray. 


Every time the water passes through the’pump it must first pass through 
a strainer. This catches the food particles and keeps the water clean. 


There is another reason why the “Standard” Electric Dishwasher and 
Sink cleanses more thoroughly than others. The basket which holds the 
dishes and silverware revolves slowly so that every side of the dish is 
turned to the spray. No particle of dirt can escape the forceful action of 
the soapy water as it is sprayed on and over the dishes. 


The “Standard” Electric Dishwasher and Sink is made (1) with the 
dishwasher on the right and the sink and drainboard on the left, P 6900, 
(2) the dishwasher on the left and the sink and drainboard on the right, 
P 6901. 

The public will welcome the superior and exclusive features of this 
“Standard” Electric Dishwasher and Sink. Be prepared to profit by this 
interest—order one now for your display room. 
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the 
Finest Dishwasher 


and the most 
modern sink 


The sink is the famous “Standard” “Three 8’s” design, made of 
Acid- Resisting Enamel. The 8-inch back fits under a deep 
window. This gives the housewife the full benefit of the direct 
light, the air and the view. It makes possible a much better 
arrangement in the kitchen. The sink compartment is 8 inches 
deep. This does away with much over-the-rim splashing. This 
extra depth also provides plenty of room under the faucet for 
tall pitchers. The 8-inch front gives the whole sink a more 
massive and beautiful appearance. 


CAcid-Resisting Enamel 


The most notable feature is the Acid-Resisting Enamel of which 





the whole unit is made. Acid-Resisting Enamel is the most 


durable and beautiful enamel ever developed. It is glass-like in The dishwashing compartment is emptied 


quickly of waste water, and dishes are rinsed 


its composition and appearance. Glass-like in its properties too. fromi a Separate nozzle in the tray. Therefore no 


rubber hose is necessary for rinsing the dishes. 


Smooth, non-porous, hard. No cleanser, no mineral in the water, 
not even the acids common to fruits and vegetables can roughen 
or discolor it. 


So, with Acid-Resisting Enamel and the “Three 8’s” design, and 
a dishwashing unit with perfect mechanical principles and con- 
struction, you have a fixture that will last for years—and be 
beautiful and efficient always. 


The Flexible Shaft— 


an ingenious labor saver ° 


What about the skillets and pots and pans and milk bottles? 
The flexible shaft with its revolving brush gets them clean 
quickly, easily. This flexible shaft is one of the most useful and 
labor-saving devices that has ever been invented for the house- 
wife. The brush can be removed and a whipper inserted in the 
holder. With this electrically driven whipper it takes but a few 
seconds to whip cream and mix salad dressings. No other dish- 
washer has this convenient, easy-to-operate flexible shaft. 


' ;, } I ) An innovation that will appeal to every house- 
Standard Sanitary fo. Co. wife is the flexible shaft with two labor-saving 


PITTSBURGH attachments, a brush and a whipper. 
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BRAS 292° Radiators Are in the Wall-— 
Out of Sight 


It was required, in the beautiful Fifth Avenue Branch of the 
Chatham Pheonix National Bank, that the windows come 
down to the floor line. 

The only places left available for radiators were the small wall 
spaces between the windows. Because Robras 20-20 Radia- 
tors occupy only a fifth the space occupied by equal cast 
iron radiators, they were here used to give the required 
amount of heat. They are in the walls, between the win- 
dows, out of sight and out of the way. 
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D. 
D. 
on ri 
4g OTE the grilles AT THE SIDES of each ec 
: window. It is through them that 
the air, after being raised to a high it: 
temperature by passing through the fe 
Robras 20-20 radiators, flows out into 7 
the room. sie 
Other grilles, above the floor, on the of 
room wall BETWEEN the windows, he 


admit the cool air. sa 


The unique construction of the Robras 20-20 units, accel- 
erates the flow of this air. 

Throughout the coldest days of the past winter, these radia- 
tors kept this large room luxuriously warm. 

The room itself was designed by Lewis S. Weeks, Architect. 
The radiator arrangement was laid out by Jaros and Baum, 
Heating and Ventilating Engineers. 


It was installed by George E. Gibson Co., Heating Con- | 








tractors. 
Lef 
ROME BRASS RADIATOR i 
CORPORATION Cor 
ONE EAST FORTY-SECOND STREET + + NEW YORK _ 








Mention Domestic ENGINEERING when writing advertisers. 











June 2, 1928 


the convention in Detroit. Following this, Mr. 
Hanson, himself, welcomed those in attendance, 
and then called upon J. Harvey Borton, second 
vice president, to introduce Felix H. Levy, the 
attorney from New York, who was on the pro- 
gram to give an address on resale price main- | 
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tenance. 


RESALE PRICE 

SUBJECT which attracted as much, or 
more, attention as any other discussed at 
this meeting was that of resale price mainte- 
nance. Felix H. Levy, a New York attorney, 
talked on the legal phases of resale price main- 
tenance, and Guy Hutchinson, of the Hoffman 
Specialty Co., New York, N. Y., followed up Mr. 
Levy with a discussion of the resale price ques- 
tion from the layman’s viewpoint. The interest 
displayed in both these addresses and remarks of many 
wholesalers in the sessions which followed indicated that 
the majority there were in favor of manufacturers estab- 

lishing resale prices on their products. 

Mr. Levy explained that the fog of uncertainty caused 
by anti-trust legislation, many phases of which even the 
courts do not seem to understand, has brought many 
manufacturers into legal difficulties and prevented many 
more from taking what they think is a chance. But, he 
said, the basic reason for the “profitless prosperity” which 
exists is price-cutting, and, in his estimation, every manu- 
facturer of a trade-marked product should understand and 
put into effect the protection against price-cutting on his 
goods which the law allows in resale price maintenance. 
It is legal, he pointed out, for the manufacturer to an- 
nounce a resale price on his product and to refuse to sella 
distributor who does not observe the price suggested. 
Such a procedure, however, must be followed absolutely 
on the initiative of the manufacturer himself, without co- 
operation from his customers in seeking out those who 
violate his policies and without requests from his cus- 
tomers or agreement with his competitors to establish 
such a price. He gave many examples of what com- 
panies have done along these lines, in which he described 
pitfalls to avoid. His address convinced many that, with 
a proper understanding of the resale price situation, they 
could accomplish much to stamp out the price-cutting ills. 

Mr. Hutchinson’s company maintains a resale price on 
its products, and, as Mr. Hutchinson said, it has a per- 
fectly legal right to announce a resale price and to an- 
nounce, also, that it will refuse to sell anyone who doeg 
not maintain this price. As he sees the present situation 
of profitless prosperity, he said, it is up to the jobber to 
help himself. The manufacturer can establish a resale, 
can refuse to sell the persons who do not observe it, but, 

















Left to right: William J. Woolley, president of the 
Wolff Company, Chicago; Joseph M. Sands, The Sands 
Mfg. Co., Cleveland; James P. Feely, Taylor Supply Co., 
Detroit; Harry Vernier, Pierce, Butler & Pierce Mfg. 


Corp., Detroit; James M, Walker, W. A. Case & Son Mfg. Co., Buffalo; W. P. 






Airplane and pilot which 
brought some of the Cleveland 
delegates to the meeting 


beyond that help, the manufacturer must leave it up to the 
wholesaler. 


CO-OPERATION 

NUMBER of wholesalers delivered papers or ad- 
A dresses on co-operation. W. E. Clow, Jr., Chicago, 
said that he believed in co-operation for just two reasons 
—jit made business more profitable and more pleasant. He 
gave his ideas of what broke it down. In the first place, 
he said, one price to everyone, instead of a sliding scale 
of prices, was necessary to effective, continued co-opera- 
tion. His point was that with one wholesaler receiving 
one price on a product from his source of supply, and an- 
other wholesaler receiving another price on the same 
product, the market would inevitably sink to the lowest 
level. In the second place, co-operation can be effective, 
he felt, only if those who are co-operating will place 
absolute reliance on themselves and themselves only. Too 
often plans for promotional work or any other co-opera- 
tive effort fail because someone feels that the support of 
the man on the outside is necessary to their success. But, 
Mr. Clow feels, if ten men have an idea, those ten men 
should carry it through and have confidence that they 
can carry it through, regardless of what anyone else does. 

H. F. Potter, assistant manager of branches of Crane 
Co., Chicago, agreed with Mr. Clow, and, in a paper he 
presented for printing in the proceedings, he gave a num- 
ber of constructive ideas on co-operation. W. B. Bryar, 
Pittsburgh, also presented a paper for printing in the pro- 
ceedings. 

J. Harvey Borton, president Hajoca Corporation, Phila- 
delphia, and second vice president of the National Pipe 
and Supplies Association, described a form of co-operation 
which has been in effect among Philadelphia wholesalers 
for two years, and which, according to Mr. Borton, has 
worked out very satisfactorily. The number of questions 


>. asked by the members and the discussions that ensued 
| were evidence of the interest taken in this plan. 


Brockelmeyer, Park & 


McKay, Detroit; E. Sanger, Hotstream Heater Co., Detroit; L. De Groat, Capitol Brass Works, Detroit; 


Fr. P, 
York City 


Murphy, manufacturers’ representative, Cleveland; Guy Hutchinson, Hoffman Specialty Co., New 
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REPORT OF PIPE COMMITTEE 

H. SMITH, W. M. Pattison Supply Co., Cleveland, 
W. has carried on the work of the pipe committee, 
formerly handled by the late Mr. Pattison. He read the 
reports on pipe conditions he had received from members 
in all sections of the country, giving the convention a good 
cross-section view of the situation in this important com- 
modity. An abstract of the various reports would indicate 
that conditions in distributing pipe are fairly favorable. 


COMMITTEE REPORTS 

N ACCOUNT of lack of time, several reports, such as 
() that of the executive committee and that on the cost 
of doing business, were not presented at the convention, 
but will appear in the proceedings for thorough analysis 
by the members. George D. Mclilvaine, secretary-treas- 
urer, read the report of the treasurer, which was approved 
as submitted. And R. K. Hanson, since the first of Feb- 
ruary assistant secretary of the association, read briefly 
the secretary’s report, in which he told of the executive 


How to Sell More 


Problems of distribution were analysed by prominent 
business men at the convention of the National Pipe and 
Supplies Association. Below are abstracts of some of 
these discussions. Others will be published next week. 


Old Homes Offer Big Market 


BY WALTER J. KOHLER, KOHLER CO. 


try in America today. Not only is the competition 
for markets within individual industries becoming more 
keen, but the competition between industries for the con- 
sumer’s dollar is going on at an accelerating pace. 


PP & cece, is the major problem of all indus- 


Price is the only argument of too many of our distrib- 
uting units in carrying on their business, and if we wish 
to progress and profit with reasonable satisfaction, we 
must bring into the industry a higher standard of sales- 
manship by the manufacturer, the wholesaler, and the 
retailer. 

The manufacturers must first improve their salesman- 
ship, and, as their organizations are perfected, they should 
play a co-operative part in improving the methods of the 
wholesalers’ salesmen. 

Selling talks and demonstrations of new products intel- 
ligently delivered before wholesalers’ salesmen and retail 
Zroups should be decidedly beneficial in arousing interest 
to the opportunities in this business. 

Call them jobbers’ schools, if you will. 

It would appear that the jobbers’ salesmen can each 
become, and in fact is, a field man, and that, collectively, 
this force of approximately 5,000 men can be of tremen- 
dous importance in helping the plumber to sell and in 
establishing the principles of better merchandising. 

The plumber, having the personal contact with the 
ultimate consumer, is undoubtedly the most important 
factor in our scheme of distribution. 

[t is true that many of them have in the past disre- 
garded the importance of salesmanship and placed a rela- 
tively high importance on installation, the value of which, 
however, nobody can deny. 

The investigation at Philadelphia (and similar results 
are indicated by limited surveys elsewhere) shows: That 
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office’s plan for more contact with the membership, of 
the proposed campaign to increase membership, of the 
decision to issue regularly an association bulletin and of 
the necessity for co-operative concentration on the dis- 
tribution problems which confront the wholesaler today. 


G. D. McILVAINE RESIGNS 
LL health during the past year has kept George D. 
| Mellvaine, for eighteen years secretary-treasurer of 
the National Pipe and Supplies Association, from his usual 
active participation in his organization’s plans and ac- 
complishments. Still not well, Mr. Mellvaine, on his 
physician’s advice, tendered his resignation at this meet- 
ing. This resignation was accepted with regret by the 
convention, and A. B. Pierce and W. E. Clow, Jr., nicely 
expressed the feelings of the members in short talks of 
tribute to Mr. MeclIlvaine’s contribution to the association 
in the years in which he has been associated with it and 

of sincere wishes that he recover completely. 


(Continued on Page 60) 
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of 1,856 registered master plumbers and heating con- 
tractors: 
200 are employed by corporations, 
810 have no telephone connections, 
and only 
565 belong to the local association. 
It is expected that if 350 members will join the Phila- 
delphia Plumbing and Heating Development League, which 





Walter J. Kohler 





is carrying on the campaign, that is a reasonable expecta 
tion of the number possible to develop as good merchan 
dise outlets. 

A similar ratio probably applies to the 30,000 plumb 
ers throughout the nation, which gives us possibly 10,000 
as the number throughout the United States whom we 
can look to as good distributing prospects and who will 
do by far the largest amount of installation and most of 
the merchandising. 

May I touch on a new movement affecting the business 
of us all,—the Home Modernizing Bureau? 

There are twenty-six million homes in the United States, 
about half of which are occupied by the owners, and the 
remainder by tenants. 


(Continued on Page 48) 
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WOLFF KENMORE 


Enameled roll edge ornamental apron lavatory with low 
back, patent overflow, concealed hanger and enameled 
iron center leg. J-32, 990 Wolff concealed anti-scalding 
mixing valve in wall with indexed china dial and china 
lever handle for tempering water. J-58, 110 Duro pop-up 


drain fixture, J-58, 004—1 14-inch nickel plated cast brass 
“P” trap with escutcheon. 


Here Is a Lavatory 
of Highest Quality 
for the Very Finest 


Installations 








The demand for a lavatory incorporat’ TheKenmore possesses those graceful lines 
ing the features found in the WOLFF _ that insure its blending with the most 
KENMORE is a demand that is ever on elaborate scheme. It has those service 
the increase for the finer apartments, features which for years have been sought 
hotels and homes. for the very finest installations. 








You should be familiar with the 
WOLFF KENMORE line for in 
each of the KENMORE models, 


Are sales running 





you will find those points of supe- pretty low in your 
community? Is there a 
rior design and construction that lack of customers com- 
, ing to your store to 
will make sales to the finer build- make purchases? 
. ° It has long been recognized that the 
Ing enterprises easier. volume of plumbing aman in different 


sections of the country could be greatly 
increased through the sales effort of local 


Visit our branch ofhce or ask dealers. 

your jobber about the WOLFF PA pose tnt pia eps hn peg 

KENMORE line or write us direct —. Pcs dhs buy if you make an effort 
to se em. 


for catalog giving full details and Coa 
prices. y, 


WOLFF CO. 
“SUPERIOR PLUMBING FIXTURES” 
CHICAGO 



































_ QUESTIONS _ 


—=——5 


ASKED BY READERS AND ANSWERED BY EXPERTS 








SHOULD RAIN LEADERS BE VENTED? 

Editor, ‘‘Domestic Engineering’’:—Can you tell me, if 
the venting of a rain water leader from a roof on a large 
10-story building would help to make the flow of water 
faster and more noiseless in running down the pipe? At 
what point should the vent be taken off? Should it be at 
the trap in the basement? The downspout will be 6 
inches. If a vent is necessary, how large should it be? 

Illinois. Bee Be Oe 





Rain water leaders do not need any vent connections, 
nor do they require traps, unless the top opening is very 
close to a window. 

If the trap is omitted, there would be nothing to in- 
terfere with the flow of water, and the noise of the falling 
water in the pipe cannot be overcome by venting. To 
eliminate the noise, the pipe should be packed in deaden- 
ing felt. 

The installation of a vent line would be an expense not 
justified by the results obtained. 





TROUBLED WITH RUSTY WATER FROM RANGE 
BOILER 
Editor, ‘‘Domestic Engineering’’:—I was recently called 
upon to look at a 30-gallon galvanized range boiler and 
tell the tenants why they drew rusty water from the hot 
water faucet a few minutes after the gas water heater was 
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Fig. 1 


Installation where tee is placed too far from tank 
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started, this being the only heating unit that is attached to 
the range boiler. The system is shown in Fig. 1. 

We get our water from our local wells, which supply 
the whole town. 

The families in the next house have the same kind of 
boiler and piping, working under the same conditions, and 
they have never been troubled with rust. 

Looking inside the boiler, I found that it was covered 
with dark sediment, and this is what is deposited in the 
fixtures, after a little water has been drawn. It comes out 
in specks and looks very dark, dissolves quickly on the 
red. 


hand and turns bright 


I trust that this description and the rough drawing, Fig. 
1, will enable you to diagnose this case. 
Massachusetts. N. G. W. 





The piping connections as shown in Fig. 1 are in ae- 
cordance with the approved methods of making such con- 
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Fig. 2 
Showing two ways of making the system work right 




















nections, except that the tee in the hot water line, to 
which the flow pipe from the heater is connected, should 
be closer to the tank. 

When there are mineral impurities in the water, exces- 
sive heating may cause rusty water, and it is just possible 
that the flow connections from the heater to the tank are 
such that the water is heated to a very high temperature 
in the flow pipe instead of heating and circulating through 
the tank. 

If the tank has an opening about 6 inches from the top, 
it would no doubt be better to connect the hot water line 
from the gas water heater to this opening. See Fig. 2. If 
there is no opening, a non-by-pass tee could be installed in 
the top opening of the boiler, and the gas water heater 
could be connected to that tee. 
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Cut Cleaner—Cut Faster 
Last Longer 


These Cutter Wheels are made from selected 
Alloy Tool Steel. They are accurately machined, 
heat treated, hardened and oil tempered. We 
believe them to be the best designed cutter 
wheels. They cut very much faster and much 
cleaner than the ordinary common wheels, yet 
require less power. Fit all standard p‘pe cutters. 


Smooth 
Edge 











Knurled 
Edge 





Pipe Cutters from ARMSTRONG BROS. Better Line of Pipe 
Tools will stand up under continuous use and the hardest working 
conditions. The bodies, handles, and swings are of Certified 
Malleable Iron—Pins and rollers, tool steel carefully machined, 
hardened and tempered. The adjusting nuts are hardened steel. 
The ends of the adjusting rods are hardened and bear upon tool 
steel blocks. Parts are interchangeable with similar parts of 
standard makes. Write today for Catalog P-10. 


ARMSTRONG BROS. TOOL CO. 
323 N. Francisco Ave., CHICAGO, U. S. A. 
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As the average number of homes constructed annually 
is in the neighborhood of 600,000 most of the homes in 
existence are old. It is estimated that there are over 
twelve million needing rehabilitation. 

Contemplate the possibilities of this immediate mar- 
ket for plumbing and heating of twelve million homes 
needing rehabilitation, in comparison with the regular 
yearly business available in the 600,000 newly constructed 
homes, for which all are now struggling. 

No industry of national proportions that we know of 
has so large an undeveloped potential market offering 
such possibilities. 

The statement is often made that there is an over- 
production in our industry, when actually an unbiased 
analysis of the situation reveals the fact that there is this 
large potential market available and that our industry 
is actually under-developed. 


Hew can there be an actual over-production of any com- 
modity or an excess producing capacity in an industry 
when there is a large number of people whose wants for 
the product of that industry are still unsatisfied? 

There is need of vision and courage and not discour- 
agement as to the future of our business. 

While some in our industry will fall by the wayside, 
there is great opportunity for the energetic, wide-awake 
merchant who has faith, confidence and intelligence. 


Public Wants Better Quality 


BY H. W. SEYMOUR, CRANE COMPANY 


HE question of production and financing has been 
largely solved by most of the manufacturers, but the 
question of distribution still remains a perplexing problem. 
It is a recognized fact that there is over-production all 
along the line. All manufacturers would prefer to operate 
their plants at capacity, but this cannot be done by any- 
one or all of us, when the supply exceeds the demand, as 
at present. 

I believe that the buying public is demanding more and 
more high grade or quality material, and I believe that 
the majority of manufacturers are endeavoring to im- 
prove the quality of their product, but are sometimes 
disheartened from the fact that some of the distributors 
are not willing to pay the increased costs of manufacture 
for the higher quality of goods, but endeavor to hold the 
manufacturer to the prices made by the manufacturer of 
cheap and shoddy merchandise. 

I am convinced that in order to show profits on higher 
quality goods we must convince our salesmen that it is 
necessary for them to talk quality rather than price. Un- 
fortunately, salesmen have become so imbued with the 
idea that price is the paramount issue that they entirely 
lose sight of the fact that there really is a quality feature. 
If the manufacturer and the jobber will impress this fact 
upon their salesmen and send them out to the trade with 
the understanding that your prices must be obtained, I 
believe you will go a long way toward correcting the set 
idea of many salesmen, that they are in better position 
to name your selling prices than are you. It isn’t alto- 
gether the fault of the salesman that prices are low and 
unprofitable. The principals in the business are more to 
blame on account of the weak-kneed policy we often 
pursue. 

The manufacturers in this industry are not making 4 
fair return on their investment in money or brain power, 
nor are the distributors. How long is this condition to 
continue? Just as long as you are willing to stand for it. 
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wrawron £ CRANE VALVES 


{ 
2500 Pounds Pressure 


























THE NEW FIXTURE PLUMBERS HAVE ASKED FOR 


So deftly and yet so simply is beauty 
given the Corwith bath by a series of re- 
ceding planes, which relieve the usual 
monotony of unbroken surface, that every- 
where it has won enthusiastic approval. 
Women have appreciated the interesting play 
of light on the step-backs. Men have com- 
mended the economy and sureness of line. 


Now, in response to many requests from our 
friends, the responsible plumbing contrac- 
tors who install Crane materials, a match- 
ing lavatory is announced—the Corwith. 


In it are repeated the step-back surfaces 
reminiscent of modern skyscraper archi- 
tecture. In every line, in every inch, it 
is the worthy companion-piece of the 
famed Corwzth bath. Embodying utmost 
quality and the newest ideas in lavatory 
design, it will undoubtedly be widely 
used even in homes where more costly 
fixtures would ordinarily be chosen. Such 
is its graceful beauty, either in. twice- 
fired vitreous china of gleaming white 
or any of seven true colors. 


CRANE 


Address all inquiries to Crane Co., Chicago 
GENERAL OFFICES: CRANE BUILDING, 836 S. MICHIGAN AVENUE, CHICAGO 
Branches and Sales Offices in One Hundred and Sixty-two Cities 
National Exhibit Rooms: Chicago, New York, Atlantic City, San Francisco, and Montreal 
Works: Chicago, Bridgeport, Birmingham, Chattanooga, Trenton; Montreal, and St. Johns, Quebec; Ipswich, England 
CRANE EXPORT CORPORATION: NEW YORK, SAN FRANCISCO, MEXICO CITY, HAVANA 
CRANE LIMITED: CRANE BUILDING, 1170 BEAVER HALL SQUARE, MONTREAL 
CRANE-BENNETT, Lrv., LONDON 
CIE CRANE: PARIS, BRUSSELS 
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The New 


BEVERLY WILSHIRE 
APARTMENT HOTEL 


Beverly Hills, Cal. 










Architects 
Walker & Eisen “4 
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Plumbing Contractors 


Coker &Taylor, Inc. 


Mechanical Engineer 


Franklin R. Winch 
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FLUSH VALVES 
Used Throughout 











Write for full details to . 
PLUMBING DIVISION 


Watrous Flush Valves—Duojet Closets—Self-Closing Basin Cocks—Combination 
Lavatory Fixtures—Pop-Up Wastes—Liquid Soap Fixtures, etc. 


Sold by leading plumbing jobbers throughout the United States. 


THE IMPERIAL BRASS MANUFACTURING COMPANY 


1231 West Harrison Street BRANCH SALES OFFICES CHICAGO 
R. E. Dooley, 404 Marquette Bldg., Detroit, Mich. Dillard-Lewis & Co., Construction Industries Bldg., Dallas, Tex. 
W. T. Frey, 605 Swetland Bldg., Cleveland, Ohio H. E. Darton, 506 Carondelet St., New Orleans, La. 
John Sherin, Park View Hotel, Cincinnati, Ohio R,. J. Shank, 920 Grand Ave., Des Moines, Iowa 
Derbyshire & Mack, Real Estate Trust Bldg., Philadelphia, Pa. W. C. Shanley, 811 E. Armour Blvd., Kansas City, Mo. 
W. E. Blair, Jr., “% Coronado Hotel, St. Louis, Mo. Rex W. Williams, 402 Scott Bldg., Salt Lake City, Utah 
E. P. Scales Eng. Co., Bennie Dillon Bidg., Nashville, Tenn. Wm. P. Horn Co., 58 Federal St., San Francisco, Cal. 
Thos. J. O’Brien, 1812 Exchange Bldg., Memphis, Tenn. L. C. Coombs, 1010 North Gardner St., Los Angeles, Cal. 


Richard O’Brien, 524 22nd St. North, Seattle, Wash. 
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You know the present danger point in this industry is 
not lack of business, but lack of profit. It makes no dif- 
ference whether you are an individual concern or one of a 
group—you can only prosper as the industry prospers. 
We prove by our group activities that we need each other, 
but where does all this organization lead us if we will 
not individually and collectively have faith in our neighbor 
or competitor? If we are suspicious of them, then we 
are going to create distrust of ourselves, because we will 
act as we suspicion our competitor is acting, and un- 











H, W. Seymour 








fortunately our doubts generally are that there is dirty 
work going on. 

Why, as a matter of real fact, your and my experience 
is that the great majority of us are willing and anxious 
to and do play the game fairly and squarely, striving to 
live and let live. 


Why, gentlemen, we are engaged in the greatest un- 
developed industry in the world—the plumbing and heat- 
ing industry. A great movement is under way to develop 
this potential market for our merchandise. 

I believe in a resale plan. I am convinced that it is the 
cure for the greatest evil in our industry, and the greatest 
evil, in my mind, is the price cutter—the fellow who won't 
take a living profit for himself, and by the same token 
will not allow you to make a profit. 


Must Improve Selling Ability 


BY C. K. FOSTER, AMERICAN RADIATOR CoO. 


HE great problem that a manufacturer is faced with 

—particularly these days—is to get proper and ade- 
quate distribution of his product. Tremendous changes 
have gone on in manufacturing; mass production seems 
to be the order of the day. More product is being turned 
out per foot of manufacturing space than ever before. 
Quality has been greatly improved and the problem of the 
manufacturer today is to keep his sales, if possible, bal- 
anced with his production. As new and better methods of 
manufacture have been found, new and better ways of 
distribution must be found. 


Naturally we are all interested in marketing the prod- 
ucts for heating and sanitation, two of the greatest ne- 
cessities—not luxuries—of the human race. I think, if 
we look around us and see what the manufacturers in 
other lines are doing to promote their sales, we will have 
to admit that while our industry has done fairly well 
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3 Times the Profit! 


Every time you sell a Whale-bone-ite Seat you 
make three times the profit possible on a staple 
job. Don't waste time soliciting orders for cheap 
seats at a minimum profit when a little salesman- 
ship will bring you an order for a Whale-bone-ite 
Seat at a real profit. And the Whale-bone-ite sale 
means a satisfied customer. 


WHALE-BONEGITE star 


3 HE BRUNSWICK-BALKE-COLLENDER COMPANY CHICAGO | 























B.&B. Plumbing & Heating Co. 
of Detroit, Michigan, says: 


We have been selling and in- 
stalling EverHot Heaters for the 


past 7 or 8 years and that should 
be sufficient proof that we think 
it is the best automatic water 
heater. The SverHot policy of 
selling only through the Plumbing 
® Trade is to be heartily recom- 
mended and every Master Plum- 
ber should encourage you by 
selling your products.”’ 


f 4 F ww exblot Weater Co. 


Detroit, Michigan 
Branches and Sales Offices in 44 Cities 
in United States and Canada 





IGHT NOW is the time to talk 

showers to your customers. 

And showers mean Speakman. No 

other fixtures can match their design, 
utility and beauty ; » 


SPEAKMAN SHOWERS 
and FIXTURES 











SIGN OF THE TIMES (33) 


When you see the Ohio Brass trade 
mark you may know the product 
so marked is of the first quality. 
Plumbing and Heating contractors 
are accepting O-B Valves as stand- 
ard because they never fall down 
on the job. 

Ask your Wholesalesman, He knows! 


OHIO BRASS COMPANY 
741V Mansfield, Ohio 
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Write for Bulletin 
71 giving full de- 
tails of design and 


operation of Jen- 
nings Vacuum 
Heating Pump. 


® 
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Jennings Vacuum 
Heating Pump for 
return line heating 
systems. Capacities 
up to 300,000 sq. 
ft. radiation. 


This heating pump has the reserve 
capacity every return line job needs 


HEN a vacuum return line steam heating system 

is started up in the morning, the steam condenses 
in the cold radiators much faster than later during the 
day. This throws a heavy load on the vacuum heating 
pump. Particularly when the pump is called upon, also, 
to remove from the return lines the water that may 
have collected in the system over night. 


To meet’such conditions every Jennings Vacuum Heat- 
ing Pump is built with a capacity equal to the heaviest 
loads of the system for which it is recommended. And 
it is not permitted to leave the factory until such 
capacity has been demonstrated by actual test. As a 
result, the Jennings Pump can always be relied on to 
keep the return lines clear. 


Let your customers take advantage of this reserve pump 
capacity which the Jennings Pump provides and which 
their heating systems require. A request to our nearest 
office brings Bulletin 71 and complete information. 


NASH ENGINEERING COMPANY, 41 Wilson Rd., So. Norwalk, Conn. 





RETURN LINE AND AIR LINE VACUUM HEATING PUMPS «sw CONDENSATION 
PUMPS«ewCOMPRESSORS AND VACUUM PUMPS FOR AIR AND GASES«wSTAN- 
DARD AND SUCTION CENTRIFUGAL PUMPSs~ HOUSE SERVICE PUMPS 
eo SEWAGE EJECTORSe«~SUMP PUMPSewFLAT BOX PUMPS«~MARINE PUMPS 


Jennings Pumps 
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along manufacturing lines, it is far behind when it comes 
to marketing. °* 

The great problem that faces us, as I see the picture, is 
to get our message properly before the man who finally 
pays the bill—which is the consumer. The two accepted 
ways are through advertising and personal appeal. The 
advertising approach is not new and therefore perhaps we 
can pass that by, by admitting that it plays a very im- 
portant part in marketing. The personal appeal in our 
business has, I think, been very greatly neglected. 

The consumer has little or no knowledge of our prod- 
ucts, which, as far as he is concerned, have always been 
surrounded with more or less mystery. He really knows 
very little as to what he ought to have either in his home 
or in his factory. 

The method, of course, we all employ to reach the con- 
sumer is through the retail trade; namely, the heating 
and plumbing contractor. They have done much and in 
many ways have done well to properly represent the manu- 
facturer and the wholesaler; but we will have to admit 
that their real business has been contracting and not 
selling. 

We have been fortunate for a number of years in hav- 
ing had a high peak of building activity. Most all of us 
have been looking for a cessation of this new building 
demand, but fortunately for us, that condition has not 
yet arrived. There is, however, a tremendous field await- 
ing us which we have hardly scratched, and that is, the 
old home and so far as radiator heat is concerned, the 
small new home. The people interested in this problem 
are: the building contractor, the owner-builder, and the 
financial backer—whoever he may be—and finally, of 
course, the heating and plumbing contractor. 


There are at least 200,000 speculative homes built, the 
majority of which have been heated by hot air—which by 
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proper canvass and presentation, can be changed to radia- 
-or heat. 

There are probably 50,000 homes and buildings today 
which have old and inadequate radiator heat—-which of- 
fers a field for replacement with up-to-date radiator heat. 

There are 250,000 homes heated by hot air which the 
heating and plumbing contractor can change to radiator 
heat by getting in contact with the owner and making a 
presentation of the merits of his wares to that owner. 
There are thousands of homes, owners of which are waver- 
ing between old type heating and radiator heat. 

Now, what method can we employ to broaden out busi- 
ness along the lines suggested-—which means how can we 
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Different 
and 
Better 
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1 Control to Tub or Shower. 
1 Control, Cold, Warm, or Hot. 


a 


2 Controls — THAT’S ALL! 


The ‘New 
MIXO 


TUB and SHOWER Combinations 


have the only practical, workable mixing 
valve in the world,— 


The 


We've cut the working parts.to a MIN- 
IMUM— 

We've cut the manufacturing cost to a 
MINIMUM— 
But,~ 


We've elevated the quality toa MAXI- 
MUM ! 





“Ask for Catalog FS-12” 


Milwaukee Flush Valve Co. 


MILWAUKEE, VU. S. A. 


“WE SELL THRU GOOD 
JOBBERS EVERYWHERE” 
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Any installation of Go O CL Pipe 
sufhcient importance Demands 


to need brass pipe re- wm Fitting 5) 


quires the finest Brass Fit- 


tings obtainable to make it 
ms 


‘nto HL lh ce’ 
GENERAL BRASS COMPANY 


(Formed by The McRae & Roberts Co., Michigan Lubricator Co. and Standard- Peninsular Brass Works.) 


100-146 SOUTH CAMPBELL AVE. DETROIT, MICH. 


‘TUNEAANSERADOOUEHONDOUUONOUEWOEDSSOGUOEDEOENEROEE! 
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General Brass Pipe Fittings 
measure up to the most exacting 
specifications. Machined to a very 
close gauge, and carefully tested 
with water pressure, they can be 
thoroughly relied upon to give com- 
plete satisfaction. v v 





< 


The General Brass Line of Brass 
Pipe Fittings includes Elbows, Tees, 
Crosses, Plugs, Unions, Couplings, 
Bushings, Return Bends and Nip- 
ples, in all sizes from one-eighth 
inch to three inches. vv 


Your Jobber Has Them. 
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sell more boilers, more radiators, more pipe, more fittings, 
and more valves, etc. As I see it, it is the duty and the 
privilege of every manufacturer and jobber to aid the 
heating and plumbing trade by going after these prospects 
and selling them the idea of proper heating, as well as 
proper sanitation. This in no wise means that the manu- 
facturer or the wholesaler should go into the business of 
installing heating and plumbing goods; this is the func- 
tion of the heating and plumbing contractor and I hope 
always will be. But, gentlemen, he needs our help along 
the lines I have suggested and it is due him that we 
give it. 


Selling Effort Not Concentrated 


BY MARTIN WEIL, WEIL-McLAIN CO. 


BELIEVE that one of the serious contributing causes 
I. the unprofitableness of the wholesale plumbing and 
heating business today is the fact that most jobbers do 
not sell a manufacturer’s line exclusively——do not con- 
centrate their selling effort on one manufacturer’s line 
for each major classification of goods they handle. 

The average jobber sends his salesmen around with 
authority to pick up orders for almost any brand of an 
article the salesmen can get an order for. Just as an 
example, the salesman for the jobber will go into one shop 
and take an order for an ‘‘X” boiler. In another shop 
he will pick up an order for a “Y”’ boiler, and in a third 
shop he will go after an order for a ‘‘Z’’ boiler. Of course, 
the orders do not usually roll in that fast or easy, but 
I am trying only to describe here a practice too common 
in the jobbing business. Jobbing competitors covering the 
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same territory will also accept orders for almost any make 
of boilers. What happens? The steamfitter soon finds 
that he can put all the jobbers calling on him against one 
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another on the same item. Of course, the price is cut. 
Why should the steamfitter buy upon any other basis than 
price? Did any jobber or jobber’s salesman come in and 
give him a real reason for buying the “X’’ boiler at the 
regular price? Did any salesman come in and enthu- 
siastically say, ‘‘Mr. Steamfitter, the ‘X’ boiler is the best 
boiler for you and for your customer on this job’’? No, 
the “*X’’ boiler was sold on that job entirely by someone 
else or something else. The salesman did not sell any- 
thing. He only said, “Gimme.” If none of the selling 








ART CHROME; 


A happy mating of superior mechanical 


design and pure, daring artistry in a 
line that has always been the envy of 
the industry. First showing at Memphis! 








—— 





COPPER AND BRONZE THROUCHOUT 


[ J Ue ee a 


BEHIND THE PENBERTHY AUTOMATIC ELECTRIC SUMP PUMP 


is an intimate understanding of drainage problems — a first hand appreciation of sump pump 





requirements—an excellence of engineering skill and workmanship—a practical knowledge of the 
possibilities and limitations of materials. Behind the Penberthy Automatic Electric Sump Pump 
lies experience in the development and manufacture of the Penberthy Automatic Hydraulic 
Cellar Drainer and other liquid-moving devices since 1886. Write for complete information. 


———— 
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TEST PLUGS 


LINES WITH 





FOR REAL 


Write us for details about Climax 
Test Plugs and Cellar Drainers 


CLIMAX 


TEST YOUR PIPE 
CLIMAX PLUGS 
DEPENDABILITY 











Straight Double 


‘Tom C. M. Ker? mre. Co. 


MANUFACTURERS OF 
PLUMBERS’ SPECIALTIES 


205-415 € O.rveR ST 
BALTIMORE. Mpb.U.S.A. 


Chicago, Il.: a C. ANDERSEN, 627 Washington Blvd. 
Southern Agente: JI. M. BUTTS & CO., 733 Healy Bidg., Atlanta, Ga. 
Pacific Coast Agents: wM. P. HORN Co., 58 Federal 8t., San Francisco, Calif.: 
509 Wilcox Bidg., Los Angeles, Calif.; L. C. Smith Bldg. -, Seattle, Wash. 
ees Pa.: DERBYSHIRE & MACK, 923 Real Estate Trust Bldg 
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ane out your . 
heating shingle | - ee 


Install your own hot 
water heating systems 
—systems that are 
known as yours among 
your customers. A 
Red Top Relief Valve 
Model No. 2 and an air- 
tight tank are all the 
special equipment 
needed. 


These systems are easy 








to install, and at a price 
which means steady, 
paying business. Their 
economy and safety ap- 
peal strongly to home 
owners. 





Let us send you de- 
scriptive folder. 
Neptune Meter Company 


50 E.42nd St. New York City, N.Y. 
Branch Offices in Principal Cities 





Red Top Relid F Valoe Model No. 
2, nat 4 by the Underwriters’ 


oratories, Inc. 
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was done by the jobber, if the only thing the jobber con- 
tributed toward the sale was his salesman’s presence at 
the plumber’s shop, why should the manufacturer allow 
him a fair profit? How can the manufacturer allow him 
a profit? How can manufacturers clear goods exclusively 
through jobbers and allow them even a fair profit if the 
jobbers are just clearing houses for every competing 
manufacturer’s products? 

Gentlemen, the manufacturer needs more than just a 
warehouse man with credit and delivery facilities out in 
the field. He needs someone out there fighting his battles 
against other manufacturers. He needs a jobber with 
guts and gumption enough to say, “I sell the ‘X’ boiler. 
I am sorry, Mr. Steamfitter, but I do not handle the ‘Y’ 
or ‘Z’ boiler. You ought to have an ‘X’ boiler on this 
job, and here are one, two, three, or more reasons why.” 
If he convinces the steamfitter, the chances are he makes 
a sale. He has sold an ‘“X’’ boiler and at a profit. On 
another job, the jobber selling the “‘Y’’ boiler may win 
the order. 

Here we have two boilers sold. Each jobber got one 
boiler order. Suppose both these jobbers were handling 
both the “*X’”’ and ‘“‘Y’’ boilers. It is an even chance they 
would have sold only a boiler a piece, but the first jobber 
would probably have been forced to meet the second job- 
ber’s price or the second jobber’s reported price on the 
“*X’’ boiler, and vice versa on the “‘Y”’ boiler. Result:— 
two boilers sold with but the single thought, ‘‘What’s your 
price?’’ 

Gentlemen, competition is the life of trade; that is, com- 
petition between different brands is the life of trade, but 
competition over exactly the same brand is the death of 
profitable trade. 

The very weak attitude of the jobbers as a whole has 
encouraged men to enter the manufacturing field. It was 
so easy to get jobbers to handle a new line with other 
competing lines the jobber already had that men went into 
manufacturing who wouldn’t have otherwise, had it been 
harder to get connections. The connections were of little 
value after the first enthusiasm over something new wore 
off, but once in the manufacturer had to keep going, and 
today we have the desperate prices of desperate factories. 


But that is not all. With the lowering of the qualifica- 
tions that go to make up a jobber, it was easy to go into 
the jobbing business. We are overrun with hundreds of 
small jobbers. Some, of course, capable. You will say it 
is the manufacturer who puts the new jobbers in business. 
To some extent this is true, but the inrush of new jobbers, 
worthy and weak, started when the established jobbers 
became nothing more than clearing houses for competing 
manufacturers. 


Push Profitable Goods 


BY H. S. MADDOCK, THOS. MADDOCK’S SONS CO. 


HILE the pottery industry is today getting a rea- 
Or ccesiie volume with a stable market condition, we 
have been enjoying our full share of ‘‘Profitless Prosper- 
ity.’””’ Our branch of the industry is probably no different 
than most others in this respect. The prevailing condi- 
tions warrant a thorough analysis in an endeavor to de- 
termine the best methods to adopt in correcting the ex- 
isting situation. Such an analysis proves that the answer 
is a simple one provided the industry as a whole will 
follow a procedure which obviously leads us in the right 
direction. 
In a word, all of us in the plumbing and heating in- 
dustry have been selling too much staple, profitless mate- 
rial and not enough high grade, profitable merchandise. 
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MALLEABLE FITTINGS 


— Standard and Extra Heavy 
For Gas — Oil — Water 


BUSHINGS — PLUGS — FLANGE UNIONS ie 
} Standard and Extra Heavy Companion Flanges att 


woe: LEY G.FLAGG & COMPANY, INC. 


a esa ated of., PHILADELPHIA, PENNA’. 
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the only popular priced 
Closet furnished regularly 


with a Hard Rubber com- 
pound Seat. 








PLATE H-590 


No. 1I—DOUGLAS LID FASTENERS secure lid firmly to 
tank. Prevents tampering with tank trimmings. 


No. 2—DOUGLAS SINGLE ACTION TANK LEVER 
always ready to operate with slightest pressure. It has only 


eet y= one moving part and is rigidly fastened to tank under 


patented arrangement. 


3—DOUGLAS LEADER CHINA TANK made of best foreign and domestic 
clays, properly fired to produce solid white china of highest quality. 


4—FULL 34-INCH IRON PIPE SIZE, AMERICAN TUBE COMPANY’S 
SEAMLESS SUPPLY PIPE, heavily nickel-plated. 


3—FLINTEX HARD RUBBER COMPOUND SEAT AND COVER. 


6—DOUGLAS LEADER CHINA BOWL made extra heavy with deep seal 
and large water area. Non-soil, special design rim to give whirling flow of 
water. 


7—DOUGLAS BALL COCK made of red brass and designed to obtain full 
power of compound leverage, but with single lever. Elimination of small 
parts which in time corrode and cause trouble. 


- 8—GENUINE DOUGLAS RUBBER BALL TANK VALVE with large seating 


surface for ball and ample overflow. DOUGLAS VALVES were originated 
thirty-five years ago and today are the outstanding valves on the market. 


- I—DOUGLAS EVERLASTING GLASS FLOAT withstands corrosion of all 


kinds of'water, and prevents vibration of lighter floats. 


- 1O—DOUGLAS WHITE ELBOW 


All parts manufactured by The John Douglas Co. This is not an assembled 
fixture and you will recognize the differences after using. 


The Kind of Seat You Have Always Wanted 


FLINTEX HARD RUBBER COMPOUND SEATS AND COVERS—EVERY 
PART WHITE—SADDLE HOLE PATTERN—will eliminate all closet seat 
troubles, because they are moulded of solid rubber compound. No glue 
joints to open. No varnish to wear off. Absolutely sanitary. Concealed 
hinges of strongest design. No exposed nickel-plated parts. 


Guaranteed for Five Years—Will Last as Long As the 
Bowl. 


Plumbing Contractors Can Use This Closet to Advantage 
in Satisfying Their Trade. 


THE JOHN DOUGLAS CO. 


FOR 40 YEARS MAKERS OF 


HIGH GRADE PLUMBING FIXTURES 
CINCINNATI OHIO 
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As .an example, in our own industry last year the nor- 
mal demand of the public required approximately 1,800,- 
000 water closets. The retail and wholesale outlets ac- 
cepted that demand and filled 78 per cent of it with 
washdowns on which no one made a living profit. That 
figure clearly indicates why this industry is not making 
money. I doubt if we could find any other line of busi- 
ness in which 78 per cent of the sale is represented by 
the cheap staple which is sold without profit by all of 
the various units in the chain of distribution. 

By the simple process of arithmetic, we find that if 
high grade water closets had been sold in place of wash- 
downs, the wholesalers of plumbing supplies in the United 
States would have made last year about fourteen million 
dollars more than they did make. Think what this 
figure would amount to if the entire industry were ana- 
lyzed on the same basis. 

Plumbing and heating goods are being bought by the 
inexperienced consumer instead of being sold by the ex- 
pert. When we learn to merchandise on a basis equal 
to other lines, our profits will take care of themselves. 

No other industry has as strong a sales argument in 
this respect as we have. It can be clearly proved that 
antiquated plumbing and heating equipment endangers the 
health of the family. 

There is no more direct route to a man’s pocketbook 
than through the argument of health protection. When 
one who is dear to us all is ill we do not ask the doctor 
how much he is going to charge and then dicker with 
him. We want his services immediately and are willing 
to pay for them. The health argument, soundly applied, 
will merchandise a vast amount of profitable material for 
our industry. 

We must bear in mind that unless modern sales 
methods are adopted, we will find a large part of our busi- 
ness being taken by the mail order and direct-to-you 
houses. I do not need to impress you, gentlemen, with 
the seriousness of this situation. 

We must teach the retail plumber better merchandising 
methods. We must show him how to sell profitable goods 
instead of allowing the consumer to buy what he thinks 
he wants. 

The journeyman plumber must be taught to sell. I 
realize that we cannot expect to make a trained salesman 
out of a journeyman. However, I know from experience 
that journeymen can and will sell if they are properly 
trained and given the necessary incentive. Every day the 
plumber’s customers are asking him to send a representa- 
tive into their homes to make repairs. No other merchant 
has such an opportunity to talk with his customers under 
such favorable conditions. . 

We must see that the retail outlets of our industry 
acquaint the consumer with the fact that the better grades 
of plumbing and heating material are not expensive lux- 
uries. We must show that such better lines, while cost- 
ing a little more in the beginning, are actually less ex- 
pensive in the end. 

Both manufacturers and wholesaler feel that the other 
fellow is to blame for the present unfortunate conditions. 
Probably both are partly right. It is easy enough to criti- 
cize. What we need now is real constructive criticism. 

Many wonder if the wholesaler of plumbing and heat- 
ing material is to remain as he is now constituted. I be- 
lieve that his future destiny is in his own hands. If the 
Wholesaler will function as such, his future is assured. 
But we must discard all ideas of barter and merchandise 
high grade lines as a real distributor. 

The day for buyer and seller is gone. Manufacturer 
and distributor must work for each other’s mutual in- 
terest. Wholesalers are justified in expecting a long profit 
Only if they are willing to carry out their part in the 
merchandising scheme. 





PERBECKER 


TRAXROD 


Wm 


OUR nearest dealer can give 
you complete important in- 
formation as to what the Trax- 
rod is and how you can make 
money with it. If there is not an 
agent near you, write direct to 


US. 


Authorized Agents: 
OSCAR C. ANDERSEN 
629 W. Washington Blvd., Chicago, III. 
JOHN G. KELLY 
210 E. 45th St., New York City 
FRANK H. KUHN 
House Bldg., Room 906, Pittsburgh, Pa. 
D. D. REED 
2459 Woodward Ave., Detroit, Mich. 
JAMES F. O'HARA & CO. 
334 Ist St., IN. Minneapolis, Minn. 
PARK S. HEDLEY, 
374 Delaware Ave., Buffalo, N. Y. 
RUSSELL D. KNIGHT CO. 
18 South 20th St., Philadelphia, Pa. 
FLETCHER-WEIL CO. 
1921 E. 7th Street, Los Angeles, Calit. 
FRANK J. RYAN 
12121 Saywell Ave., Cleveland. Uhio 


GEO. E. COOKE CoO. 
219 East 14th Street, Kansas City, Mo. 


PATENTS PENDING 


. mee Trazrod curtain 
Pa a nals cannot be- 
pag easily and can they scratch 

reely on the up or mar the bar. 
UP track S The are IN- 





THE BERBECKER & ROWLAND MFG. COMPANY 


WATERVILLE, CONNECTICUT 











60 DOMESTIC ENGINEERING June 2, 1928 








‘ F / 


PHOENIX BRASS FOUNDRY 


IRVINGTON, NEW JERSEY 


At The N. A. M. P. Convention 


» « BRB « 2: 


OUR DISPLAY 
BOOTH 99 


After you have seen our display at 
the National Convention of Master 
Plumbers, if you are going to 
the Democratic Convention 

at Houston, you can see 

the actual installa- 


LL MFG.CO, 


ed 1894 
MEW BRITAIN, CONN. 


§ LOW PRESSURE up to 50 lbs. 


fnudh -& a i? - ij NV gauge steam 
Z j Tube-Plate Construction 


Whatever you ’ve wished for in 
a Fan System Heating Surface 
you 'll find in Aerofin! 


Non-Corrosive—Compact—Lightweight 
Encased Units, installed quickly and cheaply 


Bulletins upon request to Aerofin Corporation, 750 Frelinghuysen Ave., Newark, N. J. 


25 to 350 lbs. HIGH PRESSURE 


el d FROFIN 


Continuous Seamless Tubes 

WIDE-AWAKE Master Plumber in 

Salem, Mass., got an order for a 
washdown. He called his custo- 

mer by telephone and told him why the 
Improved Madera was better. The 
customer changed his order to a Madera. 
Result: more than four times the profits! 


MADDOCK'S Iinproved 


MADERA 


THOMAS MADDOCK’S SONS CO., TRENTON, N. J. 

























































Study Marketing Problems 


(Continued from Page 45) 


THE PHILADELPHIA CAMPAIGN 
L. FLENTJE, representative of the Plumbing and 
« Heating Industries’ Bureau in charge of the pro- 
motional test campaign in Philadelphia, appeared at the 
meeting to tell the membership of the progress being 
made in this work. He explained that, besides trying to 
increase business, the object of the campaign was to put 
to practical test the various methods of merchandising 
which have been advocated for the plumbing and heat- 
ing retailer. The campaign started February 15, with the 
first job that of getting the co-operation of the manufac- 
turer, wholesaler and master plumber and heating con- 
tractor and of raising $70,000. In three weeks this 
amount was pledged, and support was given the Bureau’s 
work by the Philadelphia members of the industry. Mr. 
Flentje stressed the fact that the master plumbers and 
heating contractors gave excellent co-operation, both of 
a moral and financial nature. 

In getting things started, it was soon discovered, accord- 
ing to Mr. Flentje, that just because a man had a master 
plumber’s license he was not necessarily a good retail 
outlet. For instance, he stated, there are 1856 licensed 
plumbers in Philadelphia. An analysis developed the 
information that 200 of these were maintenance men, 
employed by industrial establishments. 810 more have 
no telephone. After sifting them all out, it developed 
that only 350 were eligible for league membership—— 
requirements for which being capital, a place of business 
and a spirit of progress and enthusiasm. 

The slogan adopted for the campaign was ‘“‘We Keep 
Faith.’’ The accomplishments Mr. Flentje reported have 
been a market analysis of the city, a survey to discover 
the motivating reason for the public’s buying plumbing 
and heating and the sale of a certain volume of goods. 
Advertising, sales training and proper records have been 
utilized and given to: the retailer, of which about 125 are 
members of the league. Mr. Flentje had several stories 
to tell of how business has been developed through the 
merchandising methods being installed, and he said that 
out of the Philadelphia experience a program is being 
worked out which can be applied to other cities. 

M. M. Cochran, St. Paul, felt that the campaign, as 
being conducted through about 125 retail outlets, was not 
getting sufficient distribution. Mr. Flentje agreed with 
this, but said that the Bureau was operating on the basis 
that the educational work being done would increase that 
number. At Mr. Cochran’s question as to the type of 
man in the league, Mr. Flentje explained that the average 
master plumber member employed about 2% journeymen 
and did an annual business of from $50,000 to $60,000. 


MAJOR INFLUENCES IN BUSINESS 

N THE boat, on Wednesday afternoon, Stephen I. 

Miller, general manager of the National Association 
of Credit Men, delivered a constructive address on the 
basic factors which are shaping the business structure of 
today. The elasticity of credit, as brought about by the 
federal reserve system, the changing methods of mer- 
chandising, exemplified by installment selling, chain stores, 
etc., consolidations and mergers and the spread of eco- 
nomic information were the four broad trends which 
Mr. Miller said were affecting every business man. He 
strongly urged every listener to study business, as the 
lawyer, the doctor and the engineer studied their profes- 
sions, saying that a knowledge of conditions was becom- 
ing more and more essential to business solvency. 
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Midland Roof Flashings Fit Easy and Tight 
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Like Pulling on an Old Glove 


Installing a Midland 
Roof Flashing is like 
pulling onan old glove 
—it actually slips onto any job in 
the shortest time. 


There's no time wasted on the job 
when time counts most. The Mid- 
land calking ring is one of the big 
features of this flashing. You can 
hammer it up against the pipe in a 
few minutes and know it will stay 
tight for the life of the roof. 


Another thing that makes Midlands 


Beware of Imitations 


Look for the yellow label and 
Midland name on every flashing. 








MIDLAND ALL LEAD ONE- 
PIECE ROOF FLASHINGS 


so easy to install is 
that they re made of 
Virgin Pig Lead. They 
bend easily without cracking and the 
Midland patented manufacturing 
process of low temperatures and no 
compression of any kind assures a 
very pliable and superior roof flash- 
ing. 


Order Midlands from your jobber. 
Insist upon them. He can always get 
immediate delivery from the factory, 
if he doesn t stock them. 


“MIDLAND” tht hat ROOF FLASHING || 





IOLANO METAL MANUFACTURING GO 








MIDLAND METAL MFG. CO. 


KANSAS CITY, MO., and *NEWARK, N. J. 








*Newark plant manufactures roof flashings only 
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_ MrPipeN. Fittings 
is a Reputation Builder 


The*stuff that good reputations are made of is the stuff that Mr. Pipe N. Fittings 
will use“when you put him to work for you. 


Good Will,{Honesty, Long Life, Sound Value, Reliability, Satisfaction—these are 
the things that Mr. Pipe N. Fittings works with. 


They are the things that he establishes for you with your customers. 


Send for Mueller Pipe and Fittings Catalog. 


lier 


Got 
BRASS PIPE AND FITTINGS 
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AMONG MANUFACTURERS, WHOLESALERS AND SALESMEN 








CENTRAL SUPPLY CO. OPENS SUBSIDIARIES 

The Central Supply Co., Passaic, N. J., wholesale firm, 
has opened two subsidiary houses in nearby New Jersey 
towns. One, located at 118 Main street, Fort Lee, is to 
be known as the West Shore Supply Co., and will be under 
the management of Harry Kane. The other has been 
named the Northern Supply Co., and headquarters have 
been established at 18 South Washington street, Ber- 
genfield. This branch will be managed by Edward Seigert. 
Buying will be done at the Passaic office. 





BUYS UNITED LEAD CO. 
The National Lead Co., New York City, has purchased 
the United Lead Co. also of that city, and has already 
taken control of the latter’s business. 





CRANE CO. BUILDS ADDITION TO PLANT 
Crane Co., Chicago, is erecting a new addition to its 
plant in that city. The new building, which is to house 
the testing and engineering products departments of the 
company, will be two stories high and will have a floor 
area of 80,000 sq. ft. The cost of the building, which is 
being erected at 41st and Kedzie streets, is about $389,000. 





OPENS SUB-BRANCH IN DETROIT 
The Standard Sanitary Mfg. Co., Pittsburgh, Pa., re- 
cently opened an East Side- Sub-Branch to its Detroit 
branch at 2747 Bewick avenue in that city. 





SUPPLY COMPANY HAS NEW PARTNER 


George Hornketh, formerly a well known master plumb- 
er in Trenton, N. J., has joined the G. and H. Supply 
Co., Trenton wholesaler of plumbing and heating mate- 
rials, as a partner, it is announced. Mr. Hornketh will 
be associated with A. E. Greenwood and Lester N. Harris, 
who have owned and managed the concern since its in- 
ception. The new wholesaler was active for many years 
in master plumbers’ association work, being a former 
vice president of the New Jersey State Association * of 
Master Plumbers. 





STANDARD SANITARY MFG. ©CO. EXHIBITS 
IN CHICAGO 

On May 22, 23, 24 and 25 the Standard Sanitary Mfg. 
Co. threw open to the public of Chicago the exhibit of 
plumbing fixtures described in last week’s issue, in con- 
nection with the Philadelphia showing of this exhibit. 
The Chicago showing was in charge of W. J. Holton. 
Space for the purpose was taken in the Palmer House. 

On Monday evening the company entertained eighty- 
seven members of the organization at dinner. The prin- 
cipal speaker of the evening was Charles B. Nash, adver- 
tising manager. Other speakers were J. D. Tschopik, vice 
president; H. F. Beglen, assistant general sales manager; 
F. S. Kaulback, and J. F. Carroll. 

Over a thousand people viewed the exhibit. Visitors 
were cared for by members of the Chicago branch of the 
company, practically all of whom took on this duty in 
rotation. 
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APPOINTS PACIFIC COAST REPRESENTATIVE 

The Belknap Mfg. Co., Bridgeport, Conn., recently ap- 
pointed Charles Stanyan of San Franctsco, Calif., as its 
Pacific Coast representative. Mr. Stanyan maintains of- 
fices at 1749 Sacramento street, and will cover Oregon, 
Washington and California for the company, calling on 
jobbers in that territory. 





MAKES CHANGES IN TERRITORY 
Two changes in the territories of sales representatives 
of the American Brass Co., Waterbury, Conn., have re- 
cently been made. J. B. Benedict, who has been covering 
the Northern New Jersey district, will take over the Bos- 
ton territory, and will headquarter at 519 Statler building 
in that city. In his place, G. T. Burns, formerly with the 
home office, will cover Northern New Jersey, maintaining 

offices at 1009 Military Park building, Newark. 





APPOINTS CHICAGO REPRESENTATIVE 

The Davis Engineering Corp., 90 West street, New York 
City, announces that the Maher Equipment Co., 333 North 
Michigan avenue, Chicago, has been appointed as the 
company’s exclusive sales representative in that territory, 
handling the line of water heaters, steam exchangers, 
traps, and the like manufactured by the Davis Engineering 
Corp. 





APPOINTED REPRESENTATIVES AND DISTRIBUTORS 

E. W. Carr, Inc., of New Orleans, La., have been ap- 
pointed district representatives and distributors of the 
products of McDonnell & Miller, Chicago; Combination 
Boiler Co., Benton Harbor, Mich., and Peerless Heater 
Co., Boyertown, Pa. 





MASSACHUSETTS SANITARY CLUB HOLDS DINNER 
MEETING 

The Massachusetts Sanitary Club held its dinner and 
meeting Tuesday evening, May 15, at the Boston Chamber 
of Commerce. Two hundred members of the club sat 
down to dinner, and immediately following a short business 
meeting was held, President Wallace T. Wordell presiding. 
Prof. Richard G. Tyler of the Massachusetts Institute of 
Technology gave a short address. Prof. Tyler extended 
to all the greetings of Dr. Samuel Wesley Stratton, presi- 
dent of the Institute, who planned to be present, but was 
unavoidably detained. Invitations were extended to all 
professors of M. I. T. to be present, through whose efforts 
enabled the M. I. T. conference be such a success. 
Among those present were Prof. Richard G. Tyler, Prof. 
E. L. Bowles, Prof. James Holt, Prof. E. F. Miller, Prof. 
Samuel C. Prescott and Prof. Geo. E. Russell. 

The chief entertainer of the evening was Capt. Irving 
O’Hay, humorist. Music was furnished by the Chamber of 
Commerce organ and Clinton H. White of New Bedford 
rendered several fine vocal selections. The committee for 
this meeting, headed by President Wallace T. Wordell, 
was composed of J. Preston Perham, James A. Maynard, 
Joseph G. Gillespie, William H. Bennett, James J. Desrin 
and Morris Lynch. 


to 
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METROPOLITAN TRADE GOLF ASSOCIATION HOLDS 
FIRST MEET 

The first official 1928 meet of the Metropolitan Trade 
Golf Association, held at the beautiful Rockwood Hall 
Country Club, Tarrytown, N. Y., on Wednesday, May 16, 
was largely attended, and the event proved to be as en- 
joyable as any tournament ever held by that body. Rock- 
wood Hall is the former estate of William Rockefeller, 
and, overlooking the Hudson as it does, affords some beau- 
tiful views, the high scores turned in by some of the 
members being at least partially compensated for by the 
scenic advantages. One of the provisions in the deed, 
when the Rockefeller estate turned over the property for 
a golf course, however, was that none of the originai 
shrubbery or trees’ be cut down, and the result is narrow 
fairways where many strokes are added to the scores. 

For the golfers who can shoot straight and long the 








Top row: T. A. Johnson of J. D. Johnson Co.; 8S. J. Cutting of 

American Pin Co. Middle row: Luther C. Allen, Montgomery 

Plumbing Supply Co.; John Davis of Davis & Ryden. Bottom 

row: L. Power, Grabler Co.; Jesse Thorn, Trenton Potteries 

Co.; Philip Platt of Sloan Valve Co. Photos taken at the 
May meet of the Metropolitan Trade Golf Association 


course offered few terrors, however, as witness the 78 
eross turned in by T. A. Johnson, of J. D. Johnson Co., 
Inc., whose prowess earned him a well deserved first prize 
in the afternoon round. Mr. Johnson, who is captain, in- 
troduced two novelties in the day’s play, the morning 18 
being predicated on personally selected handicaps against 
a blind par. The par picked proved to be a 76, and Philip 
Platt, Sloan Valve Co., who had selected 13 as his handi- 
cap, hit the mark exactly, L. Power, Grabler Co., and 
Cc. R. Foster, Iron City Mfg. Co., being only one stroke 
away from mythical perfection. The afternoon competi- 
tion was based on handicap match play against par, Mr. 
Johnson winning hands down. 

The winner selected a leather collar box, Thomas Daw- 
son, Crane Co., Class B leader, taking a brush and comb 
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set. Other prizes included Mr. Platt (Class A), tie case; 
Mr. Foster (Class B), lighter and cigarette case set; J. F. 
Murphy, Sloan Valve Co. (Class A), key and memo set; 
Fred Korndoerfer (Class B), bridge set; Mr. Power (Class 
A), billfold and memo set; Leslie Heatherton (Class B), 
bridge set; F. J. Oliver (Class A), wallet and keycase set, 
and Joseph Woods (Class B), leather phone pad. The 
guest prize of a leather photograph frame went to Jesse 
Thorn, Trenton Potteries Co. D. L. Durkin, an honorary 
member, announced he would give a season prize. 

At the dinner which closed the day, Captain Johnson 
announced that the June meet would be held at Trenton 
Country Club, being a dual affair with the Delaware Valley 
Trade Golf Association, the July meet at the Hudson River 
Country Club, the August meet at Braeburn and the Sep- 
tember meet at a Long Island course. Thanks were ex- 
tended to Mr. Oliver, who is chairman of the tournament 
committee. 

The scores: 


Player G H. Net Player G. H. Net 
F. Korndoerfer...108 40 68 T. A. Johnson.... 78 10. 68 
Cc. L. Wilkins Jesse Thorn 

4 eee 100 35 65 a 90 15 75 
J. J. Nickels Be WOWOP .wccscce 93 15 78 

ft ¢ 103 35 68 John Davis ..... 122 40 82 
W. H. Oleson....117 40 77 L. G. Allen 
J. F. Murphy.... 90 20 70 i} 115 40 75 
D. B. Warth..cces 104 25 79 CS He WOMEOP. . 00 110 36 74 
FEF’. W. Broatch... 91 20 71 Roger Williams..107 25 &2 
Pe Be Geet cs cccce 93 25 68 Charles Wall ....105 25 8&0 
R. J. Letcher....115 40 75 Henry Garrity...105 25 8&0 
D. L. Durkin..... 112 40 72 Fred Allen ...... 100 20 8&0 
L. Heatherton....111 25 86 Thomas Dawson.110 36 74 
S. J. Cutting..... 99 24 175 Joseph Woods....105 40 65 
Philip Platt ..... 93 15 78 





CENTRAL TRADES GOLF ASSOCIATION HOLDS FIRST 
MEET 

The Central Trades 
Golf Association 
opened the season at 
the South Hills Coun- 
try Club, Pittsburgh, 
Pa., with a larger at- 
tendance than at any 
of its previous month- 
ly meetings. Thirty- 
six members were 
present to enjoy a 
perfect day of golf. 
A great many of the 
members arrived 
early in the morning 
and were able to get 
in nine holes before 
lunch. 

Frank <A. Vance, 
captain and _  handi- 
capper, arranged the 
foursomes according 
to handicaps and sent 
them on their happy 
way after luncheon. 

The players sat down in the evening to a wonderful 
dinner, at which time the prizes for the day were given 
out. Jack Leahy, the new president, presided over the 
meeting and appointed Frank A. Vance, toastmaster, who 
in turn called on the guests and new members present 

Everyone was in the highest of spirits and showed his 
enthusiasm for the way the association was progressing 
The secretary announced that there were 48 paid mem- 
bers at the present time, which was six more than the 
largest membership the association has ever enjoyed. The 











Frank A. Vance 
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The exceptionally deep fire box permits heavy fuel charges, gives ample 
space for proper combustion, and makes long firing periods poceiate. 


ng fire travel promotes maximum heat transfer, boosts e 


ctive 


ness. A thick layer of rock wool insulation decreases heat loss. 


GOOD LOOKING - » 
ry BUT AFTER ALL, ITS MAIN JOB IS HEATING! 


OLOR helps to sell a boiler in the show 
room, helps to lift it from the drab and 
commonplace. Hence the durable, dirt defying 
empire green finish, with trimmings of glossy 
black, on the National Jacketed Boiler. It’s 
a fine looking unit—there is none better. 


But, after all, a boiler’s job is to keep the build- 
ing warm—not just to add snap to the base- 


ment. So the National Boiler zuside the jacket 
was exhaustively tested, and the factors of its 
dependability, economy and convenience con- 
clusively demonstrated before it was marketed. 


The National Jacketed Boiler’s appearance proves 
its attractiveness; its record proves its perform- 
ance; the fact that it’s a National Product gives 
assurance of complete and lasting satisfaction. 


NATIONAL Rapniator CorPorRATION 


Ten Plants devoted to National Service through these Branch Offices and Warehouses: 


Baltimore, Md.—2622 Frisby Street Boston, Mass.—93-97 Oliver Street 
Buffalo, N. Y.—259-265 Delaware Avenue 
Chicago, II. eee N. Keeler Avenue Cleveland, Ohio—935 E. 63rd Street 
Cincinnati, Ohio—Spring Grove and Elmira Avenue 
Indianapolis,Ind.—431W.Georgia Street Johnstown, Pa.—221 Central Ave. 








Louisville, Ky.—1126 W. Breckenridge St. 
Omaha, Neb.—108-112S. Tenth St. 


Richmond, Va.—3032 Norfolk St. 
Washington, D. C.—2205 Fifth Street, N. E. 


ATIONAL 
JACKETED BOILER 


Milwaukee ,Wis.—124-130 JeffersonSt. 
New York, N. Y.—55 W. 42nd St. 

Philadelphia, Pa.—121 N. Broad St. 
Pittsburgh, Pa.—1509 Arrott Building 

St. Louis, Mo.—1042 Central Industrial St. 
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FOR INFORMATION WRITE TO THOUSAND ISLANDS GUESTS ASS'N, WATERTOWN, N.Y. 
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next meeting of the association, it was announced, will be 
held at the St. Clair Country Club in June. 

It was also announced that the third annual meeting 
of the Tri-State Golf Association will be held at Cam- 
bridge Springs, on Monday, June 11, and everyone present 
was urged to try and arrive in Cambridge on Saturday or 
Sunday in order to get their qualifying round in before 
Monday morning, to eliminate delay in arranging the 
matches. The Central Trades Golf Association is plan- 
ning to have a bridge party for the ladies present at this 
particular meeting and all members were urged to bring 
their wives with them to enjoy a pleasant week-end. 

The scores for the day were as follows: 


Player G. H. Net Player G. H. Net 
R. J. Midgley.... 96 20 76 Jos. H. Ziegler...101 .. 101 
Mr. Howie ...... 85 .. 86 John Kenny ....112 30 82 
CG. ees ck. ones 136 35 101 P. A. Snelsire.... 87 15 72 
J. H. Kinnard....110 35 75 J. F. Kirkpatrick. 86 10 76 
W. H. Howe..... 126 35 91 J. S. MeIlvaine...107 15 92 
Mr. Kahley ..... 119 35 84 H. K. Downe.... 90 16 74 
Robert Gormley..127 35 92 C. M. Fenner....108 30 78 
W. L. Singer..... 112 25 87 ee Sl 121 35 96 
J. Tir Ss es nes 112 25 87 SS eee 116 116 
Karl Gauerman..103 25 78 Mr. Weber ...... 138 35 103 
Mr. Broderick ...105 25 80 Be SE 6b wea eee oe «.. £2 
os Ge BOP 00s cuk 110 25 865 R. P. Wettstein..102 30 72 
James McKissock.101 25 76 Be Me POMERi ca xcs ar 
Mr. Malone ..... «6 mae Roy Brauer ..... 121 35 8&6 
Henry Bailey ...104 20 84 Mr. Jacobs ...... ae «as See 
WW. B. BOP. ccc 104 20 84 David Smythe ...113 35 78 


Mr. Dishbrow.... 95 .. 95 Geo. V. Hamilton.115 35 8&0 


W. S. Appleby... 98 14 84 

Prizes were given to the winner of each foursome. 
There was a tie for the Silver Loving Cup between Paul 
Snelsire and R. Payne Wettstein of “‘Domestic Engineer- 
ing,’’ and in the toss-up Mr. Snelsire was awarded the cup. 
The Iron Cup was won by C. E. Parks. 





HAJOCA CORP. EMPLOYES HOLD SPRING DANCE 

The Hajoca Corp. Baseball Club, an organization of the 
employes of that company, held its annual Spring dance 
recently at the Turngemeinde Hall, Philadelphia. About 
200 were present at the dance, including Mr. and Mrs. 
William A. Brecht and Mr. and Mrs. James M. Denney, 
vice presidents of the company. 





E. T. G. A. HOLDS FIRST TOURNAMENT 

The first meet of the Eastern Trade Golf Association 
was held at the Winged Foot Golf Club, Mamaroneck, 
New York, on Tuesday, May 15, with the largest attend- 
ance in the history of the association, as 84 members and 
guests played golf and sat down to dinner. The Winged 
Foot Golf Club is one of the most famous courses around 
New York City. At the suggestion of the president, 
Thomas M. Kellogg, it was voted to instruct the secretary 
to write a letter of appreciation to the club for its courtesy 
in allowing the association to use this course, although a 
great many members felt that there were far too many 
bunkers on the course and suggested taking it up with the 
greens committee. Ideal weather aided many of the 
golfers to negotiate the 6,700 yards in comparatively low 
figures despite these traps. 

Mr. Kellogg called on all of the new members to stand 
up and say a few words, and the following new members 
were introduced: John C. Kjerner, George R. Galbraith, 
Herman D. Jackes, W. S. Koithan, W. H. Reis. Mr. 
Crutchley, Fergus McLoughlin, J. F. Esperon, Thomas J. 
Yockel and Harry G. Bartlett. 

Then President Kellogg announced the prize winners 
for the day, who were as follows: Morning round, best ball 
foursome, Class A, Bacon & Kjerner, golf club, and Reis 
and Glore, golf club. Afternoon round, 18-hole handicap 
medal play, Class A: R. A. Wolff, pair of clubs; M. G. 
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Warmest Praise for 
Burks Super Turbine 


Read What a Massachusetts Dealer Writes: 


“For the past three years we have installed your Burks\Turbine Pumps 
under almost every kind of condition, some of them very difficult, and have 
nothing but the warmest praise for them. This remarkable service and 
freedom from trouble has led us to wonder if your pump could not be put 
to another and perhaps even more difficult job. We have.in'mind com- 
merctal electric refrigeration,” 


Of course The Burks Super Tur- 
bine in its present form does not 
fill the electric refrigeration prob- 
lem but—it does meet the most 
exacting requirements of Home 
Water Supply service; longer life; 
greater dependability, and 
perfect performance. The result 
is a keener sense of owner satis- 
faction—as well as the satisfaction 
to you of selling a product that 
gives real service and large 
profits. 


Asst ff ty, 
Ws 





Send for complete information 
Decatur Pump Co. 


632 E. Cerro Gordo &t., 
, Decatur, Illinois 
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A Choice of the Best 


HAT’S what you 
getinrepliesfrom | 
a **Domestic Engineering ’’ | 
Want Ad. | 


Nomatter what your problem 
—if you want a job or a man 
for a job, if you have some 
used equipment to sell or 
want to buy some,if you want 
to know what the leading 
books on plumbing and heat- 
ing are, if you want bids on 
a job—a ‘‘Domestic Engi- 
neering’’ Want Ad will solve 
that problem. 








Domestic Engineering 
1900 Prairie Ave. Chicago, III. 
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No matter what Die > DIE. STOCKS 


Stocks vou have 
used, or what vou 
are using now, use 
these New Beavers 
for 10 davs and 
vou Jl never use No. ll—I1 to 2’ Plain 


any other. 
No. L1LA—I to 2’ Ratchet 


‘lell vour Jobber 
9 , Those who have profited by the Money Making 
\ Ou d | k e to [tr \ ya | Advantages of our old 1 to 2-inch Self-Contained 
Y : . Beavers (Nos. 25 and 26) will greatly appreciate 
N OF | | Ol l | A for | Q the simplified design, lighter weight, easier 
UPA Leellemeeelaihic 












working qualities, and the greater durability of 
these New Self-Contained Beavers. 


Those who have not profited by the use of Self- 
Contained Die Stocks will find in these New Im- 
proved Beavers every advantage found in any 
other Receding Die Stock, plus the time and 
labor saving advantages of Self-Contained tools. 


Write for Complete Descriptive Folder. 
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Set the dies and guides to size--that’s all--and a 


self-contained Beaver is ready. No time lost hunting for or changing loose parts 


Mention Domestic ENGINEERING when writing advertisers. 
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Low Price 


Ne. 11—$12.§0 Net No. 11A—$15.00 Net 


In California, Oregon and Washington 
No. 11—$13.25 Net No. 11A—$15.90 Net 


Light Weight 


As light in weight as any 1 to 2-inch Die Stock. 


Easy Working 


As easy working as any I to 2-inch Die Stock. 


Simple Construction 


and High Quality Materials mean low upkeep cost. 


Parts Interchangeable 


Repair parts guaranteed to fit. 





No. 11—1 to 2” 
Plain Stock 








Self-contained and Adjustable 


Complete within itself—everything in the tool ready 
to use when you pick it up. A quick and simple 
adjustment that takes but a few seconds makes the 
tool ready to thread any size within its range—and 
you save the time that would otherwise be wasted 
hunting for and changing loose parts. Dies also 
quickly adjusted to thread under or over standard 
without affecting the length of the thread. 


These New Self-Contained Beavers quickly pay for 
themselves by saving time and labor—and thereafter 


pay you a worth-while profit by not having to waste 
time bothering with loose parts. 


For Sale by Leading Jobbers Everywhere 





The Borden Company, Warren, Ohio poe at te “dl 


New York Office: §0 Church St., New York City 








dion sccannnsssheuspumamenszanasaansiasesmecaiamnaantaaaaaet aan sem aamiteean a ee eee ee 
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nas _ : A TS LSE 
The New Improved Beaver Work Holder 
in Nos. Il and IIA centers the pipe more accurately than any 


other device on the market --- and eliminates bushings 


Mention Domestic ENGINEERING when writing advertisers. 
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Harbula, pair of clubs; E. S. White, clock; J. B. Garfield, 
golf bag; W. J. Osborn, electric percolator. Class B: John 
Weil, one dozen balls; W. H. Murphy, golf bag; R. W. 
Pryor, golf bag; E. G. Williams, sweater; R. H. Carpen- 
ter, humidor. 


THIS WAS NEWS 





The following are the scores for the day: 

















Class A 

Player G. H. Net Player G. H. Net 
R. H. Smith...... 98 9 89 G. M. Scott...... 111 16 95 
D. H. Roney..... 120 14 106 8. C. Carrier..... 92 0 92 May 30, 1908 
H. N. Booth...... 101 16 85 M. G. Harbula... 98 17 81 Th , in i 
HT Richardson.108 14 94 w. 5 Gere... 8 4 8 t« ° Master Piamners SOA “OF Mississippi held 
E. F. Keating.... 86 0 86 - eee . |. |: 106 11 9s its third annual meeting in the Pythian hall in Jackson, 
R. A. Wolff...... 89 8 81 S 2. Saws... sss 95 4 91 Miss., on May 18 and 19, with an attendance of nearly 
H. Townsend ....106 7 99 K. V. Carmer....103 14 89 fifty delegates. L. Luderbach of Jackson presided at the 
W. W. Hubbard.. 96 12 84 E. S. White...... 98 16 82 : 

2 3 Sessions, r ». ° 
i: cies ae a ae W. H. Staples... 98 12 86 s and S. A. Carnes of Laurel was chosen president 
R. E. Peck....... 106 18 88 A. W. Dovel..... 107 14 93 for the coming year. 
F. A. Murray..... 94 10 84 J. C. Kjerner....105 8 97 1908 
G. R. Galbraith.. 97 10 87 D. S. Cruickshank.102 12 90 H. W. Johns-Manville Co., of New York City, is making 
me GR BOGOR cc ccus 104 13 91 J. F. Esperon....108 15 93 preparations for the establishment of a new branch at 72 
ri hgh ies aie : re Crutchley ....... 110 18 92 Jefferson avenue, Detroit, Mich., under the management 
er a i of Willard K. Bush, who has been connected with the 
Class B Milwaukee branch of the company for a number of years. 

Player G. H. Net Player G. H. Net 1908 
“s H. sige te 36 105 ~ ~ oe ee mn The regular spring tournament of the Eastern Trade 
McCrary suest). .- ee ; » CRPPEOF.. « < <— . 
L. Heatherton ...122 24 98 | R. W. Pryor, Jr..111 30 81 Coy Ateenien Gent OEE a ON Tee rn Cee Cae 
H. D. Jackes..... 130 28 102 W. S. Koithan...138 36 102 course, near Clifton, N. Y., on Friday, May 15. The in- 
Cc. F. Bennett....137 33 104 John Weil....... 95 25 70 clement weather failed to mar the enthusiasm of the play. 
T. M. Kellogg....103 19 84 G. A. Dornheim..139 36 103 1908 
C. 7 a ae = “ - Patterson. ee os The North and Northwest Side Master Plumbers’ Pleas- 
. Be Gee. «cscs ) a, 7 . 
C. Kiewitz ...... 117 30 87 M. S. Cordner....109 24 85 Ure Club of Chicago held its regular meeting on May 19 


A. Bagle ........ 110 21 89 B.S. Bacon...... 109 24 85 at its hall at the corner of Belmont and Southport ave- 
R. H. Carpenter..118 36 82 H. G. Bartlett...130 25 105 mues. Members of the Evanston and North Shore Master 


ie We GUD. ccuve 112 25 8s7 W. A. Davis..... 104 19 85 


A. R. Glore...... 113 25 88 | W.H. Murphy....100 24 76 Compliment to the courtesy extended by them some time 
S. H. Sweeney...111 24 87 ago. 











The Name “HAAS’ is Behind Them 


seat is released) is made entirely of 
brass working parts with red brass 
hydrant valve and phosphor bronze 
spring and copper drain tube. Gal- 
vanized pressure tank and flush pipe. 
The same general specifications apply 
to the 700 model as apply to 706. 


Your guarantee of 
the highest quality 
workmanship and 
materials is in the 
name HAAS which 
is behind each of 
the closets shown 
on this page. 


Plate 706 includes the HAAS brass 
automatic valve in white nickel fin- 
ish (polished if desired); staple wash- 
down bowl; 8x24 concealed galvan- 
ized pressure tank and sanitary two- 
piece oak seats with galvanized mal- 
leable iron hinges (reinforced N. P. 
brass hinges if specified). Can be 
furnished less staple bowl and will 
fit staple ware. 





These closets are guar- 
anteed by HAAS to 
meet every demand in 
the type of work for 
which they are de- 
signed. Ask your job- 
ber or write us direct for 
full information. 





Have you seen the 
HAAS Rely-A-Ball? 





Type H-1 


The H-1 Frost Proof (flushes when Fret Prof Ask us about it. 


PHILIP HAAS COMPANY, Dayton, Ohio, U.S. A. 
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f RICHARDSON 
“2 BOYNTON Co 
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The New “*‘RICHARDSON” Square Cased Boiler 
for Steam, Hot Water and Vapour Systems 





A new era in home beauty. And a new 
Cina / ; t era in boiler sales! Home owners who 
formerly thought their run-down boil- 


ers were “‘good enough”? have been 


| _ Captivated and sold by the handsome 
appearance of the Richardson Square 
| Cased Boiler. 





But the installer knows that its beauty 
is more than skin deep. For under the 
square outer casing is the round boiler 
that has made Richardson and Boynton 
famous. No experiment here, but a 
proven heating success that is reflected 
in sales. 


Let us explain the extra insulation 
and other additional features of this 
new boiler. Write for full details today. 


Ricaarpson & Boynton Cr 


Manufacturers of “‘Richards@”’ ‘‘Perfect’’ Heating and Cooking Apparatus Since 1837 
260 Fifth Avenue New York City 


New York Utica Newark Philadelphia Bosto Chicago Buffalo Minneapolis Cincinnati Pittsburgh Detroit pvidenoe 
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50* F.0.B. DAYTON, OHIO. 


SPECIAL 











ANNOUNCEMENT 


a new low price on 
a famous product 


6 ben new low price on the interna- 
tionally famous DAYTON Cub is of 
more than ordinary importance to the 
plumbing trade. The pump that blazed 
a trail and built up a heavy volume of 
water system business at $85.00 now 
sells for $69.50 f.0.b. Dayton — effective 
May 25, 1928. Increased 
production facilities have 
madethis low price possible. 


This same reliable, efficient 
unit which made private 
water systems popular is 
now easily within the 
reach of the most modest 





4 


home owner. The opportunity for in- 
creasing your volume of sales by handling 
DAYTON WATER SYSTEMS is now 
greater than ever before—increased 
volume means increased profits for you. 








Write for your dealer price promptly, and 
place your orders today 
with the nearest Dayton 
Pump representative or 
direct with the factory. 
Immediate shipments. 


The Dayton Pump & Mig. Co. 
DAYTON, OHIO 


Pioneer Manufacturers of Private 
Water Systems 








THE DAYTON PUMP & MEG. CO., Dayton, Ohio, U. S. A. 
Please send me the new DAYTON catalog. Quote me new dealer price on the Cub. 
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Personal Mention 


Glen H. Waid, for the last fourteen years factory repre- 
sentative of the Scott Valve Mfg. Co., Detroit, Mich., has 
resigned and accepted a position with the Detroit branch 
of the Standard Sanitary Mfg. Co. of Pittsburgh, Pa. Mr. 


Waid is a member of the Detroit chapter No. 3 of the | 
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| 
| 


National Association of Plumbing and Heating Salesmen. | 


Alfred S. Norton, formerly with the C. A. Mott Co. of 
Pennsylvania, has been appointed manager of the Pleas- 
antville Plumbing Supply Co. of Pleasantville, N. J. 

John A. Walsh, who has been covering Westchester Co., 
N. Y., for the E. F. Keating Co., 452 Water street, N. Y., 
for a number of years, is to become sales manager of the 
company’s branch which is to be opened at Yonkers in the 
near future. R. E. Clegg, now manager of the company’s 
heating department in the New York City headquarters, 
will be in charge of the office and warehouse at the new 
branch. 

W. H. Gaither, Jr., who graduated from Lehigh Uni- 
versity with an M.E. degree has completed his course of 
training in the mill of the A. M. Byers Co., Pittsburgh, 
Pa., and joined that company’s sales force in Philadelphia, 
Pa., under the direction of John C. Chaffe, district sales 
manager. 

J. M. Dougherty, president of the D. & T. Manufacturing 
Co., St. Louis, Mo., is sojourning in Cuba where he went 
for a rest. 

R. H. Feltwell, district manager of the D. & T. Manu- 
facturing Co.’s Philadelphia, Pa., office, upon returning 
recently from a business trip to Baltimore, Md., and Wash- 
ington, D. C., departed for a Western New York trip 
which will terminate at Buffalo. 


Clarence C. Holman, 202 Chewalla Drive, Trenton, N. J., 


who for the past twelve years represented the wholesale | 


house of Warren-Balderston Co., has joined the sales force 
of the National Radiator Corp., Johnstown, Pa. Mr. Hol- 
man will cover the Trenton territory under the supervision 
of the Philadelphia branch. 

Ford H. Pratt, Southern representative for the Central 
Foundry Co., New York City, and for J. B. Wise, Inc., 
Watertown, N. Y., moved from St. Petersburg, Fla., on 
June 1 and established headquarters in Atlanta, Ga. 


New Trade Literature 


“Burning Your Coal Two Times” 

Abram Cox Co., of Philadelphia, has issued a booklet 
entitled ‘“‘Burning Your Coal Two Times.’’ The booklet 
gives extracts from technical bulletins of the Bureau of 
Mines of the United States Government, giving suggestions 
for greater economy in burning coal. A complete descrip- 
tion of the parts and method of operation of the com- 
pany’s boiler is given, and the booklet points out how the 
coal is burned in two stages, once on the grates and then 
in the firepot, passing flame through all the fire-travels. 

Issues Two-Color Folder 

The Carrier Engineering Corporation, Newark, N. J., 
has recently published a four-page folder, announcing the 
Carrier Unit Air Conditioner. The folder illustrates the 
device, both in sectional and exterior views, and is attrac- 
tively printed in two colors. ; 

Ozone Water Purification and Controlled Filtration 

United States Ozone Co. of Chicago has just issued its 
bulletin 51, a comprehensive treatise on water purifica- 
tion and controlled filtration. The bulletin contains thirty- 
one pages, 8% by 10% inches. The bulletin calls atten- 
tion to the importance of the bacterial phase and the or- 
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The finest cooperative’apartment building in the Ee eps Pe metat ON 
country took one look at Art Chrome and [FReaRReieciee 
ordered Art Chrome fixtures throughout. nee nS 
First public showing’at Memphis! | 
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A New DONNELLY Product 


The EDDY Pressure, Temperature and 
Vacuum Relief Valve is unique—BECAUSE 
—it performs these three functions WITH- 
OUT WASHERS of any kind. 


Seats and plungers on pressure and vac- 


uum are METAL to METAL. 


Each part of 
washer is a dis- 
tinct unit. 


QUALITY of 
material and 
WORKMANSHIP 
the very best. 


The EDDY Valve 
I is adjusted for 
service. May also 
be had inseparate 
form for Pressure Relief, Presssure and 
Vacuum, and Pressure and Temperature. 
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DONNELLY MFG. COMPANY 
29 Mills Street Malden, Mass. 
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OVERFLOW 
VALVE 
CHAMBER 


FEED WATER 
SUPPLY 


These self-cleaning valves 
actually improve in service 


To BE entirely successful a boiler-feeder must work 
right always—and to work right always a feeder must 


be self-cleaning. Only the McDonnell & Miller has 


self-cleaning valves. 


For sixteen months a self-cleaning McDonnell & Miller 
Duplex Feeder has stood the punishment in a city where 
the feed-water is 38 grains hardness. It replaced a 
feeder of the sliding-valve type that required cleaning 
each week, yet in these sixteen months it has shown no 
sign of faltering once! 


This singular ability to clean itself is explained by the 
valve construction illustrated above. The rotary valve 
has a phosphor bronze disc rotating on a monel seat. 
The unlike textures of the metals minimizes friction and 
the oscillation grinds and polishes the seats each time 
the float moves. Where there are no sliding parts there 
is no sticking. 


Self-grinding valves is only one of the many features that 
place the new McDonnell & Miller Duplex Feeder in a 
class by itself. Coupon brings facts and informative 
data. Mail it today. 


M<DONNELL & MILLER 


SELF-CLEANING 
Duplex Feeder 


‘Doing one thing well i 


McDonnell & Miller, 400 No. Michigan Ave., Chicago. 
Please send a copy of your new booklet to 

Name.... 

Address. . . 


Business Name...... 
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ganic matter phase in judging the purity of water. The 
adaptation of ozone water purifiers to use in industrial 
plants, canning and bottling plants, swimming pools, etc., 
is explained, and there are several pages of diagrams of 
the company’s water purifiers, with detailed technical de- 
scriptions. 

Circular of H. W. Hunt Co. 

H. W. Hunt Co., of Reading, Mass., is distributing a 
circular descriptive of its brass and copper nipples. The 
nipples are illustrated and the different sizes listed. 

“Giving the Plumber a Show”’ 

Under the above caption a folder is being distributed 
by the EverHot Heater Co., of Detroit, Mich. The folder 
calls attention to the company’s policy of selling its au- 
tomatic water heaters through the plumbing trade only. 
Illustrations of two water heaters are given. 


Circular of Reznor Mfg. Co. 

Reznor Mfg. Co., of Mercer, Pa., is distributing a cir- 
cular with the title “Heating by the Ultimate Method.”’ 
The circular describes its gas fired heater, and an illustra- 
tion of this heater is shown. A technical description of 
its various features is included. 

Color Charts for Plumbing Fixtures 

Conemaugh Iron Works, of Latrobe, Pa., has issued a 
color chart showing the six shades in which its plumbing 
fixtures are made. Canyon blue, Nile green, buff, canary 
yellow, pink orchid and French gray are the colors illus- 
trated. A bathroom with tub and lavatory in yellow is 
also pictured. 


List of Members of Detroit Chapter of Salesmen 

Greater Detroit Chapter No. 3 of the National Associa- 
tion of Plumbing and Heating Salesmen has published a 
list of its members. The officers of this chapter are: Fred 
A. Schossow, president; Joseph Stewart, vice president: 
Ray L. Deppmann, treasurer, and John R. Shaughnessy, 
secretary. 

Circular of Aerofin Corp. 

Aerofin Corporation, of Newark, N. J., is distributing a 
circular describing its shipping facilities. Illustrations 
show the shipping department and railroad siding. A 
map of Newark and surrounding territory shows the va- 
rious transportation facilities available at Newark. 


Bulletin of L. J. Wing Mfg. Co. 
L. J. Wing Mfg. Co., of New York City, has just issued 
a well-illustrated booklet, Bulletin 700, descriptive of its 
turbine blowers. This booklet outlines the results ob- 
tained by the use of the company’s forced draft blowers 
in both hand-fired and stokered plants. A series of dia- 
grams shows various types of installations. 


Booklet of McDonnell & Miller 

McDonnell & Miller, of Chicago, have just issued an 
eight-page booklet describing their self-cleaning rotary 
valve duplex boiler feeder. The booklet contains capacity 
charts, typical specifications form, valve adjustment infor- 
mation, and an explanation of the reasons for the use of a 
duplex feeder, and descriptions of the particular features 
of the concern’s boiler feeder. 


Oil Burner Controls 

Bulletin 111 on Oil Burner Controls has just been issued 
by Absolute Con-Tac-Tor Corp., of Elkhart, Ind. The 
bulletin lists safety and control systems, room tempera- 
ture instruments, boiler controls, fuel valves, strainers, 
etc. These various controls are illustrated and described 
in detail. 

Pamphlets of The Parker Appliance Co. 

The Parker Appliance Co., of Cleveland, Ohio, is dis- 
tributing a pamphlet listing its tube couplings. Speci- 
fications and instructions are given for the installation of 
these couplings, which are used in many industries. 
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This is the Clayton & Lambert No. 22 fire-pot. It is deservedly popular 
because of its easily understood design and its powerful blast. Recent 
improvements and Clayton & Lambert patented features make this 
model particularly desirable. The burner jet is easily removed to permit 
cleaning and flushing of the coils. The coil cups on both bottom and 
sides are made in three pieces and may be quickly detached. Sturdy 
construction and popular price make this tool a favorite with the plumb- 


Any type of 
fire-pot you want 
in the 

Clayton & Lambert 
line 


CLAYTON & LAMBERT fire-pots have given 
such definitely superior service, out on the job 
where sales-talk is forgotten and performance 
alone counts, that users have made the Clayton 
& Lambert line the most popular in the world. And 
this popularity enables us to give you the benefits 
of the economies of mass production. 

It also attracts the highest engineering and in- 
ventive skill to these products. Asa result, 
patented improvements have been made on 
Clayton & Lambert fire-pots, which are to a large 


extent responsible for even better ‘ 
performance. a 
° 104. 
You get the advantage—both in AN ly mb 


the performance and in the price. 
To make sure you get them, we’ve 


CLAYTON 
& 


LAMBERT 


MANUFACTURING CO. 


Detroit, MICHIGAN 









ing trade. 


placed a wide, handsome red band around the base 
of the tank of these fire-pots. This band, in addition 
to identifying Clayton & Lambert products, also 
protects the tank from jars and jolts which might 
cause leaks. 


So when you’re in need of a fire-pot, be sure to 
ask your dealer to show you those “fire-pots with 
the red band.” They’re Clayton & Lambert— 
the best you can get. The two shown here have 
proved sensationally popular. 


This is the Clayton & Lambert 
No. 70 fire-pot with tinner’s 
hood. Produces a working 
flame in ninety seconds. Flame 
controlled as easily as a lamp. 
The burner orifice cannot be 
enlarged by tightening the 
needle valve. No chance of 
ruining the fire-pot that way— 
that’s an exclusive C & L fea- 
ture. Will heat a pair of solder- 
ing coppers and melt a pot of 
metal at the same time. 
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250% Mineral 
cr PO ERINITE 
capacity indefinitely 


RIVAL OF THE CLOUDS 


TRADE MARE 





The type of mineral in the water softener is the 
all important factor. Your success and your cus- 
tomers’ satisfaction depends on the mineral used. 
Listen to what a dealer in Wisconsin has to say. 


The Refinite Co., 
Omaha, Nebraska. 
Gentlemen: 


Stoughton, Wis. 
April 17, 1928 


Replying to your inquiry regarding my success with 
Refinite Water Softeners, I must say that they have 
given absolute satisfaction in every respect. 


I have installed them in the best homes and in 
restaurants and hospitals where they get the severest 
tests and they are still delivering more than their rated 
capacity after about six years service, and I have never 
had to replace any mineral nor add any, although I 
have a residence size doing service in a restaurant where 
it has already softened more water than would be used 
in the average home in thirty years. 





I have always found the Company ready to cooperate 
with me and they have always assumed their share of 
responsibility, and I always feel that when I sell a 
Refinite Softener I have given my customer the very 
best there is in softeners and I expect to continue along 
the same line. 














Wishing you the continued success that you deserve, 
Il remain, 
Yours very truly, 


A. S. THOMPSON. 


Price $100.00 up. 


THE REFINITE COMPANY 
Refinite Building $8 Omaha, Nebraska 


Write for sales information. 
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The Ace Union 


The best place to go for recommendation of any 
union is the job where it is installed. If it is 
doing the work it should in the way the work 
should be done, then you krow it is the 
union for you to depend upon. The 
Ace Union in the octagon shape, made of 
the finest brass, speaks for itself. Wherever 
there is one on duty you can be well assur- 
ed that there is a job that is being well done. 


See Your Jobber 





THE KING UNION CoO., Inc. 
Hillsgrove, R. I. 
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Convention Dates 


June 4, 5, 6 and 7, 1928.—H. & P. C. N. A.—The thirty-ninth 
annual convention of the Heating and Piping Contractors Na- 
tional Association to be held in Philadelphia, with headquar- 
ters at the Bellevue-Stratford Hotel. 

June 12 and 13, 1928.—-MAINE—tThe plumbing conference to 
be held under the auspices of the Maine State Master Plumb- 
ers’ Association, at the University of Maine at Orono. 

June 12, 13, 14 and 15, 1928.—-N. D. H. A.—The annual con- 
vention of the National District Heating Association, to be 
held in Atlantic City, N. J., with headquarters at the Ambas- 
sador Hotel. 

June 18, 1928.—TENNESSEE—tThe thirtieth annual conven- 
tion of the Associated Master Plumbers of Tennessee to be 
held in Memphis. 

June 19, 20 and 21, 1928.—-N. A. M. P.—The forty-sixth an- 
nual convention of the National Association of Master Plumb- 
ers in Memphis, Tenn., with headquarters in the Peabody 
Hotel. 

June 19, 20 and 21, 1928.—N. A. M. P. AUXILIARY—The 
tenth annual convention of the Women’s Auxiliary to the Na- 
tional Association of Master Plumbers, to be held at the Hotel 
Peabody, Memphis, Tenn. 


June 26-29, 1928.—A. S. H. V. E.—The semi-annual meeting 
of the American Society of Heating and Ventilating Engi- 
neers, at West Baden, Ind., with headquarters at West Baden 
Springs Hotel. 

August 21, 22, 23 and 24, 1928.—A. S. S. E.—The twenty-third 
annual convention of the American Society of Sanitary Engi- 
neering, to be held at the Pfister Hotel, Milwaukee, Wis. 


August 24 and 25, 1928.—WISCONSIN—The annual conven- 
tion of the Wisconsin Society of Plumbing Inspectors, to be 
held in Milwaukee, with headquarters at the Pfister Hotel. 


January 28, 29, 30 and 31, 1929.—-A. S. H. V. E.—The annual 
meeting of the American Society of Heating and Ventilating 
Engineers, at Chicago, Ill. 


COMING TRADE EVENTS 

June 7, 1928.—The June meet of the Heating and Ventilat- 
ing Golf Association of Philadelphia, to be held at the Manu- 
facturers’ Country Club in that city. 

June 7, 1928.—The annual outing of the Wilmington Master 
Plumbers’ Association, to be held at Delaware Beach, Del. 

June 7, 1928.—The June meet of the New England Metal 
Products Golf Association, to be held at the Charles River 
Country Club. 

June 12, 1928.—The second meet of the Plumbing and Heat- 
ing Trades Golf Association, to be heid at the Crestmont 
Country Club, Newark, N. J. 

June 13, 1928.—The June golf tournament of the Plumbing 
Contractors’ Association of Chicago, to be held at Evergreen 
Golf Club, Chicago. 

Jane 14, 1928.—The inter-association meet of the Metropoll- 
tan Trade Golf Association and the Delaware Valley Trade 
Golf Association, to be held at the Trenton Country Club, 
Trenton, N. J. 

June 15, 1928.—Second season tournament of the Western 
Trade Golf Association, to be held at Westward Ho Golf Club. 

July 18, 1928.—The July meet of the Heating and Ventilating 
Golf Association of Philadelphia, to be held at the Llanerch 
Country Club, Llanerch, Pa. 

August 15, 1928.—The August meet of the Heating and Ven- 
tilating Golf Association of Philadelphia, to be held at the 
Spring Haven Country Club, Wallingford, Pa. 

September 19, 1928.—The September meet of the Heating and 
Ventilating Golf Association of Philadelphia, to be held at 
the Green Valley Country Club in that city. 


October 17, 1928.—The October meet of the Heating and Ven- 
tilating Golf Association of Philadelphia, to be held at St. 
David’s Country Club, Wayne, Pa. 

November 7, 1928.—The November meet of the Heating and 
Ventilating Golf Association of Philadelphia, to be held at 
the Pine Valley Country Club, Clementon, N. J. 

















Charles Montagna, of Norfolk, Va., has been awarded 
the contract to remodel the plumbing system in the At- 
lantic Hotel, in that city. 




















WALWORTH 
MASTER STILLSON 


A good many people have been trying 
to make a pipe wrench as good as the 
genuine Walworth Stillson ever since 
Dan Stillson made his first wrench 
in the Walworth shops 59 years ago. 
In the meantime we have made and 
sold more than 30,000,000 of them. 
Now, however, we have made a bet- 
ter Stillson—the Walworth Master 
Stillson— unchanged in basic design, 
but constitutionally stronger and 
tougher than even our own original 
Walworth Stillson. Facts which sup- 
port this statement are set forth on 
the following page. 
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The Master Stillson 
gives you 50% more dollar for 
dollar, wrench for wrench and 
size for size. Your very first order 
will bear this out to the limit. 




















More Strength in the Bar More Resistance in the Teeth 
A load of 1800 pounds exerted New processes of steel harden- 
on the Master Stillson in the ing and a slight change in the 


normal position of use failed to More Toughness in the Jaw angle of the teeth have given 
bend the bar or damage any part a oe eet them ample resistance to sur- 
of the wrench. An improvementin Walworth’s  yiye shocks and excess loads. 
This is the only pipe wrench OW? method of heat treatment They will neither shear off nor 
that has been able to survive hasincreased the strength ofthe flatten under strains and pulls 
this test without distortion or Master Stillson’s jaw against which even the old Walworth 





without breaking. strain, twist or sudden impact.  Stillson could not withstand. 
WALWORTH INTERNATIONAL CO. Distributors in Principal Cities of the World WALWORTH Co., LIMITED 
Foreign Representative. 11 Broadway, N.Y. (General Sales Offices: 51 E. 42nd St., New York 10 Cathcart St.. Montreal, P. Q. 
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PLUMBING, HEATING AND VENTILATING EXHIBITS 
FEATURE CHICAGO HOME SHOW 


At the eighth annual “Own Your Home” Building and 
Equipment Exposition of Chicago, E. P. Heckel, Carrier 
Engineering Corp., president of the Illinois chapter, A. S. 
H. V. E., was chairman of the heating and ventilating 
committee of the show, while Joseph W. Cannon, president 
of the Plumbing Contractors’ Association of Chicago, was 
chairman of the plumbing and sanitation committee. 

A number of interesting exhibits of plumbing, heating 
and ventilating materials were among the other exhibits. 
These were the booths of the following: The American 


Blower Corp., Detroit, Mich., had an exhibit of home ven- 
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Crane Co. exhibit at Own Your Home Show in Chicago 


tilating fans. The American Radiator Co. showed radia- 
tors, boilers, gas water heaters, indirect water heaters 
and electric humidifiers. The Ballard Oil Equipment Co., 
Inc., Newark, N. J., and The Berryman System of Oil 
Heating, Inc., Chicago, showed oil burners in operation in 
boilers, while C. A. Boyle & Co. had an exhibit of colored 
shower and bathroom curtains. The Bryant Heater & 
Mfg. Co., Cleveland, Ohio, had an exhibit of gas water 
heaters and gas fired boilers. The Cleveland Heater Co., 
Cleveland, Ohio, had four models of gas water heaters. 

Crane Co. showed water softeners, water supply systems, 
sinks, and gas and electric water heaters. The D. A. 
Ebinger Sanitary Mfg. Co., Columbus, Ohio, showed white 
and colored enameled kitchen sinks. The Electro Flush- 
ing & Mfg. Co., West Allis, Wis., showed an electric flush 
valve set up under water pressure with a water closet. 
The EverHot Heater Co., Detroit, Mich., had a display in 
which were several models of gas water heaters. 

A display of water softeners was maintained by the 
Federal Water Softener Co., Chicago, and shower com- 
partments featured the display of the Fiat Metal Mfg. Co., 
Chicago. The Minneapolis-Honeywell Regulator Co. showed 
heat regulators, and the Morton Mfg. Co., Chicago, had a 
display of medicine cabinets and bathroom jewelry. The 
L. J. Mueller Furnace Co., Milwaukee, showed gas fired 
boilers. 

Orr & Sembower, Inc., Reading, Pa., had one of their 
boilers on display, while the Refinite Co., Omaha, Nebr., 
showed water softeners. The Standard Sanitary Mfg. Co. 
had a display which contained kitchen sinks, dishwasher 
sinks and laundry trays, as well as a complete bathroom 
containing green fixtures. The Universal Water Softener 
Co., Maywood, Ill., showed water softeners, and the Walker 
Dishwasher Corp., Syracuse, N. Y., had a display of elec- 
tric dishwasher sinks and individual electric dishwashers. 
Boilers were shown by the Weil-McLain Co. 
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Air Conditioning 


at Fraction 
of Former Costs 


HE contractor who is interested in factory 
air conditioning jobs will do well to study 
these new Clarage Unit Humidifiers. 


Clarage Unit Humidifiers cut conditioning costs 
in the same ratio that unit heaters have cut the 
cost of industrial heating. As compared with a 
central system, they can be installed for decidedly 
less, and in operation they also save considerable. 
No expensive sheet metal ducts for air distribution 
are required. 

Now many a plant that needs air conditigning can have it— 
yet without making excessive expenditures. Here is an 


opportunity for you to get in on some mighty profitable 
business. Use coupon below for complete details. 


CLARAGE FAN COMPANY 
KALAMAZOO, MICHIGAN 
Sales Engineering Offices in 25 Cities 


CLARAGE 





New Unit Humidifiers 


MAIL COUPON FOR COMPLETE INFORMATION 


Please mail me Bulletin 74 on Clarage Unit Humidifiers. 
Name..... 


Address. . 
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ing Fine Ap artments Finer! 











At left— 
Stocker Court Apartments, 
Ferry Avenue and East 
Grand Boulevard, Detroit. 
Arthur K. Feldman, 
Architects. 

Geo. K. Banzhof, Plumber 
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At right 

Apartment, Chicago Blod 
and Wildemere, Detroit. 
Epstein Polasky, Owners, 
l. Weinberg, Architect 


Harry Nussbaum. Plumber 
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© matter how elaborate the exterior, it is the little niceties 
in interior plan that catch the eye of the prospective tenant. 
[In the bath-room, particularly! When T/N One-Piece Closets are 
installed the entire bath-room becomes a distinctive room 
different from the ordinary. And rentals are that much easier! 





NON-OVERFLOW You have a splendid opportunity to sell this big feature when you 
QUIET—POSITIVE recommend T/N unit fixtures! For apartment construction or 
DISTINCTIVE houses built for rental! 


W. A. Case & Son Mfg. Co. ‘ . 220 Delaware Ave., Buffalo, N. Y. 


(POTTERIES: ROBINSON, ILL.) 


IN One-Piece Closets 


Mention Domestic ENGINEERING when writing advertisers. 














THE TRADE 





NEWS FOR PLUMBING AND HEATING CONTRACTORS 








NATIONAL CONVENTION WILL HEAR SCHOOL 
ESSAYS ON SANITATION 

One of the unusual features at the annual convention 
of the National Association of Master Plumbers which is 
to be held at Memphis, Tenn., June 19, 20 and 21, will 
be the reading of a number of the prize winning essays 
from the essay contest carried on in twenty-eight of the 
Memphis public schools. The affair was sponsored by the 
National association and the Memphis local, both grammar 
school and high school students participating. 

The purpose of the contest is to create a better knowl- 
edge of plumbing and to instill in the minds of young 
America the necessity of sanitation. The basis of the 
essay is “Sanitation and Health,’”’ and thousands of copies 
of “The Story of the Bath,’’ published by ‘‘Domestic Engi- 
neering,’ were distributed to the school children of Mem- 
phis to familiarize them with the subject. 

The contest closed on May 18, at which time four of 
the best essays from each school were sent to the board 
of education and turned over to the contest judges con- 
sisting of Robert MacCartan, chairman, Memphis manager, 
Standard Sanitary Mfg. Co.; George Morris, editor, the 
Commercial Appeal, and Dr. S. L. Wadley, of the Memphis 
board of health. 

Hight different prizes are to be awarded. Mr. Mac- 
Cartan will announce the prize winners at one of the 
business sessions of the convention. In addition to giving 
the plumbing and heating industry considerable publicity 
through the Memphis newspapers, it also affords those 
engaged in the business an oppor- 


tion. For the benefit of the convention visitors, a special 
train will leave Memphis on June 22 for Sheffield, Ala., 
better known as Muscle Shoals. The train will leave Mem- 
phis at 7:30 a.m., returning at 7:50 p.m., in time to make 


connections with all evening trains. 


WINSTON-SALEM ASSOCIATION ELECTS OFFICERS 

The Winston-Salem Plumbing and Heating Contractors’ 
Association, Winston-Salem, N. C., recently held one of its 
regular meetings and elected the following officers for the 
ensuing year: J. P. Mahony, president; Thomas Pfaff, 
vice president; M. Gaither, secretary, and Osear E. Disher, 
treasurer. 





MARYLAND ASSOCIATION MAINTAINS EXHIBIT AT 
HOME SHOW 

During the week of the Better Homes Exposition, held 
recently in Baltimore, Md., the Maryland Association of 
Master Plumbers, in co-operation with the wholesalers of 
the state, set up a committee to create a plumbing display. 
Approximately 150,000 persons saw the display, which 
was set up in four booths each measuring ten feet square. 
No attempt at showing a bathroom was made, because it 
was felt that most of those who attended this exposition 
would be more interested in the replacement of fixtures 
in already existing homes than they would be in the com- 
plete bathroom for new homes. The committee which 
handled the plumbing exhibit was composed of Allen W. 
Beam, chairman, Samuel E. Houck, 





tunity to appear before neighbor- 
hood clubs, and in that way appeal 
to the better judgment of older 
America. 

The Tennessee state association 
will hold its annual convention in 
Memphis on June 18. The officers 
of.the Tennessee asso- 
ciation, F. <A. Bur- 
meister, president; W. 
D. Swaim, vice presi- 
dent; H. A. Wendt, 
secretary, and James L. 
Evans, treasurer, have 
extended an _invita- 
tion to all members of 
the industry to attend 
the national conven- 











John W. Monosmith, M. Nelson 
Barnes, William F. Mylander, 
Francis C. Dorsey and Gus Wirth, 
representing the association. For 
the wholesalers, J. J. Springer, 
chairman, Herbert Gillespie, W. P. 
McPhail and E. A. Marshal took 
part. Mr. Houck had 
charge of the booths at 
the exhibit and here- 
with is shown a model 
which he made of the 
display before work 
actually 
setting up 
the material. 
the first display of its 


kind ever put on by 


was 
menced on 


com- 


This is 


Exhibit of the Maryland Association of Master Plumbers at the recent 


Better Homes Exposition in Baltimore. 


Above: Samuel E. Houck, presi- 


dent of H,. C. Bowman, Ine.; below, from left to right: Frank Schmidt, 
Leon Walker, Chester R. Weaver and George R. Hardesty, all members 
of the committee 


$l 
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the master plumbers of Baltimore, and results were so 
satisfactory that the association is considering the advisa- 
bility of setting up such an exhibit in a residential section 
of the city, to be maintained permanently. 

In handling visitors to the booths, each day six men 
were appointed to serve on the floor. Several very satis- 
factory jobs are reported as the result of the exhibit. Each 
visitor was handed a booklet which included the list of 
the entire membership of the association. 

Each member was furnished with a sign to be used in 
conjunction with the exhibit. The sign was in the form of 
a large key, with the words, ‘“‘The Key to Health,” in- 
scribed on it. A daily broadcasting program touched on 
the need for proper sanitary fixtures and was directly re- 
sponsible for bringing many visitors to see the exhibit. 
The association will follow up this exhibit with a construc- 
tive advertising campaign, a committee having been ap- 
pointed to study the matter. 





MASTER PLUMBER GIVES OPENING PARTY 

Claude J. Leroux, master plumber of New Britain, 
Conn., gave a party on Tuesday evening, April 24. The 
party was given to the Lions Club of that city and to rep- 
resentative master plumbers, wholesalers and manufac- 
turers, and the occasion was the opening of Mr. Leroux’ 
new showroom, one of the finest that have ever been built 
in that section of the state. The affair was complete, in- 
cluding a chicken dinner, a toastmaster, interesting 
speeches, and motion pictures. L. W. Vogel, of the Lions 
Club, acted as toastmaster, introducing many persons fa- 
miliar to the trade, including Anson A. Mills, vice presi- 
dent of the Connecticut State Master Plumbers Associa- 
tion, William R. Fenn, secretary of the New Britain Mas- 
ter Plumbers Association, and representatives of various 
wholesalers and manufacturers. 

Following Mr. Leroux’ welcome, both Mr. Mills and Mr. 
Fenn spoke briefly, this being followed by a talk by S. B. 
Graeff of the Standard Sanitary Mfg. Co., who told of the 
development of bathtubs and other bath accessories from 
the days of the old copper-lined tub to the present built-in 
tub of vitreous china. He gave the Lions some directions 
about how to call a plumber, and suggested they tell the 
man they phone what is wrong so he can come prepared 
to handle the trouble. 

Six reels of motion pictures showing the making of fix- 
tures preceded the unveiling of the so-called ‘‘bathtub 
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beauty,’ this feature causing gales of merriment. Souve- 
nirs included thermometers given by the host and brass 
and copper napkin rings donated by the American Brass 
Co. Guests included Harry Fletcher, of the Plimpton & 
Hills Corp., Hartford; Ernest Stepp, of C. S. Mersick & 
Co., New Haven; B. W. Erk, of the American Brass Co., 
Waterbury; John W. Maher and David Levin of the New 
Britain Plumbing Supply Co., New Britain; Mr. Fox, of 
the F. Grey Libbey Co., Hartford; Daniel J. Keefe, L. J. 
Warner, W. MacDonald and Mr. Graeff, of the Standard 
Sanitary Mfg. Co., and Messrs. Mills and Fenn. 

A committee of employes, including H. A. Emmett, 
J. F. Groth, L. Darabas, C. Wahrenberger, C. H. Leroux 
and F. Basile, received the guests. 





WILMINGTON ASSOCIATION OPENS OUTING SEASON 

The Wilmington (Del.) Master Plumbers’ Association 
will hold its annual outing this year at Delaware Beach, 
formerly Augustine Beach. The date selected for the 
picnic is June 7. Prizes are to be awarded for the various 
events, and swimming, fishing, boating and baseball are 
also to be features of the outing. 





PLANS MADE FOR CHICAGO-MEMPHIS CONVENTION 
SPECIAL 

An event in connection with the national convention 
every year is the special train run by the Plumbing Con- 
tractors’ Association of Chicago for master plumbers of 
Illinois, Wisconsin, Minnesota, Indiana, Michigan, Ohio, 
Iowa and other adjoining states. Plans are already under 
way for the special train to Memphis for this year’s na- 
tional convention, and reservations are being made with 
Peter M. Munn, secretary of the Chicago association. 

As planned, the train, which will be composed of sleep- 
ing cars, dining cars and an observation car, will leave 
Chicago at 10:30 a.m., daylight saving time, Sunday, 
June 17, from the Illinois Central station. The train is to 
make stops at 53rd street, 63rd street, Champaign, Mat- 
toon, Centralia, Carbondale, Cairo, and Fulton, Ky., ar- 
riving at Memphis at 10:30 p.m. Master plumbers in the 
vicinity of Chicago are all invited to make reservations on 
this special train. 

Each year the crowd has been a little larger, as the 
benefits and pleasures of such a trip have been broadcast 
by those who have made them. 
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A photograph taken recently at a meeting of the Florida state association board of directors at the time of a visit 
from National President Thomas F. Nolan, who is in this picture 
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Thermodine Unit Heater 
o. 701—replaces 2 tons 
of cast iron radiation. 





Thermodine Unit Heaters drying 
hides in Trimount Leather Co., 
Peabody, Mass. 





IX years ago, Thermodine Unit Heaters were 

introduced as a new and better method of 

industrial heating. Today, we find them success- 
fully used in a wide variety of applications. 


Thermodine Unit Heaters have cut down drying time 
and reduced cost of automobile body drying, drying 
paint on steel lath, radiator cabinets. They are used 
most effectively in paper manufacture, in the drying 
of sausage — in tanneries for drying hides — felt hat 
manufacture—rug cleaning plants—bottling works to 
dry bottles before labeling—paint and varnish rooms 
— hotels and restaurants for drying dishes — bath 
houses for drying bathing suits — apartment house 
laundries — salt drying — seed corn drying — and in 
many other operations. 








Because of their great heating capacity, small size and 
flexibility, Thermodine Unit .Heaters prove highly 
successful for almost any drying application. They 
deliver heat where it’s needed and keep it there. Are 
. economical to install and operate. For any heating or 
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Killing steam as it rises from giant paper machines, thereby drying problem, write for catalog No. 127. 
-_—- Sa on — oe ee ag te — Co., 
a ne MODINE MANUFACTURING CO 
Mm (Heating Division) 
1703 RACINE STREET RACINE, WIS. 


(Branch Offices in all large cities) 
London Office: S. G. Leach & Co., 26-30 Artillery Lane, London, En: 


TherModine 


Unit HEATER 


For Steam or Hot Water Heating Systems 

















Thermodine Unit Heaters drying automobile bod- 
ies in the Seaman Body Corp., plant, 
Milwaukee, Wis. 
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FRETZ~DEVLIN: 


NIPPLES MALLEABLE IRON FITTINGS 








1" Galv. Be. Malleable iro8 
MAS DEV ier" 
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ervice 
and 
Quality~ 


S. S. FRETZ, JR. & CO. 


PHILADELPHIA, PA. 
THOS. DEVLIN MFG. CO. 


Owned by S. S. Fretz, Jr. & Co. 
23rd St. and Sedgley Ave. Philadelphia, Pa. 
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Selecting a Kit of Plumbing 
Tools 


(Continued from Page 28) 


The principle on which these clamps or holders are 
made is applied to the brass pipe vise shown in Fig. 6. 
This vise is capable of handling pipes from %-inch up to 
1% inches in diameter, and may be bolted to the bench 
or used with the chain as a portable vise. 
































Fig. 11 

In Fig. 7 

a linen strap is used to grip the pipe. 
1g-inch to 2 inches. 


is shown the type of brass pipe vise in which 
The range is from 


The joint runner is an 
plumber’s kit. 
the 


item of importance in any 
They are generally made of asbestos rope, 
principal difference of various makes being in the 
The com- 
are also other 


quality of the rope and the style of the clamp. 
There 


mon clamp is the spring clamp. 




















Fig. 12 





types such as shown in Fig. 8. The upper sketch shows a 
clamp combined with a pouring cup. In the use of ordi- 
nary types of joint runners, the place to pour the metal 
is formed by bending back the ends of the runner onto 
the pipe, as seen in the lower sketch of Fig. 8. In some 
sections of the country joint runners are used that are 
made of square flax packing, also of square composition 
packing, both of which give good service. This is a point 











Figs. 13 and 14 





worth remembering in are some time caught 
without a joint runner. 

If it ever happens that a lead joint has to be poured 
When there is not room to use a joint runner, the follow- 
ing may be helpful: Cut out a ring of pasteboard, the 
inner circle of which is just the size of the outside diam- 


eter of the pipe. Cut through one side of the ring, so 


case you 
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Fig. 118. No. 5—®4-inch Compound Injector. 
Patented in U. 8., Canada and Foreign Countries. 


It Makes All the Difference 


Putting a Dehn Automatic Water Softener 
and Scale Remover on the job makes all 
the difference in the world. 


Positive removal of every bit of foreign 
matter from the water supply is assured 
the user of every Dehn. 


Ask us for full sales information and prices, today. 
COMPOUND INJECTOR & SPECIALTY CO. 
419-421 D. North Laramie Avenue, Chicago, Illinois, U.S.A. 


Originators, designers and sole manufacturers of 


1897 [eae ear oo) 1928 om 





WA {HAAN 


TRAGESER 


You can make real money 
and be sure of customer 
satisfaction 1f you install 
Trageser Monel Metal or 
White Metal Sinks in large 
homes, clubs, restaurants 
and hotels 


Let us tell you how 
to get this business. 


John Trageser Steam Copper W’ks 
Established 1850 
Grand St., Maspeth, Long Island 
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Capitol Renewable Disc Valves 


Worn disc can be replaced with a new one in a 
few moments. Bonnet ring and pack nut being 
of malleable iron are easily removed without 
damage. Valve may be repacked under pres- 
sure when fully opened—Ask your wholesaler. 


Michigan Smelting and Refining Company now operating 


CAPITOL BRASS WORKS 


MANUFACTURERS OF BRASS VALVES, SOILER TRIMMINGS 
AND PLUMBERS’ BRASS GOODS 


DETROIT, MICH 


There Is Extra Wear Built Into MYERS 
“ = Self-Oiling 
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The F. E. MYERS & BRO. Co., Ashland, Ohio 
PUMPS - HAY TOOLS - DOOR HANGERS 











FOUNDRY £ MANUFACTURING CO 


“A DEPENDABLE SOURCE OF SUPPLY” 


When you are looking for the kind of 


equipment we manufacture—and that 
is everything in the Foundry Special- 
ties line — remember that Richmond 
quality alone is Richmond Quality. 
There is no “just as good’’ — Rich- 
mond Products stand alone. 


Write for our catalog. 


RICHMOND FOUNDRY & MFG. CO. 


RICHMOND 33 VIRGINIA 











YOUR FITTING PROBLEM 


IS SOLVED 
when you say 


SQUARE GEES 


“BEE” 
Fittings 


DRAINAGE, BRASS 
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MALLEABLE,.CAST IRON 


THE GRABLER MANUFACTURING CO. and its subsidiary GRABLER-REPUBLIC, Ine 
New York « «+--+ Chicago «© CLEVELAND, OHIO - San Francisco « Los Angele: 











that it may be slipped around the pipe, and force the 
pasteboard against the end of the hub where the joint is 
to be made. 

With the slit in the pasteboard at the top, the use of a 
little putty will complete the arrangement, enabling the 
joint to be successfully poured. 


Sometimes it is necessary to pour a joint with the hub 
upside down. This is not a difficult thing to do. Please 
refer to Fig. 9, which shows how it can be done. After 
caulking the joint with oakum, wind the joint runner 
around the pipe, forcing it up against the joint to be 
poured. Raise the ends of the ropes as shown in the 









































Fig. 15 


illustration, filling in with putty wherever necessary. The 
joint is then ready for pouring. It will be seen that the 
lead will rise in the hub up to the level shown in the 
pouring cup formed by the ends of the joint runner. Some- 
times in an emergency a rope of clay is used. Be sure to 
get a good joint, for there can be no second pouring with- 
out first picking out the first pouring. 


PIPE REAMERS 
{PE burring tools are of increasing interest to plumb- 
P ers, and more and more, architects are demanding 
that pipe ends be reamed. There is no question that money 

















Fig. 16 


is well invested in the reaming of pipes, for the burr that 
is turned into the pipe by some pipe cutters, not only 
greatly cuts down the area of the pipe, but presents 4 
favorable point for accumulation to lodge. 

The ratchet reamer shown at A, Fig. 10, is a labor- 
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Make This 
A Banner Year 





—with vigorous 
advertising 


HIS is going to be a great 

year for the plumbing and 

heating business. Be sure 
to get your share by advertising 
your services and products. 


‘‘Domestic Engineering makes 
the preparation of your adver- 
tising campaigns easy for you. 
Each week we publish a page of 
Retail Advertising Service on 
which are four carefully prepared 
advertising ‘‘helps.’ Use the 

seer silat ai | copy free of charge and the 
chouge iu the Adveviising Service illustrations at the rate of $4.20 


we have been offering. Instead of 


: : : 
the 2-column newspaper advertise- : for a series OF twelve. 


ment, we offer a single column ad, 


four inches high, with an alternate ° > os : 

layout 2 columns wide and two ‘Join the service -— use the 
inches high. You'll find this page b ] 

in every 1ssue. coupon ci0ow. 


Tear out and mail this coupon — now! 


DOMESTIC ENGINEERING, 1900 Prairie Ave., Chicago 


Please enter my order for three months’ use of your Retail Advertising Service. 
I’m going to advertise! 
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Domestic and Industrial Oil Burners 


Your greatest opportunity is with Petro. Not because it is new, but be- 
cause it 1s the first to offer you a real solution to volume sales and profits. 


REG. U.S. PAT.OFF ¢ 














Until you see a Petro you can have no conception of the amazing strides 
that have been made in oil heating. The results of making air do all the 
work have completely upset all old theories of efficiency, simplicity 
and economy. 


With Petro you can meet every heating need from 200 sq. ft. of steam 
radiation to a 1000 h.p. boiler. Behind this complete line there is a 
history of 25 years’ success. It is the first oil burner to make it possible 
and profitable for you to guarantee absolute satisfaction! 


Unlimited Sales Co-operation! 


Petro offers the kind of co-operation you want and 
need. National magazine advertising, local news- 
paper advertising in your own city, direct mail 
folders, personal assistance of a trained merchandiser, 
engineering counsel, are but a few of the efforts made 
by Petro to help you. 


Write today that you are interested in a distributor or 
dealer franchise and you will be advised how an 
actual demonstration may be arranged. 


PETROLEUM HEAT & POWER COMPANY 


Makers of oil burners since 1903 


511 5th Ave. +33 New York City 
FESS SYSTEM CO. (Subsidiary) 220 Natoma St., San Francisco, Calif. 


Petro Oil Heat 50 Stories High! 
The great Metropolitan Life Insurance Building, 
New York City, like hundreds of other skyscrapers, 
is heated by Petro. There is a model for every 


building from this size down to a 4-room dwelling. 
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LD-0 Petro LD-1 Petro LD-2 Petro LD-3 Petro 
200 sq. ft. st. rad. to 1000 sq. 800 sq ft. st. rad. to 2000 sq. 1800 sq. ft rad. to 4000 sq. ft. 4000 sq. ft. st. rad. to 18 000 sq. 
ft. 1 gal. to 2'4 gal. per hr. 1-8 ft. 2 gal. to 5 gal. per hour. 5 gal. to 10 gal. per hour. 1-4 ft. 10 gal. to 42 gal. per hour. 
h. p. motor. 1-6 h. p motor. h. p motor. 1 h. p. motor. 








Mention Domestic ENGINEERING when writing advertisers. 
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saving tool, and no workman should be without it. The 
type shown by B, which has spiral flutes, also the same 
type with straight blades are for use with a ratchet brace. 
C is not so well known perhaps, as the other types, but is 
an excellent tool. The blade is of flat steel, easily remov- 
able for sharpening. 

Fig. 11 shows an attachment that allows the reaming 
to be done at the same time the thread is being cut. 

















Fig. 17 


Another device that we have seen applied also to the 
same type of stock, is to be seen in Fig. 12. This is in 
the form of a bracket which holds a reamer in piace for 
reaming the pipe while the thread is being cut. The 
bracket is held onto the face of the stock by the same 
two screws that hold the dies. 

An article on the subject of plumbers’ tools would not 
be complete that did not take up some of the features of 
lead working tools. 























Fig. 18 


LEAD WORKING TOOLS 
HE BENDING of lead pipe is now very largely done 
f 4 bending springs, a tool which is subject to more 
abuse than any other tool the plumber uses. 
A part of a bending spring is shown in Fig. 13. A cast 
iron head having a spiral groove on the end, is screwed 
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If your customers knew 
as much about roof 
flashings as they do 
about a lot of the other 
plumbing necessities 
that they buy, they d 
demand Oatey 4 in] 
Roof Flashings all the 
time. 























L. R. Oatey Co. 
5500 Walworth Ave. 
Cleveland, Ohio 
















































NOTE THE BRASS DISC 


Made of Refined Malleable Iron with Brass 
Seat Inserted in Place by Powerful Pressure 
So That It Cannot Become Detached. 


Approved by Underwriters’ Laboratories. 
ILLINOIS MALLEABLE IRON CO. 


Chicago, III. 
Manufacturers Full Line Iron Pipe Fittings 
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MAKING IT EASIER 
TO SELL 
OIL BURNERS 





25 to 50 PERCENT SAVING 
IN FUEL 


Here is the secret of boosting your oil burner sales: 
Johnston Brothers have designed a boiler, espe- 
cially for oil burners that reduces fuel costs from 
25 to 50 percent, enabling you to overcome the 
high cost of operation objection that many 
buyers advance. 


Your oil burner and the Johnston-Oil-Burner- 
Boiler will make an unbeatable sales combination 
that will enable you to get many more names on 
the dotted line. It 
will pay you to in- 
vestigate the John- 
ston way to greater 
sales volume. Write 
us today for our 
catalog and special 
dealer proposition. 


JOHNSTON 
BROTHERS, Inc. 
Ferrysburg, 
Michigan 
Mail Coupon for Catalog and Dealer Proposition 





OHNSTON BROTHERS. INC., 


~ 


See a Michigan. 


Please send catalog and complete dealer s proposition to: 


Name........ 


Address. . 





| known. 
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into the end of the bending spring, and the spring so 
attached to the casting that it will not twist off. On the 
end of the casting is cast a lug, threaded for %4-inch pipe. 
By screwing a piece of pipe onto this threaded end, the 
spring can be pushed as far into the pipe as may be re- 
quired, and the bend made at the required point. This 
saves the cutting of lead pipes, and is to be considered a 
labor-saving tool. The round hole in the casting allows a 
bending pin or other leverage to be used. 

A pair of lead pipe expanding pliers is seen in Fig. 14. 

For holding lead pipes in position while the joint is 
being wiped, there are a number of devices on the market, 
most of them of the general type of Fig. 15, in which 
some clamping device for holding the pipes firmly, drives 
into the bench or into a plank. 

The common lead pipe cutter is a tool that is well 
It cuts from *%-inch to 1%-inch lead pipe. Fig. 
16 shows a cutter with an arrangement of wheels that 
allows the cutting of 2-inch pipe. In the ordinary cutter, 
four wheels are in contact with the pipe on the common 
sizes, whereas in the cutter referred to, three wheels do 
the cutting. 

While on the subject of lead working tools, it may be 
of interest to show how wiping cloths are made. 

In this country herringbone ticking is chiefly used, al- 
though many moleskin cloths are also used. It is difficult 
which kind of wiping cloth does the best work. 
Our advice would be to use the kind of cloth you were 
trained on. 


to say 


In Fig. 17 is shown the method of folding a moleskin 
wiping cloth so that it will have no rough edges. Starting 
first with the piece of cloth of right size, if the folding is 
to be done with the grain, have the grain running in the 
direction of the arrow A, and if the cloth is to be cross- 
grain, have the grain running in the direction of arrow B. 
The dotted lines indicate the lines on which the three 
foldings are to be made. A paper lining will help to 
stiffen the moleskin cloth. The paper should be cut as 
long as the piece of cloth, and one-half its width. 

Fig. 18 shows the way in which a piece of ticking is 
folded to make a 16-ply cloth, that is, a cloth having 
16 thicknesses. 

The dotted lines in G show the lines on which the cloth 
is folded. H, K, L and M illustrate the successive foldings. 

If folded with the grain, the cloth should be cut with 
the grain running in the direction of arrow A, and if 
cross-grain, with the grain running in the direction of 
arrow B. 

A cheaper and less desirable cloth may be made with 
12 thicknesses. After the final fold has been made, the 
cloth should be caught on the two corners with needle 
and thread. 


Sizes of Wiping Cloths . 
In the following table, the wiping edge is named first. 
Size of Wiping Cloth Dimensions to Cut 


114 x 3 inches § x 12 inches 
2 x 2 inches 8 x 8 inches 
2%x3 inches 9 x 12 inches 
2%x3 ~#&«xinches 10 x 12 inches 
3 x 3% inches 12 x 14 inches 
3% x 3 inches 14 x 12 inches 
4 x 4 inches 16 x 16 inches 


Sizes to Cut Cloth for Moleskin Wiping Cloths 
In the following table, the wiping edge is named first. 
Size of Wiping Cloth Dimensions to Cut 


1% x 3 inches 6x 6 inches 
2 x 2 inches Sx 4 inches 
2 x 3 inches 8 x 6 inches 
2% x 2% inches 10 x 5 inches 
21% x inches 10 x 6 inches 
3 x 3% inches 12 x 7 inches 
3% x 3% inches 13 x 6% inches 
3144 x 3% inches 14x 7 inches 
4 x 4 inches 16 x 8 inches 








New Jersey Plans 
tor Code 


Klects W. N. Chesnut 
President 


NSTRUCTIVE and important work was accomplished 
at the twenty-seventh annual convention of the New 
Jersey State Association of Master Plumbers, held at 

Asbury Park, May 22 and 23. During the two-day session 
the association discussed many angles 
of the business, ranging from the adop- 
tion of a proposed state plumbing code 
to an appeal to the national standardi- 
zation committee for standardization of 
tail pieces and strainers for enameled 
sinks. 

Probably most important of the reso- 

lutions passed was the one relating to 
the proposed state code. A sanitary 





Above: Frank F. Schimpf, national 
secretary; Thomas F. Nolan, nae 
tional president; John Dugan of Al- 
bany, N. ¥. Center: John Quinn of 
Philadelphia, national director. Be- 
low: John J. Corcoran of Jersey 
City, past state president 


















At New Jersey convention 

















committee had, by dint of much 


work, evolved a code of minimum re- 
towns and 





quirements for use in 
cities not having a local set of rules, 
and had presented this code to the 
various local associations for their 
comments. These were turned over 
to the convention, and the members 
approved the work, directing the 
legislative committee, in co-operation 
with the sanitary committee, to at- 
tempt the passage of a bill containing 
the provisions at the next session of 
the legislature. This is the culmina- 
tion of many years of effort on the 
part of many of the local associa- 
tions whose chances of getting busi- 
ness in neighboring towns has been 
seriously handicapped by lack of 
sanitary regulations. 


Above: Wil- 
liam N. Ches- 
nut of Mont- 
clair, elected 
president. Be- 
low: A. C, 
Krieger of 
Union City, 
elected first 
vice president 


MANY RESOLUTIONS PASSED 

N ALL, a total of 15 resolutions were presented to the 
| resolutions committee, a large proportion of these 
being passed by the delegates with little discussion. One 
hardly second in importance to the code matter was the 
authorization of a field secretary and organizer. This 
resolution, presented by the Newark local, directs the in- 
coming executive board to proceed with the employment 
of a man who will act as a secretary, organizer and gen- 
eral field man, the board to develop a financing plan and 
present it to the 1929 convention. Another forward step 
was the decision to appoint one member of each local as- 
sociation to work with the legislative committee, so that 
body could call upon this member for assistance when it 
needed co-operation in the various territories in legisla- 





Many delegates and visitors attracted to meeting of the New Jersey association 
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sb, 


15 Gallon—$50.00 
20 Gallon—$55.00 
30 Gallon—$70.00 
40 Gallon—$85.00 


Lowest Gas Bill of any Auto- 
matic Heater. 


Insulated with genuine air cell 
asbestos. 


Above are the three biggest 
talking points any auto- 
matic heater could have. 


The “Merion” has them all. 


7 


John Wood Mfg. Company 


Conshohocken, Pa. Chicago, III. 




















tion in which the master plumbers were interested. Reso- 
lutions relating to membership were also okeyed. One 
of these provides for an amendment to the constitution 
and states that any member, on being dropped or expelled 
from one local association, cannot become a member of 
another local without paying or satisfying his indebted- 
ness to the first. A second amendment to the constitution 
directs the newly elected state president to call his board 
together for organization within 30 days of his election. 

Members are asked to familiarize themselves with the 
direct bidding act, and, to help them do so, the incoming 
executive committee was authorized to send copies of the 
act to each individual on the state roster. Another reso- 
lution aimed to increase the efficiency of local secretaries, 
and asked delegates to go back to their locals and see that 
these secretaries functioned properly. Members greeted 
the statement that boards of managers of state institutions 
are employing journeymen on state work with a motion 
empowering the incoming executives to take such action 
to stop the practice as they found possible. 

Whether a state executive secretary is employed or not, 
the state office will be equipped with an addressograph, 
the convention authorizing the expense, and the body also 
decided that serious consideration be given the Connecti- 
cut State Master Plumber Association’s essay commit- 
tee’s treatise on trade practices, which was read at one of 
the sessions. The masters also endorsed the communica- 
tion of the national trade relations committee to the na- 
tional convention last year and also asked that body to 
discuss selling policies with a manufacturer who had re- 
cently adopted a new plan. 

It was thought good policy for the state executives to 
install officers of new local associations whenever possible, 
and the leaders were thus informed, and it was decided to 
maintain a hands-off policy in the women’s auxiliary’s ef- 
forts to raise money for a scholarship fund to send the 
son of a New Jersey master plumber to Carnegie Institute 
of Technology. 


COMMITTEES APPOINTHD 

HE committees appointed by President James E. Des- 
jp of Elizabeth, named at the first session, in- 
cluded: Credentials, Fred Hoffman, Orange; Charles Wer- 
ner, Jersey City, and Clifford Jefferies, Trenton. Resolu- 
tions, Frank Fell, Trenton; Joseph A. Durr, Montclair; 
William A. Snudden, Morristown. Reading clerk, A. C. 
Krieger, North Hudson. Sergeants-at-arms, Charles E. 
Hurley and Frederick E. Brown, both of Asbury Park. 
Auditing, William Hayes, Plainfield; Harold P. Smith, 
Red Bank, and Harry Moore, Atlantic City. Before these 
appointments, however, President Desmond had welcomed 
the delegates, they had received the city’s welcome from 
Thomas F. Burley, secretary of the Chamber of Commerce, 
had listened to the invocation by Rev. Father John F. 
Welsh, and an address by Rev. H. Moore Blake, and had 
been greeted by Charles S. Loveman, president of the As- 
bury Park local. 


A. A. TAAFFE AND JOHN A. QUINN SPEAK 

NDREW A. TAAFFE of Newark, national director, 
A presented the standardized talk for national officers, 
as the first business of the last session; then John A. 
Quinn of Philadelphia, also a national director, and chair- 
man of the apprenticeship committee as well, spoke at 
some length. Mr. Quinn particularly praised the excellent 
essays presented, and touched on what the national asso- 
ciation is doing for its members, stating that in his belief 
the last national convention was one of the most con- 
structive in the 45-year history of the body. ‘The day of 
ignorant competition within the industry is passing,’’ Mr. 
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The McALEAR The McALEAR 
Radiator Hang- Hanger— fully 
er will meet : ' adjustable, with 
every installa- ‘ heavy steel 
tion require- : brackets and re- 
ment — hanging : 
any radiator i inforced mal- 
either 134” or leable iron 
214” from the 4 hooks, will hang 
wall — with or any radiator 
without base- straight and 
board. A rigid. 
The McALEAR is a one bolt hanger, making installation 
easier and quicker. 
Attractive proposition on quantity orders—-send your 

Top picture: Part of South Bergen delegation. Middle row: list now! 

Ww. T. J. Orriss of North Hudson, past state president; Louis 

Levy, president, Central Supply Co.; W. G. Royer of Trenton, Write for Bulletin ‘‘R-1.’’ 

trustee.—Bottom picture: delegation from Orange. In the It gives the whole story. 

back row: George Brenner, president; V. P. Christopherson, 

field secretary; A. F. Berg, past president; A. J. Foltzer, 

Charles Kunz, George Werner, state treasurer; A. M. Me- CHICAGO A S ALE AR, TAF G+ C[}*uinois 

Chesny. In the front row: Fred Hoffman, George Fricke, seeh agin ada eaten 

Adolph Trapper, Joseph Berg, secretary; A. T. Brady, H. G. 

Kraus, treasurer 
Quinn asserted, attributing much of this improvement to [nen Se NS = S35 at 5 ee vom. 


the work of the conference. committee, the scholarship 
committee, his own apprenticeship committee and other 
national, state and local activities. The apprenticeship 
division now is supervising the education of almost 7,000 
boys and 1,979 journeymen, he reported. 

Mr. Quinn was enthusiastically received, and when Pres- 
ident Desmond mentioned the fact that Philadelphia was 
supporting him for national vice president, the conven- 
tion went on record as endorsing this candidacy. 


DISCUSS NEW JERSEY SCHOLARSHIP 

C)*: of the most interesting discussions at the conven- 

tion came up on a resolution authorizing the «ap- 
pointment of a committee to work with a committee of 
the ladies auxiliary to formulate plans for the examina- 
tion of New Jersey boys who will be eligible for the 
scholarship to Carnegie Institute of Technology which the 
auxiliary is giving. This scholarship was made possible 
by Louis Levy, president of the Central Supply Co. of 
Passaic, who made a donation of $2,400 to the auxiliary 
for the purpose. This is said to be the first donation 
toward the fund for any individual state’s representatives 
which has been made by a wholesaler within that state, 
and members were very enthusiastic. While Mr. Levy was 
the donor, the scholarship is to be known as the gift of 
the master plumbers’ association and the ladies auxiliary. 
The auxiliary also has nearly enough additional money to 
pay the expenses of another New Jersey youth, who must 
be the son of a master plumber, this to be available next 
year. 
it was decided not to appoint the committee at this 
time, as the ladies had made no formal request for it, but 
to co-operate with the auxiliary in every way possible. 
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with the manufacturer. The second protest was taken up 
from the floor, being led by Past President William T. J. 
Orriss, of North Hudson, and referred to a manufacturer 
who is quoting installed prices on his product, in adver- 
tising being done in national periodicals. The convention 
expressed itself unanimously as not being in favor of the 
plan, and a resolution was drawn up, addressed to the na 
tional association, asking the trade relations committee to 
discuss the subject with the manufacturer and attempt to 
persuade him to change his policy. 





ELECTION OF OFFICERS 

HE constitution and by-laws of the association have 
fase rather out of date, with amendments being 
made from time to time, and the convention saw fit to 
bring them up to the minute, passing a resolution direct- 
ing the incoming board of directors to appoint a commit- 
tee to redraft the laws and present the result of their 
—————————— labors to the 1929 convention. Then the body proceeded 
to the election of its 1928-29 officers. with the following 





Top picture: Walter Grub and Stephen Fredericks, past state 
presidents, both of Newark. Bottom picture: James P. O’Brien, results: 


James Brennan, A. A. Marzullo, Charles Werner, state trustee; President, William N. Chesnut, Montclair. 

Se De, ae ee ey Say First vice president, August C. Krieger, Union City. 
Second vice president, Alexander F. Berg, Orange. 
SELLING POLICIES CONSIDERED Third vice president, Charles S. Loveman, Asbury Park 
ISSATISFACTION with the policies of two manufac- Fourth vice president, James O. Lewis, Newark. 

1) turers was apparently almost unanimously expressed Secretary, Charles J. Samuel, Montclair. 

by the members during the session devoted to new busi- Treasurer, George H. Werner, Orange. 

ness. The first of these had sent copies of contemplated Trustees: William G. Royer, Trenton; Charles Werner, 

cartoon style advertising to the executive board for its Jersey City, and George McVoy, Plainfield. 

approval, and had decided to go ahead with its plans, de- Tellers during the election were: H. J. Farrell, of At- 


spite the board’s disapproval. The officers, the board re- lantic City, and L. B. Tompkins, of Morristown. William 
ported, then communicated with the national trade rela- Delhagen, of Paterson, was judge. 
tions committee, asking this body to take the matter up (To be continued) 
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Forty Ways to Join Pipe 
(Continued from Page 25) 


type of flange joint such as is illustrated in Fig. 9. In 
this joint the flanges are screwed onto the pipe with the 
regular pipe thread and then the two flanges are bolted 
together with a gasket between, the gasket being depended 
upon to keep the joint tight. This joint frequently is used 
on lines 6 inches in diameter and larger. 

Still another form of combination screw joint is illus- 
trated in the ordinary three-piece screwed union shown 
in Fig. 10. This joint involves three threads and a shoul- 
der connection and depends upon the gasket or small piece 
of brass placed between the two ends of the pipe to make 
the joint tight. One of the ends of the union is screwed 
onto each end of the pipe to be joined together, and then 
the loose piece of the union is screwed on over the male 
thread on one end of the union. The loose piece advances 
up this thread, drawing the other end of the union with it 
by means of the shoulder, which is too large to slip out of 
the loose part, and continues this process until the draw- 
ing together of the union compresses the gasket between 
the two end pieces. 

Flanged joints, however, are not all combined with the 
threaded connection, as is evidenced by referring to Fig. v 
11, where what is termed the shrunk joint is illustrated. cs 
In this joint the pipe end is flared out larger than the 




































main body of the pipe, and this enlargement prevents the Pg nga wah: Se nen —_ 
flange slipping off from the ends of the pipe. line of brass that s famous throughout 

In the Van Stone joint, shown in Fig. 12, the pipe end the industry for the daring originality of 
is rolled over the flange and the pipe is then turned down ae First showing at Mem- 
to a machined face on the flat portions which come in con- ae 
tact, and the gasket is placed between the machined faces, 
the flanges serving simply as rings through which the 
bolts can be inserted and used to draw the machined faces 
tight together, thus sqeezing the gasket. F C= Ne 

Another Van Stone joint is shown in Fig. 13. The dif- 
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gas supply. 
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SLIP EXPANSION JOINT gives the cleanest, safest, and 
most convenient heat possible. 
” There are controls and sizes 
Fig. 19 for every domestic require- 
ment. 





ference between this joint and the one shown in Fig. 12 r~ D.D.WESSELS &SONSCO. 
is that in the former joint the pipe is not only rolled over \ DETROIT, MICHIGAN 
the flange, but is also upset in such a way as to make a 
smooth interior where the two ends come together. The 
gasket is inserted between the machined ends, in this 
case, just as in the regular joint. 

Closely similar to this joint is the welded flanged joint 
shown in Fig. 14, but this joint is produced in an entirely 
different manner. The flange in this case is welded to the 
body of the pipe and the whole face of the flange and pipe, 
as well as the weld, is turned off so as to be absolutely 
square and true. These flanges, of course, cannot turn 
on the pipe as is the case with the Van Stone joint, owing 
to the fact that they are welded solid to the pipe. The 
interior result is quite similar, giving a smooth interior 
flow way. 

Flanged joints are made both with flat faces and with 
raised faces, the raised-face joint generally being used for 
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COPPER BELLOWS JOINT 








Fig. 20 


high pressure work and the flat-face for low pressure 
lines. This is indicated in Fig. 15, where both types are 
shown. What is called a male and a female flange are 
shown in Fig. 16. The male flange is similar to that with 
the raised face mentioned above, but the companion flange 
has a recess to receive the projection on the other flange. 
This was designed to keep the flanges centered up until 
the bolts are drawn tight and to relieve the bolts from all 
tendency to shear. 

Still another style of flanged joint is the ammonia 
flange, which has been in use for a great many years. This 
is illustrated in Fig. 17 and has been developed especially 
for ammonia work where leaks may result in asphyxiation. 

The gland or slip joint is also a type of flanged joint 
which has a wide application. This style of joint is illus- 
trated in Fig. 18. A packed socket is used with a flange 
which has a shoulder projecting down into the socket and 
compressing the packing under the shoulder until it 
presses against the sides sufficiently to stop the leakag: 
around the packing. This type of joint is used not only on 
piping, where it is termed a slip joint, but also on almost 
all types of piston driven apparatus, such as steam pumps, 
steam engines, and so on. On piping it is the basis of 
most expansion joints of the slip type and has been used 
for many other purposes. 

The application of this gland design to another type of 
slip expansion joint is shown in Fig. 19. There are other 
types of expansion joints, however, which do not depend 
upon the slip joint for their action, their design being 
based, instead, on some sort of bellows or accordion 
scheme, such as is illustrated in Fig. 20. In this case, the 
bellows is made of drawn copper or special composition 
brass, and each corrugation takes some of the movement. 
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Fig. 21 


Along the same line is the steam turbine expansion joint 
which is placed between a steam turbine and the con- 
denser set immediately below. Space, in many instances, 
prevents the use of a true bellows, so a design similar to 
that shown in Fig. 21 is used, and the movement, which is 
small, is taken care of by flaring the copper out to a 
larger diameter than with the plain bellows. 








~ Oregon to Promote Legislative Program 
Klect J. R. Widmer as New President 











W. T. Finnigan of Portland, vice president; J. R. Widmer of 














Portland, president; L. A. 


Beard of Portland, secretary 


NEW and more rigid plumbing law, one that pro- 
A tects both the public and the men of the plumbing 

industry, was the subject uppermost in the minds 
of the fifty or more members’ of the Oregon State Associa- 
tion of Master Plumbers, which held its twenty-seventh 
annual convention at Astoria, May 18 and 19. 

C. H. Gram, commissioner of labor of the state, ad- 
dressed the convention and told of the evils of the plumb- 
ing law as it now stands. Under the present law, which 
was passed three years ago, any citizen of the state can 














be a registered plumber by paying the small fee of $5.00. 

The office of state plumbing inspector must be con- 
ducted from the money collected as fees. According to 
Mr. Gram, there are now 669 registered plumbers in the 
state, about 65 per cent of which are not plumbers, and 
should not be allowed to register, as they know nothing 
about installing plumbing in a sanitary manner. The 
fees are not enough to hire inspectors to do the proper 
inspecting, he said, and only one state plumbing inspector 
can be supported by the fees, who, of course, cannot cover 








Charles Fullman, of Portland, retiring secretary; C. J. Kelly of Portland, retiring presi- 
dent; T. J. Rowe of Portland, re-elected treasurer 
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the entire state at frequent enough intervals to inspect 
all work done by the so-called registered plumber. 

S. A. Murhard of Portland, chairman of the legislative 
committee, in a verbal report said that his committee is 
now working with Mr. Gram in an endeavor to correct 
some of the evils of the present law, and further stated 
there is an effort being made to take the plumbing in- 
spector’s office away from the state labor commission and 
place it under the jurisdiction of the state fire marshal. 
This, according to the judgment of Mr. Murhard’s com- 
mittee, would practically kill any good effect that the 
present law has, as plumbing is a health measure and 
not a fire hazard. 

B. D. Coffey, of Portland, offered the following reso- 
lution, which was adopted unanimously: Resolved, That a 
special committee be appointed to co-operate with Com- 
missioner of Labor C. H. Gram to draft a state plumbing 
code, and assist in getting a code passed by the next 
legislature. This committee to have power to act under 
direction of the president, secretary and treasurer of the 
state association. The following were appointed as the 
committee: T. M. Barr of Salem, C. J. Kelly of Portland, 
and A. L. Williamson of Eugene. 

In discussing the resolution, it was brought out that 
only six cities in the state have plumbing inspectors and, 
as much of the plumbing is done in smaller places where 
inspection must be done by the one state plumbing in- 
spector if at all, many of the members of the state asso- 
ciation are affected by the present condition. In one 
locality it was reported tht only nine of the sixty-nine 
fixtures sold and installed during the past year were han- 
dled by a plumber regularly engaged in the plumbing 
business. The need of a new law that demands state 
plumbing inspections and provides for enough inspectors 
to do the work was made very clear. 


NEW OFFICERS ELECTED FOR ASSOCIATION 

R. WIDMER of Portland was elected president of the 
a. association for the forthcoming year to succeed 
Charles J. Kelly, also of Portland, who has served for the 
past two years. W. T. Finnegan of Portland was elected 





rop picture: R. E. Thompson, of Tacoma, president of the 

Washington State Association; J. B. Moncur of Everett, Wash. 

Bottom picture: Bart D. Coffey of Portland, past state presi- 

dent; G. H. Wilson, director of accounting service department, 

Plumbing and Heating Industries’ Bureau; J. A. Kacher, 

representative of Plumbing and Heating Industries’ Bureau 
in the Pacific Northwest 
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vice. president, and T. J. Rowe of Portland was re-elected - S 
treasurer. L. A. Baird of Portland was appointed secre- 


tary Keep these Features in Mind 


Upon taking office President Widmer named the follow- 


ing zone directors and standing committees: Zone l, pt yon re <h pe = Fa laundry aw og gt of highest 
quality and greatest usefulness, remember the { ing- 
S. A. Murhard of Portland; Zone 2, A. Abramsen of As- ing Spout Laundry Tray Faucet. — 
toria; Zone 3, E. O. Pratt of Salem; Zone 4, J. R. Kay Heavy pattern with 14-inch “ground joint” brass unions. 
of Pendleton; Zone 5, S. Stewart of Cottage Grove; Zone Specially designed clamps, adjustable vertically or hori- 
zontally. Clamping bolts brass. Attachment of clamps are 
6, W. L. Schroeder of Marshfield; Zone 7, G. C. Lorenz of to the extended y; below swinging spout. Also furnished 
Klamath Falls; Zone 8, John Milne of The Dalles. The SE SS SPSUS Sar part tum. 
better business committee comprises W. T. Finnigan of Ask your jobber about it. 


Portland, B. D. Coffey of Portland, T. M. Barr of Salem, 1954-64 . 
and G. W. Kendall of Portland. W. T. Finnigan, Charles Street & Kent Mfg. Co. Clybourn Ave. Chicago 


Fullman, and A. L. Williamson compose the resolutions 
committee; H. H. Colliver, E. O. Pratt, C. J. McCoy, and 
S. J. Pollitt, the apprenticeship. S. A. Murhard, A. G. 
Rushlight, J. B. Nathman, and A. L. Williamson are on the 
legislative committee, and Charles T. Gibson, F. W. 
DeTemple, and G. W. Kendall are on the conference com- 
mittee. 








PASS A NUMBER OF RESOLUTIONS 

ESIDES the resolution on the state plumbing code, 
B several others were passed by the convention. Among 
these was a resolution proposed by W. T. Finnigan of 
Portland, advocating a change in the by-laws. The reso- 
lution makes it imperative for a man in a location where 
there is no local secretary to gain the endorsement of the 
zone director in his locality before making application for 
membership in the state association. It also provides that 
secretaries of local associations forward a list of the mem- 
bers to the state secretary before June 10 and December 
10, and further provides that where there is no local asso- 
ciation members who have been suspended for non-pay- “\ — Ch eds eee dare la 
ment of dues may be reinstated upon payment of one . - 


year’s dues in advance. 
A resolution endorsed by the national trade relations | (== -NIEDECKEN- — 7 
committee, which changes the name of the Oregon com- | Ss E 


mittee formerly using that title to the better business com- 
mittee, was passed. Another resolution was passed which | parenreD 
stated that members should use their best efforts toward | 
confining the distribution of plumbing and heating mate- 
rials through the regular channels of distribution, with 
the feeling that the present system is economically sound 
in principle. Another resolution was passed to invite the 
Federal Board for Vocational Education to hold its next 
Western Regional Conference in Portland. 

Charles J. Kelly of Portland, national director and re- 
tiring state president, gave his report of the year’s activi- 
ties. He reported that the state organization was if 
splendid financial condition, and went on to outline the 
work done during the year. He told of the work being 
accomplished by the national association, and read the 
standardized speech for national directors prepared by 
the national trade relations committee. 

Roy E. Thompson, president of Washington state asso- 
ciation, who with J. B. Moncur of Everett, Wash., were 
visiting delegates, told of conditions in his state. He 
said that the officers of his association decided several 
years ago that the state association should do more for 
its members than to act simply as a dues collecting office, 
and therefore adopted the zone plan whereby each zone 


has a captain who must account each month to the state ALEAK PROOF FIXTURE 
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Officers for each member. 
This plan, he said, has made a great improvement in COMPLETE WITH NIEDECKEN SHOWER 

conditions in his state, as the zone captains meet each ’ : 

month, and every effort is made to keep the members Write for Bulletin D. 10 X 

working for the best interests of the industry. He said HOFFMANN & BILLINGS MFG. Co. 

that he is very much encouraged with the outlook for the Mata we hon: a6 OCG 6S Mf. 

industry, as he knows that the better class of manufac- silent sesna — 
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turers, wholesalers and master plumbers are working to- 
gether and have a better understanding of each other’s 
problems than ever before. 


HEAR FROM BUREAU REPRESENTATIVE 

EORGE H. WILSON, director of the accounting de- 
is partment of the Plumbing and Heating Industries’ 
Bureau, told the delegates that the bureau had come to 
the Pacific Coast permanently, and pointed out that there 
were now three representatives of the bureau located on 
the Coast, one of whom was to be in the Pacific North- 
west. 

He said that a definite campaign for the Coast was to 
be worked out, and would probably include work on re- 
modeling, as he told of the organization of the home 
modernizing bureau and its activities. In closing, he 
pointed out the importance of education and cost account- 








Group of those in attendance at the Oregon State 


ing in the plumbing and heating industry. 

J. A. Kacher, the newly appointed representative of the 
bureau for the Pacific Northwest, was introduced and 
given a hearty welcome. In a brief talk he said that he 
would soon have his office in readiness to be able to serve 
this locality and asked the master plumbers to use the 
program laid out by the bureau as tools to co-operate 
with the bureau in building up the industry. 

O. D. Adams, director of vocational education for the 
state of Oregon, presented the program of vocational 
training for the plumbing and heating industry, and asked 
that it be given the support of the association. He said 
that a definite plan for state-wide apprentice education 
was tentatively drafted, and read the names of those who 
were members of the State Apprenticeship Committee for 
Plumbing. He then read the plan for the movement. 

Charles J. Kelly, president of the association, called 
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Association of Master Plumbers’ convention 


the convention to order on the first morning, and Dr. 
L. W. Hyde led the singing of ‘‘America.’’ The invocation 
was delivered by Dr. D. J. Ferguson, and W. N. Smith, 
president of the Astoria association, welcomed the dele- 
gates to his city. J. C. Tenbrook, mayor of Astoria, also 
welcomed the convention to the city, and W. T. Finnigan, 
of Portland, responded to these welcomes. Mrs. Joseph A. 
Bernardi, president of the auxiliary, welcomed the ladies 
to the convention. 

Dr. Frederick D. Stricker, secretary of the Oregon 
State Board of Health, spoke on stream pollution as it 
affects humans and not fish. He said that the master 
plumber should take an active part in doing everything 
possible to keep the streams of the state free from pollu- 
tion. 

A. L. Williamson, a master plumber and mayor of 
Eugene, Ore., and E. W. Lepla, of Seaside, both made 
short talks on the need of education and salesmanship 





among the master plumbers. In referring to the new 
proposed state plumbing law, the mayor said that state 


Plumbing laws do not make a profit for the man who is 
not educated to figuring a profit on his business. Mr. 
Lepla suggested that the master plumbers show faith in 
their teachings by installing modern fixtures in their own 
homes and places of business. 

The following past state presidents were present and 
made short talks, telling of happenings at conventions of 
the past: T. J. Rowe, of Portland; B. D. Coffey, Portland; 
T. M. Barr, Salem; Chas. Fullman, Portland. 

The social part of the convention began Friday after- 
noon with a drive along the River highway, 
where a cannery and fish hatchery were visited. A group 
photograph was taken at the historically etched Astoria 
column. That evening a theater party was held at the 
Liberty theater. Saturday evening the annual banquet 
of the association was held at the Hotel Astoria. 
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making of these prede- Acme Pressure Con- 
cessors has been a'big_ trol Valves. 


A. W. CASH VALVE MFG. CORP. 


Decatur, Illinois 
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Try Them, Now 


If you’re not using 
Moore Radiator 
Hangers now, try 
them for your next 
job. You'll be agree- 
ably surprised at the 
amount of time a 
Moore will save you. 
You can hang any 
radiator with a 
Moore — new tube 
types included. 

















Order from your jobber 


CARTY & MOORE 
ENGINEERING CO., 


(INCORPORATED) 
611 West Larned Street 
Detroit, Michigan 





One Column 
Hanger 
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...and now the Diaphragm! 


URING the twenty-one years in which Sloan Royal Flush Valves 
have been on the market, a lot of plumbing contractors have written 
or said something like this about them: 





“Tve come to the conclusion that Sloan Royal Flush Valves are 
especially designed for the convenience of the plumber. Breakage 
is completely eliminated, handling cost is reduced to a minimum, 
and a lot of labor is saved due to thé ease and quickness with which 
they can be connected to the fixtures.” 


Another convenience that plumbers like, is the marking on the under side of the Sloan 
Diaphragm. This marking, shown in the illustration, makes replacement easy and 
prevents incorrect installation. Whenever it is necessary to replace a diaphragm in a 
Sloan Royal Flush Valve, always look for this marking which is plainly stamped on 
every Sloan Diaphragm. 


ROYAL FLUSH VALVES 


SLOAN VALVE COMPANY 


CHICAGO 


Denver, Colo. Indianapolis, Ind. 
Albany, N. Y. Buffalo, N.Y. Des Moines, lowa Kansas City, Mo. Minneapolis, Minn. Oklahoma ity Okla. Seattle, Wash. 
Aclanta, Ga. Butte, Mont. Detroit, Mich. Los Angeles, Cal. Nashville, Tenn. Philadelphia, Pa. St. Louis, Mo. 
Baltimore, Md. Cincinnati, Ohio Durham, Conn. Memphis, Tenn. Newark, N. J. Pittsburgh, Pa. Syracuse, N. Y. 
Birmingham, Ala Cleveland, Ohio Fort Wayne, Ind. Miami, Fla. New Orleans, La. Richmond, Va. Tampa, Fla. 
Boston, Mass. Dallas, Tex. Grand Rapids, Mich. Milwaukee, Wis. New York City, N. Y. San Francisco, Cal. Washington, D. ©. 
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BUSINESS REPORTS FROM LARGE JOBBING CENTERS 








Price Advance Stimulates Orders For Radiation 
yee without some unevenness, the plumbing and heating business taken as a whole is making slow 


gh quite defimte 1 vement in the various large jobbing centers over the country as the 
although quite defimte improvement in the va large jobbin f t] tr’ t] 


year moves along, 


a possible slight improvement in some sections. 


The call for plumbing materials continued at about the same pace as last week, with 


However, the total volume of business placed was given 


a decidedly better position because of the substantial up-turn in orders for radiation that followed on the heels 


of the 5 per cent price advance announced by makers on May 22. 


Requests for boilers, it 1s reported, ac- 


companied many of these orders for radiators, although prices of the former were not altered. No price 


changes other than the one mentioned above were announced by manufacturers during the week. In most 


instances makers are able to grant prompt deliveries, although reports still persist of slowness on the 


part of some tubular brass factories. 


Wholesalers’ stocks are generally well rownded-out. 


April shipments of vitreous-china plumbing fixtures, including all vitreous chinaware which in regular 


practice is connected with a drainage system, as reported by 32 manufacturers to the Department of 


Commerce, were 
1927. 


324,747 pieces as compared with 371,461 pieces in March and 253,085 pieces in April, 


April shipments of domestic water softeners, as reported by 21 manufacturers, were 1489 umts, 


with a net sale price of $184,855, as compared with 1,956 units in March with a net sale price of $228,635, 


and 1,878 units in April, 1927, with a net sale price of $260,455. 


NEW ENGLAND 


Consumption Requirements 
Increase— 


Reports from wholesalers of increased volumes for the 
first four months of the year over the corresponding pe- 
riod of last year emanate 
throughout New England, but these are exceptions to the 
comparatively slow pace of business to which the average 
The month 


from several main centers 


jobber in this territory has been accustomed. 
of May, however, has brought about a steadier and more 
active demand for plumbing and heating materials. Es- 
pecially during the past fortnight improvement in 
contractor demand been noted, for, despite untoward 
building weather, a number of apparently long-delayed 
projects have 


has 


attained the actual commencement stage. 
Progress of residential construction has taken a decided 
upward turn, abetted in no small way by the seasonal de- 
velopments, which are presently at their height, in sum- 
mer shore colonies. 

Plumbing contractors experience an ever increasing de- 
mand for their services in roughing-in work and, in con- 
sequence, movements from jobbers’ stocks of soil pipe, 
steel pipe and fittings have increased during the past sev- 
eral weeks. Consumption needs of enameled ware and 
other finishing goods are also considerably better than 
they were a month ago. Distributors’ inventories are 
being gradually augmented, attesting reports of manufac- 
turers that forwardings from sources are of larger nature. 

Soil Pipe 

Wholesalers are generally in possession of good stocks, 

and, in accordance with the increased demand which is re- 


flected in their dispositions from week to week, are specu- 
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some extent on the future by placing specific 


Shipments from sources 
effected. Makers’ 


lating to 
orders for delivery at later dates. 
and distributing points are promptly 
prices are unchanged. 
Steel Pipe 

Mill salesmen’s reports for the past four weeks indicate 
steadily increasing consumption of steel pipe in this terri- 
tory. Wholesalers’ turnovers are becoming better as the 
season for roughing-in work for both plumbing and heat 
ing operations Both mills and 
points are sufficiently supplied to furnish pipe as wanted. 

Wrought ‘Tron Pipe 

While distributors’ wrought pipe 
being largely augmented, good varieties are being main- 
The average 
in distributors’ commitments, vet tonnages 
this territory are satisfactory for this time of year. 


themselves in 


develops. distributing 


iron racks are not 


tained. maker reports no radical increase 
consigned to 
Sev- 
eral mill representatives continue to engage 
active fashion toward closing some of the many contracts 
on which they have quoted and which are expected to soon 
develop into actual orders. 
Fittings 

The combined opinions of manufacturers indicate a per 
ceptible quickening of jobbers’ interests in all classes of 
fittings during the past month. Wholesalers’ disposals of 
cast and malleable fittings have increased with the added 
needs of contractors as roughing-in installations become 
more frequent. 
receipts, for, although many of the shipments now leav- 


ing factories were 


Makers are apparently satisfied with their 


contracted for some time ago. a fair 


volume of replacement orders is being booked. Makers’ 
prices are unchanged. 
Enameled Ware 
While wholesalers’ shipments of enameled ware are in 
line with the somewhat belated pace of new construction, 
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union{connections, 
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nickel plated top 
nozzle supply. 


These Fixtures Can Be 
Furnished in 
Un-I-Crome 


—_ 
* ee oe ee 



























Pech ieg 
ta 


aNd indoovs~:: 
Plumbin 


— 
4 


), 


. - yal / . a 
Abe fe 
S Sex, “nd & Le 






‘ _- - 
yey ’ ‘ 
i " 





eh j , | ik 
WW. 4 =f 
1 ez. tf 
=, i = 
~ . = e* , 
oe ; 
YR em xo 
4 aon — y 
~ x Vusty 
p— .. — y Z. xf f 
> — a, (a7? 
2 = OS ae ‘ 
“are - “a 4 A Sy 4 ; c 
¥ r a ~~ : f) ‘ M r P 4, 
' J % | pow u 
P a . t Wd iy 


. _¥ 
é = é LUMBERS who for many years have been installing United 
Brass Plumbing Goods may take sincere satisfaction in this: 
that they have contributed not only to the good health but to 
the comfort of their communities—the comfort that comes of 
homes equipped with faucets and valves that give years of 
faultless service. 


io. S50 Sutton Lave THE UNITED-OBERNDORF CORP., CLEVELAND, OHIO 


tory Combination. 
If wanted with 
China Spout specify 
No. 351. If either 
brass or china spouts 
are wanted extra 
long for vitreous 
lavatories, put 
letter ““V’’ after 
number. 
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there has been of late an upward tendency noted in con- 
sumption requirements and an evening of formerly exist- 
ing irregularities in the nature of plumbing contractors’ 
demands. Jobbers have good stocks on hand and find no 
difficulty in securing shipments from factories as needed. 
Prices of producers have not been changed. 
Pottery 

Staple ware movements to wholesalers’ warehouses con- 
sist mostly of stock replacements and light withdrawals 
on previously engaged contracts. Business of this char- 
acter and deliveries of special pieces, however, grant pot- 
ters satisfactory seasonal totals. Jobbers are sufficiently 
equipped to satisfy their customers’ near at hand wants. 
Potteries are also in position to grant quick delivery 
service. 

Plumbers’ Brass Goods 

Makers’ reports indicate that the seven-day period just 
passed has furthered the improvement which has been 
noted in this market during the past month or more. 
Wholesalers are experiencing a quickening of contractors’ 
interest and are therefore willing to lay in heavier stocks. 
Factories are producing at a steady rate and are able to 
make early forwardings. 

Range Boilers 

Factories are operating on active production schedules 
and are able, through releases on old contracts and a fairly 
good volume of new orders placed by wholesalers, to move 
their boilers very shortly after they have been made. The 
trend of consumption demand has been upward for the 
past several weeks. Manufacturers’ prices have not been 
changed. 

Boilers and Radiators 

The most prominent occurrence in this market during 
the week was the announcement by makers of a 5 per cent 
advance in prices of radiation. Boiler prices were not 
affected. This development uncovered quite a number of 
orders for future delivery and accorded makers a more 
active week than they have had for some time. Stocks in 
makers’ hands are ample. 


CENTRAL WEST 


Orders for Radiation Quicken— 


A review of the past week shows that the call for plumb- 
ing materials from master plumbers and reflected to man- 
ufacturers through their wholesalers continued at about 
the same pace as during the preceding seven days, the 
tendency toward betterment that has been apparent of 
late continuing to make itself felt, not only in finishing 
products but in roughing-in materials as well. The most 
pronounced change in the market, however, was in the or- 
dering of radiators by the trade and by wholesalers. The 
5 per cent price advance on radiation announced by manu- 
facturers on May 22 resulted in a decided increase in the 
volume of business to reach makers. Although boiler 
prices were not changed, it is reported that requests for 
them accompanied not a few of the orders for radiation. 

Outside of the change mentioned above, manufacturers’ 
prices maintained the same level as last week. It is re- 
ported that wholesalers’ re-sale prices in the Chicago dis- 
trict continue to maintain a weak tone. Almost without 
exception, jobbers have well balanced stocks and can sup- 
Dly their customers without delay. Except for slowness 
on the part of some tubular brass factories, shipments are 
leaving manufacturing sources on schedule. Wholesalers 
Stocks are sufficient to insure material as wanted. 
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Soil Pipe 
There were no price changes announced by foundries 
during the past week. At the present time two large 
makers in this territory are quoting the low prices estab- 
lished early in April, while two other large manufacturers’ 
published prices are 5 points lower. Improvement con- 
tinues to be noted in the movement of soil pipe from 
wholesalers’ stocks, and they in turn are buying a little 
more freely from makers. 
Steel Pipe 
Mill representatives in the Chicago district state that the 
month of April was the best 30-day period so far this year. 
This, of course, is attributed to the withdrawal of the 5 
per cent preferential by mills early in that month. While 
mills are still busily engaged making shipments, new busi- 
ness is not coming in at quite the same pace as in April. 
Wrought Iron Pipe 
Conditions pertaining to the wrought iron pipe market 
varied little during the past week, according to sellers. 
That current needs of contractors are expanding is at- 
tested for in the improvement in shipments leaving mills. 
Mills are in a position to grant immediate deliveries. Mill 
prices are firm and have not changed. 
Fittings 
Wholesalers in this territory, practicaliy without excep- 
tion, have well stocked bins of fittings, and in general are 
not in the market for large quantities. Plumbing and 
heating contractors are using fair amounts of fittings, and 
their needs appear to be slowly mounting. Manufacturers 
are making prompt deliveries. 
changed. 


Makers’ prices have not 


Knameled Ware 

It is reported by wholesalers that demand from con- 
tractors is quite satisfactory, and that during the entire 
month of May the movement of material varied little from 
one week to the next. Most manufacturers state that vol- 
umes so far this year are a trifle behind those for the cor- 
responding period of 1927. 

Pottery 

April, the same as March, showed a decided increase in 
shipments of vitreous-china plumbing fixtures in compari- 
son with the corresponding month of last year, according 
to figures just released by the Department of Commerce. 
April, 1928, shipments exceeded those of the same month 
of last year by 71,712 pieces. In explaining this, manu- 
facturers questioned point to the liberal buying when 
prices of wash-down bowls and tanks were advanced late 
in February. Potters’ prices are unchanged. 

Plumbers’ Brass Goods 

Sellers of brass goods in this territory state that a fairly 
good volume continues to move into consimption, and that 
as a result, calls from wholesalers for replacements are 
quite good for this season of year. Some makers of tubu- 
lar items are still reported behind schedule on deliveries 
into this district. Manufacturers’ prices are unchanged. 

Range Boilers 

Manufacturers of range boilers find demand from job- 
bers maintaining a steady, although not brisk pace from 
week to week. Contractors are purchasing in small quan- 
tities commensurate with their immediate needs. Whole- 
salers are reported to be still supplying their customers 
with boilers purchased prior to the last price advance by 
makers. Makers’ prices did not change during the week. 

Boilers and Radiators 

The advance of 5 per cent on radiation, announced on 
May 22 by manufacturers, resulted in a brisk buying 
movement. The bulk of this business, according to makers, 
is for future shipment. Rush orders can be filled promptly 
by makers. 
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NEW YORK 


Demand Is At Uneven Pace— 


In making a comparison of the trading in plumbing and 
heating materials for the week with the rate of buying 
that obtained in the Greater New York territory during 
the period for which the last report was written, no defi- 
nite improvement is seen, as only here and there were re- 
ports of better business forthcoming. Despite these com- 
ments coming from both manufacturers and wholesalers, 
the F. W. Dodge Corp., reporting on new construction 
started in the Metropolitan area, puts the year 6 per cent 
ahead of the first five months of last vear. The survey 
also gives the building started during the week close to a 
$19,000,000 valuation. Conditions with respect to the 
rate of construction are good and the Building Bureau of 
the Borough of Queens has disclosed the fact that the erec- 
tion of homes in that section this year is about equal, if 
clustered in one group, to a city about the size of New 
Rochelle, N. Y. A plan is further outlined that deals 
with a project comprising 2,500 homes, 1,100 of which 
will be completed this year and some now ready for 
occupancy. 

Manufacturers producing roughing-in materials gave 
this week a slightly better standing in the matter of vol- 
ume than that of the previous seven days. Production in 
most lines is on the increase to meet the substantial dis- 
tribution the future seems to hold. Except for the 5 per 
cent advance announced by manufacturers of radiation, 
the price situation generally remained unchanged. 

Soil Pipe 

The needs of master plumbers for soil pipe have caused 
diminishment in the stocks of some jobbers in this terri- 
tory. Foundries, when some sizes are referred to, have 
felt the results of this mnvement. Not all producers, how- 
ever, are in the same position in the matter of stocks, so 
that while there is a slight slowing up in shipments, it is 
far from being acute. None of the manufacturers changed 
their prices during the week. 

Steel Pipe 

Most jobbers are still in possession of some of the steel 
they ordered in early April, but have practically 
drawn to the full extent of their commitments. As a con- 
sequence, the pace of buying plumbing and heating con- 
tractors have set is not reflected to manufacturers at this 
time. 


pipe 


Then, too, manufacturers have come to look upon 
the week preceding the last of the month as an in-between 
period due to the last minute buying of many jobbers for 
first of the month delivery. 
disturbed. 


Prices at mills have not been 


Wrought Iron Pipe 

Mills during the week were aware of improved business. 
The betterment was in the form of orders from wholesalers 
intent on fortifying themselves against possible shortages, 
as many of their trade disclosed a greater inclination to 
commit themselves more freely. Many jobbers contend 
their pipe racks are well assorted. Milis are shipping 
promptly. 

Enameled Ware 

The sales of firms engaged in the manufacture of enam- 
eled ware are reported ahead of those made last year on 
some items and behind on others. Although the average 
puts the 1928 total volume below that of last year for the 
first five months, there are some producers who feel, owing 
to the construction outlook, that the difference will be 
overcome. Manufacturers have announced no change in 
prices. 
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Pottery 

Several potters report the week gave them less business 
than was theirs during the previous seven days, and an- 
other gave out the impression that there are fewer com- 
mitments on file now than there were a year ago at this 
time. All claim that every order must be gone after vig- 
orously. Prices quoted by producers remain as they have 
been for some weeks. 

Plumbers’ Brass Goods 

Little anticipatory buying is being done now by job- 
bers, who in most instances are content to confine their 
buying to their current requirements with only the im- 
mediate future in mind. This gives manufacturers nu- 
merous small orders which, though, are aggregating a 
good seasonal volume. Master plumbers are buying more 
freely where both tubular and cast goods are concerned, 
according to reports. | 

Range Boilers 

Manufacturers of range boilers report business light. 
This, to a large extent, is attributed to the fact that most 
jobbers are well supplied. Makers have good stocks and 
no complaint of delivery delay is heard. 

Boilers and Radiators 

The price advance of 5 per cent made by manufacturers 
of radiation was responsible for the drawing out of an 
influx of orders. In some instances: manufacturers re- 
ported that many of the orders for radiation were accom- 
panied by boiler business, practically all of which is in- 
tended for designated jobs not yet ready for installation, 
heating contractors having committed themselves for this 
material with their jobbers. 

Fittings 

Jobbers in some instances are working out the balance 
of their orders placed with manufacturers in April for 
cast iron, malleable and brass fittings. While fresh in- 
quiries are not numerous, due to the good stocks in the 
bins of jobbers, they are becoming a factor where future 
business is concerned. Manufacturers’ prices have not 
changed. 


MIDDLE ATLANTIC 


Construction Shows Expansion— 


Building construction in a number of the cities through- 
out the Middle Atlantic States seems to be definitely ap- 
proaching the seasonal stride that the activity of former 
vears has led the building industry to expect, according to 
reports obtained in the past week or two. Baltimore and 
Hagerstown, Md., some of the cities in Virginia and sev- 
eral in Pennsylvania, Philadelphia included, are showing 
signs of betterment in the rate at which plans for new 
building are being projected. This pace, however, is not 
up to the figures involved that obtained a year ago. 

The territory, as a whole, from the information gath- 
ered for this survey, seemed to have a brighter aspect, 
even though there was nothing to indicate that the week 
was better in the matter of actual sales of plumbing and 
heating materials than the preceding one. The betterment 
is in the fact that there are a number of apartment houses, 
hotels, office buildings, etc., on which the plumbing and 
heating contracts are expected to soon be let. 

Wholesalers are in practically all instances getting sat- 
isfactory responses to their shipping requests, despite the 
fact that in not all of the commodities have manufacturers 
large surplus stocks. This applies, however, to only a few 
items, such as wash-down bowls and in some cases brass 
goods, but no serious curtailment is felt in deliveries 02 
any of the other major items. 
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Soil Pipe 

Many manufacturers are not seeking business at the low 
prices at which soil pipe can be bought, contending that 
the loss per ton is too great. Master plumbers are calling 
for cast iron pipe at a moderately good rate and are get- 
ting satisfactory deliveries. Manufacturers made no 
changes in prices during the week. 

Steel Pipe 

While demand showed no upturn during the seven days 
following those for which the last report was made, no 
ground was lost, as the requirements of plumbing and 
heating contractors continued to be fairly substantial. 
Jobbers are not as quick to reflect their sales, due to the 
heavy drawings on orders placed in April. Mills have an- 
nounced no price changes. 

Wrought Iron Pipe 

There is evident in this market a lack of sustained buy- 
ing, as one day it is good and then dwindles, but the trend 
is in the direction of improvement. Most of the buying 
on the part of wholesalers is when they have contracted 
to supply wrought iron pipe for specific jobs or when their 


The Stock Market 


Quotations furnished by Frazier Jelke & Co., Chicago 
Par 1928 








Value High Low Quotations of May 25, 1928 * Bid Asked Last 
25 1523¢ 13014 ? American Radiator Co., com.................A 14214 143 1425% 
100 152 141 American Radiator Co., pfd..................A 159 : 152% 152 
50 74%< 5334 Anaconda Copper Mining Co............. 4 7214 7984 7234 
NP 49 2714 Brunswick-Balke-Collender Co........ A 4714 4814 47% 
NP 117% 90% A.M. Byers Co., com....... A&F 103 103% 103% 
100 112 10854 A. M. Byers Co., pfd...... A&F Ill Il1l'4 (1il 
100 140 137 Century Electric Co., com..... G 135 137 35 
100 106 101 Century Electric Co., pfd.. G 102 104 102 
506 414 Chicago Nipple Mfg. Co., ‘‘A”’ B 5% 534 514 
50 3 2 Chicago Nipple Mfg. Co., “B”’ B 2% 316 27% 
25 4716 45 Crane Company, com........... : C 4514 46 ; 4534 
100 121% 119 Crane Company, pfd............. C im 121% 121 
100 «(94 91 Detroit Brass & Malleable Works... D 92 94 ; 9? 
100 110 105 The John Douglas Co., pfd....... I 105 108 105 
20 23 17 Eagle-Picher Lead Co............. I 171% 18 1714 
NP 50 3214 Fairbanks, Morse & Co., com.... — 3 4314 43% 
100 111% 104 ~~ Fairbanks, Morse & Co., pfd...... re 11014 11034 
NP 134 11144 Johns-Manville Corp.......... B 12214 12234 122! 
100-160 150 Jones & Laughlin, com......... ...F 160 .. 160 
100 123 12014 Jones & Laughlin, pfd........ F 120 122 121 
NP 44 32 F. E. Myers & Bro. Co......... = 3814 38 
1 821 29 Michigan Copper & Brass Co..... D 19 21 ; 20 
NP 45 30 Minneapolis-Honeywell Regulator Co. | 41 40 
100 136 126 National Lead Co., com..... Se .A 127% 128 12714 
100 14714 139 National Lead Co., pfd.......... A 147 14734 147% 
NP 40%, 26 National Radiator Corp.............. B 26 2614 26 
100 «+108 104 Ohio Brass Co., pfd.............. . H 106 rae 106 
NP 100 92 Ohio Brass Co., “‘B’’ LEO aR H 94 95 G4 
109 «101 100 Penberthy Injector Co., pfd. D 100 101 100 
25060 «26 3 Pierce B. & P. Mfg. Corp., com. U 3 s 5) 
100) 95 25 Pierce, B. & P. Mfg. Corp., pfd... U 25 35 25 
NP 27 193¢ Richmond Radiator Co., com.... B 20 201 20 
NP 3914 36 Richmond Radiator Co., pfd. B 37 38 37 
100-53 48 Seovill Mfg. Co. [ 19 51 4% 
25 3914 3314 Standard San. Mfg. Co., com. F 3914 40 3914 
100 125 115 Standard San. Mfg. Co., pfd. F 125 135 125 
100 $5 55 Trenton Potteries Co... com. U 15 55 45 
loo 95 95 Trenton Potteries Co., pfd. U 95 105 95 
100 300 190'< U.S. Cast Iron P. & F. Co., com. A 250 25014 250 
100) =—-137 115 U.S. Cast Iron P. & F. Co., pfd. A 129 12915 129 
NP 46 28 U.S. Radiator Corp., com..... D 39 +1 10 
100 «106 103 U.S. Radiator Corp., pfd. D 103 103 
100 6314 40 U.S. Rubber Co.. com. A 421, 4234 4214 
100 109%, 7614 U.S. Rubber Co., pfd. 1 194 79 
100 154 13734 U.S. Steel Corp., com. A 146% 147% 146% 
100 14714 «13854 U.S. Steel Corp., pfd. A 14254 143 14254 
NP 19 1544 Walworth Company A 17% 18 17% 
NP 10 616 Williams Oil-O-Matie Htz. Corp. C Sle 9M J 
NP 10674 8514 Youngstown Sheet & Tube Co. A 8814, 8834 88!¢ 
*Whe e listed— 
A—New York Stock Exchange F—Pittsburgh Stock Exchange 
B—New York Curb Exchange G—St. Louis Stock Exchange 
('—Chieago Stock Exchange H—Cleveland Stock Exchange 
D— Detroit Stock Exchange I—Cincinnati Stock Exchange 


E—Boston Stock Exchange U—Unlisted Stocks 
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The Metal Market 


Average Average Average 


May 29 Apr.,1928 Feb., 1928 1927 
PIG IRON— 
No. 2 foundry, Chicago, 
ll. Pr eee $18.00 $18.50 $18.50 $19.66 


se 
PLATES AND SHEETS— 
Steel boiler plates, Pitts- 


oo. a 2) ae 1.85c 1.85¢ 1.85¢ 1.836 
Blue annealed sheets, No. 
10, Pittsburgh, per lb. 1.90c 2.05¢ 2.10¢ 2.20c 
Black sheets, No. 24, 
Pittsburgh, per lb.... 2.70c 2.75¢ 2.85¢ 2.9le 
TIN— 
Pe Se” - ode ee ewae et 51e 
LEAD— 
SS eC eT 6.25¢ 


The Old Metal Market 
Dealers’ Buying Prices 


Per Ib. Per lb. 
Aluminum clippings....18 «4 Copper, light ....eecee: 10 °o 
Pe i cetad aheees 46%c Copper, uncrucibled 
SE 6666.00 066 8 i ¢c¢ SE.c ce eaeseue ose li’e 
grass, heavy mixed.... 7%4c Faucets and valves Vue 
. DU hesedeeeeses 10 e¢ Lead, heavy .. 5.65e¢ 
copper, crucible ....... ‘s <€ Solder joints ...... seek’ @G 


NOTE: Prices are those quoted on Tuesday of this week. 





racks become too depleted. Manufacturers have not 
changed prices. Mills are shipping promptly from well- 
assorted stocks. 
Knameled Ware 

Business, according to some of the leading jobbers in 
this territory, has looked up considerably in the past week 
or ten days. The good stocks of enameled ware which 
they hold are, between the contracts made with master 
plumbers and current sales, being reduced. Manufactur- 
ers are able to forward shipments promptly. Prices where 
they are concerned have not been changed. 

Pottery 

Pottery specifications for new building projects are 
being drawn at a low rate, but it is reported that the fu- 
ture holds some rather substantial business in cities 
throughout this territory. Current trading, especially in 
wash-down bowls and tanks, is in good volume and the 
surplus stocks of makers are said to be getting low, as 
much of the production effort is accounted for in the man- 
ufacture of other staples ard specials. No complaints of 
delivery difficulties have been heard. Manufacturers have 
made no announcement of change in prices. 

Plumbers’ Brass Goods 

Many of the representatives of both cast and tubular 
brass goods feel that business in the Middle Atlantic sec- 
tion is about thirty days or so behind what it was last year. 
Plumbing contractors are in need of finishing materials on 
a larger scale than has before been evident this year. 
grass goods can be had without delay. Manufacturers’ 
prices were not changed during the week. 

Range Boilers 

Of the spotty business that marks this territory, range 
boilers seem to be affected most. Master plumbers are 
ordering only as necessary. and the activity thus created 
does not approach that of 1927 at this time. While many 
of the jobbers still have good stocks, any new business 
that is placed with manufacturers is said to be at the 
prices called for in current sheets. 

Boilers and Radiators 

The price advance of 5 per cent by makers on all types 
of radiation has not, in the estimation of some manufac- 
turers, brought out the business that might ordinarily be 
expected at this season of the year. Heating contractors 
are signing up work at a rate that is no better than fair, 
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according to reports. Manufacturers are in a position to 
grant prompt deliveries on practically items when neces- 
sary. 
Fittings 

Many jobbers still have stocks of fittings which have 
the early April buying. Manufacturers, 
however, have little of this business left on their books. 
The needs of piping contractors have climbed to such an 
extent that here and there they are reflected through the 
wholesalers to made 
promptly. 


held over from 


manufacturers. Shipments are 
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PACIFIC COAST 


Average Volumes Equal Last 
Year’ s— 


Business on the coast continues at about the same level 
it has maintained for the past few months and is better 
in some jobbing centers than in others. On the whole, 
the total volume is greater than for the corresponding 

(Continued on Page 111) 


March Building Permits for 210 Cities 


Building permits granted in 210 cities during the month 
of March reached a total of $335,087,400, according to 
the reports of the 210 building departments to the F. W. 
Dodge Corporation. The above figure shows an increase 
of 20 per cent over the record for February of this year, 
but was 3 per cent less than the March, 1927, total. When 
compared with March of last year 92 cities showed gains, 
while 117 Wilmington, N. C., re- 
ported the same amount in permit valuations as in March, 
1927. 

During the past three months there was $837,241,000 
worth of building permits granted in these 210 cities, as 
compared with a total of $817,353,800 for the correspond- 
ing period of last year, the increase being 2 per cent. 

The March (those reporting more 
than a million dollars in permit valuations and showing 
a gain of 20 per their March, 1927, 
less than on the Feb- 
The March “honor roll” cities were: 
Glendale, Oakland, Denver, 


cities showed losses. 


‘“*honor roll’’ cities 


cent or more over 


totals) numbered twenty-two, one 
ruary ‘‘honor roll.’’ 
Atlanta, Cambridge, Bay City, 
Detroit, St. Louis, Newark, Paterson, Yonkers, Greensboro, 
Winston-Salem, Akron, Cincinnati, Cleveland, Tulsa, Port- 
land (Oregon). Fort Worth, 


Seattle. 


Pittsburgh, Houston and 


March, 1928 
No. of 
Permits 


March, 1927 
No. of 
Permits 


Valuation Valuation 


Alabama 


Birmingham ......... 512 $ 1,803,400 661 $ 1,633,300 
Arizona 
RS a eae Mh DoT, SOO 121 922,500 
Arkansas 
PE Scvhoecsues 1S] 115,800 172 118,200 
Little Rock i sce 167 248.800 99Q9 517,800 
California— 
Alameda 51 156.000 76 118.700 
es ok eo 192 tSO,400 205 1,235,500 
eo 36 104,000 34 78,600 
Fresno ..... alee & 97 251.000 115 119.300 
I a in ee ey 129 1.446.200 207 GOS 300 
Long Beach nee roo 1.151.800 Das 1,a28,290 
Los Angeles d,o65 9,701,900 5,006 11,111,800 
Oakland ..... ere SS0 1.925.600 873 1,547,600 
Pasadena me bie mr éee 14S 726,900 225 $98,500 
Sacramento . eae See Ne 1S9 728,400 217 675,300 
san Diego ree H17 1,569,800 S45 2,395,600 
San Francisco ..... R56 1.240.500 G00 {685.200 
ea aie 82 387,600 114 361,900 
santa Ama ....... a 85 161,200 14 23,800 
stockton ...... bu eas 4 127,800 93 73,800 
Colorado 
Colorado S rings .. ‘2 50,300 76 §3,100 
Pee Gicanvevs Sa O30 1,739,300 H24 1,520,800 
a a 155 154.200 110 150.000 
Connecticut 
Bridgeport... : ae 144 641,900 154 951,700 
New Haven ......... L302 239,400 1i3 735,500 
Delaware 
Wilmington ......... 109 $65,200 137 875,800 
District of Columbia 
fee 481 2,399,200 ioe 3,425,900 


March, 1928 March, 1927 


No. of No. of 
Permits Valuation Permits Valuation 
F lorida— 
Daytona Beach ...... 29 50,300 44 61,000 

Jacksonville ........ 444 758,900 469 1,021,000 
ee a ceo aly ee 13 5,900 34 51,400 
PE Steers oe wwe ole s 246 299,700 379 890,300 
| 6% 188,000 88 284,500 
TE . Cbs we cae esa 405 476,300 478 584,500 

Georgia— 
IN rsd. 4 erage Ors 436 1,840,300 o97 1,094,400 
BED a's o.a'00 604-34 28 227 229,100 180 208,400 
0 ee ee ee ee 140 227,500 220 871,500 
RS a ear er 41 123,400 65 198,500 
Idaho—- 
r,s a 86 82,000 92 58,500 
Illinois— 
PE “i Ck ee wee Nae e 68 30,000 114 292,500 
RE sb -0¢ ts ew eo et 1,025 35,434,200 1,676 47,759,500 

a ere 169 505,700 219 613,000 
eo Re Eee 126 $22,500 139 1,123,700 
sg a or ow 99 768,900 72 2,399,100 
be ark a 58 356,300 87 291,100 
ey ee 120 201,800 164 378,400 
Springfield ....... 100 953.000 GS 245,400 

Indiana— 

0, a eae 76 90,200 95 228,000 
Fort Wayne ......... 181 371,300 211 803,100 
0 Se eee ee ee 191 585,800 328 1,527,900 
PE, 06a 6 5-04 '4.08 121 330,900 156 635,100 
Indjeammpolia ....6..s<. 1,030 1,375,800 1,365 2,923,700 
3 a ee a0 135,400 61 116,800 
OMG DOME ccc cecces 326 522,500 376 536,900 
Terre FEAUte 1... ses: 143 118,300 218 204,800 

lowa— 
Cedar Rapids ..... —s 110 311,300 146 174,100 

Pe. ses #04 13 121,800 161 114,100 
Des Moines .......... 130 284,600 110 240,000 
a rere rree co 61 54,600 100 274,900 
TE 3 ee tS 37,800 74 19,500 
J fg es ee 94 173,700 125 109,900 

Kansas— 
le: 9 se ee 118 83,800 128 113,200 
SS ink 83-8 ROK eS 11% 284,100 146 298,700 
SU SEG: anweSuesekeves 223 520,300 244 $65,200 
Kentucky— 

CVECER 6-0 6 06d cows 60 144,700 S7 181,500 

ae ee 55 101,500 76 146,700 

[ee ssn be ee eade 362 2,040,100 37D 2,331,700 
Louisiana— 

New Orleans ........ 9R5 609.300 193 1,511,409 

gg a 275 267,700 193 $51,500 
Maine— 

POPE © kW hte se eedes 201 127,600 140 105,209 
Maryland 

IN as esas is io ht 1,551 2,324,500 2,168 2,795,200 
Massachusetts— 

I Ne wig eee aoe: 6 28 49.900 $2 94,100 
SATE Bee ree ae 763 5,346,600 956 5,018,300 
PE a eg %0a~s c406% 56 116,400 R6 151,300 
COMROTIEMO .ccccsvese 105 1,588,000 87 663,300 
ae ee ee 25 117,300 35 59,500 
CD «Sle 4 eee Ween 23 23,700 19 65.900 
i. ee eee od 130,700 74 155,008 
eR eS mre 13 7,100 23 24,300 
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Beyond the city line ~ 


Greater Plumbing Profits 


Where the sewers end — some extra profits begin. Suburban 
and country home owners are waiting for the conveniences 
and health protection of modern plumbing. Solve their sew- 
age disposal problems with 


) air Equip Septic Tanks 


and get the profits from the sale of complete new plumb- 
ing jobs. 





National advertising is making San-Equip sales easy. Trade 
reputations are being built upon the efficient operation of 
these superior Septic Tanks. Don't let this opportunity for 
sreater and more profitable business slip by. 


San-Equip Septic Tanks are made of the finest copperoid iron. 
rust - proofed with melted-on plastic 
enamel. They follow U. S. Public 
Health Service designs. Easily handled 
—easily installed. Not one failure 
among a hundred thousand. 





Write today for free a 
plan sheets and sales 


booklets ‘‘How to be | 














Safe Without Sewers.’ - 


CHEMICAL TOILET CORPORATION 


908 East Brighton Avenue Syracuse, N. Y. 


Makers also of the new San-Equip Liquid Seal Self - Drain 


Waterless Toilets for use where water systems are not practicable. 
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March, 1928 March, 1927 March, 1928 March. 1927 
No. of No. of No. of No. of 
Permits Valuation Permits Valuation Permits Valuation Permits Valuation 
Haverhill ........... 16 234,800 35 51,200 North Dakota— 
eer ee 35 255,100 38 160,400 PS 4035.60 fe eseden's 17 91,200 23 151,400 
ee eee 11 26,900 29 159,700 co eae 4) 49,700 10 18,000 
| Ee ee 38 45,800 74 69,000 Ohio— 
RIN rs DE toatl nob a oc dents of % 46 126,200 40 592,200 Ea eee ee 553 1,895,700 536 1,540,300 
ee ae 85 269,900 102 469,000 EG cea sb eee we be 148 289,700 194 297,300 
New Bedford ........ 64 67,500 78 88,000 a) rr 1,659 3,319,900 2,319 2,423,300 
North Adams ........ 46 38,800 80 22,100 SNES © yd 0's-hern eae 997 4,144,300 1,227 3,142,800 
DE: ab becde stews s 181 296,800 202 431,800 a 625 1,764,200 669 4,362,200 
a ee ae 47 50,500 80 285,400 DS 6 CSc Oa aae ses 259 601,300 352 1,022,100 
oe sei dc ie 50 130,800 67 159,900 eee ere Te 76 178,000 76 399,300 
ES 139 481,500 251 1,068,200 Pn... \ ses eshwek 40 54,200 99 183,700 
PD. otiecceseuse 45 159,200 3! 146,800 ln ora: oc wae 29 230,400 41 16,400 
Ee 148 418,400 212 744,400 NEE os oo eae 75 138,000 145 198,200 
Michigan— EN. diate: 6 vee o:b-% eo oo 528 2,112,400 661 2,184,200 
Zattle Creek ......... 63 102,100 76 2,075,800 Cl 166 494,500 253 1,020,700 
gk Ser SO 1,052,000 140 97,100 Oklahoma— 
OS eae 9579 18,678,000 2,879 12,361,300 PN. 6 bee wesiee ox 30 42,400 39 66,800 
| a re vert heer 493 940,700 658 1,559,200 Oklahoma City ...... 285 1,318,500 225 1,289,300 
Grand Rapids ....... 014 979,000 675 ee We oe os ceasea vie 437 1,080,900 349 853,900 
td a ene bone 97 110,600 21 133,300 Oregzon— 
Kalamazoo .......... 154 103,000 144 164,700 EO ee ee 970 2,907,900 1,217 2 460.000 
ED ae ok oh ign We Gilg we 81 225,000 120 243,900 Penns ylvania— 
Pontiac ........... 953 671,000 147 361,000 pee 66 622,400 90 190,900 
EE ee So 271,500 117 99,200 a eee ee 85 173,400 165 272,400 
Minnesota- er 66 201,400 101 432,000 
DEE: scacvstnooves 121 103,100 178 852,000 reece Tee 12 66,700 36 179,500 
Minneapolis ....... 295 1,500,000 650 2,398,600 ra eT ne 145 210,200 a9 35,700 
OS ae 380 585,700 562 1,539,500 Maerriabure ....<csesee 84 232,100 96 363,100 
Mississippi Johnstown ........... 59 96,900 s4 170,400 
DE cvaedee 04% & 347 605,200 200 260,200 a 60 60,000 9] 364,900 
Missouri— Philadelphia ......... 900 10,657,700 1,258 12,788,100 
Kansas City 22 1,169,000 500 2,568,500 Pittsburgh ........-. 719 5,484,500 R05 3,114,600 
St. Joseph ....... 72 176,900 62 75,200 a a 17: 198,100 289 344,600 
CR 1,098 3,895,100 1,147 2,686,100 ES ae et aa 88 376,100 176 264,700 
Montana— Witkes-Berre ...2..+--. 109 659,600 146 $12,100 
errr eee 12 8,500 11 eee ae cick tcuciecs 0 89,400 101 $38,100 
Nebraska Rhode Island 
Lineoln 114 259,500 96 187,200 goa. ee 442 1,496,700 219 1,485,700 
Omaha oe ee 124 655,400 114 627,100 South Carolina— 
New Hampshire ee 45 35,600 38 83,100 
Manchester ........ 84 86,600 98 134,700 C5 os @ ive a's 77 111,400 56 66,100 
New Jersey— ee ee ca we 53 181,500 D7 124,500 
Atlantic City 8] 326,200 208 706,500 South Dakota— 
CO OPCS eT Cee 44 228.600 35 202,900 = 30 141,800 18 37,600 
Camden 83 205,100 37 984,200 Tennessee 
East Orange ....... 99 366,300 143 1,171,900 Chattanooga ......... 296 798,800 242 721,500 
iMlizabeth 94 541,600 148 661,000 on rg 224 685,700 263 269,900 | 
oo eee 3 74,000 2d 37,500 SE 411 957,800 253 $63,600 
Jersey City 130 1,161,400 146 1,464,600 eae 297 709,100 107 ,264,500 
I ee 456 6,387,100 503 4,754,600 Texas 
Orange ...... a8 201,400 89 746,400 Beaumont ...... 202 221,400 202 975,300 
PMBBAIC .cccccscens 138 495,200 138 487,200 Ra ee eee 145 858,500 392 1,084,000 
Paterson ........ 15 1,346,500 267 676,900 NR oc ho ee 69 203,900 98 96,700 
Plainfield 95 289.400 97 612,100 Fort Worth ......... 750 4.487.400 287 1.085.300 
Trenton er 85 374,200 168 454,300 Pr cect accue eee 215 312,500 329 141,300 I 
New Mexico ane ae 606 6.593.300 634 3,961,800 R 
Albuquerqu: 108 157,000 91 113,900 San Antonio ......... 342 1,045,400 317 1,669,700 f 
New York Utah 
Albany i183 1.716.500 610 1,293,300 RR 25 274,300 37 67,500 8 
Binghamton 298 274,300 300 227,900 Salt Lake City. 151 309,400 85 396,000 Cc 
Liuffalo eT. eee 482 1,282,400 636 2,520,700 Virginia 
Mt. Vernon 101 1,231,100 121 2,085,400 Pe cee dine es 207 459,600 169 242,500 
Bronx 1,104 22,248,100 1,373 18,810,100 -ichmond ........... 120 570.300 183 HOO 600 
Brooklyn 195 16.963.000 3.336 23,807,300 0 er oe LOS 599,100 127 293,500 d 
Manhattan S26 45,569,500 353 31,097,800 Washington e 
Queens 1,983 18,075,500 2,921 21,294,900 Everett 28 7,500 164 91,900 S| 
Richmond ...... 278 1,510,600 311 1,321,000 Seattle RX4 4.273.500 1,066 ,492,600 t] 
N. Y¥. City (all ON ble Gu tit Kee ae’ 258 110,200 246 286,300 
boros) 0,556 107,167,000 8,294 96,331,100 sr aa ea 5 237 332,200 277 653,600 
Niagara Falls 108 263,200 160 416,200 West Virginia 
Schenectady 9 239,400 120 269,700 Charleston ....... 82 543,300 62 159,400 
Syracuse 9 903,200 383 2,333,600 Hunmtimeton ........<«. 16 56,200 61 $42,700 
Troy 66 73,100 85 $13,200 fae 111 190,300 151 215,400 
Utica ba is i4 130,400 S7 259,700 Wisconsin I] 
Watertown . 39 31,800 46 27,400 So Per reer eee 99 205,000 159 1,099,800 2% 
Yonkers : ; 201 2,022,300 <10 3,032,800 Se ee 80 3.268.100 964 {585.900 hg 
North Carolina Re cctewsesebx's's OZ 50,800 113 122,300 ce 
Asheville ..... O47 680,600 1335 418,300 ee ee gk we. 50 154,600 106 73.700 li 
(Charlotte 131 685,200 ra 369,800 Ty! 120 168,800 167 56,700 
Durham 75 311,400 58 223,100 Wyoming Ww 
Greensboro ........ 138 1,017,200 93 938,500 LD “seeceed cae ec 30 116,400 26 123,100 an 
Wilmington ........ 18 30,200 16 30,200 iiemeiembieaii >. aati atl aban a) — re 
Winston-Salem 228 4,041,600 133 807,900 Total (210 cities). .56,806 35,087,400 68,467 $344,52%8,409 
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Markets NGS SET SAT A 51x 
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period of last year. According to sellers, the outlook con- 
tinues to be for an ordinary year’s business. Price condi- 
tions throughout the territory, generally speaking, are 
firm. 
Soil Pipe 
Most buyers are purchasing soil pipe in small lots for 
their current needs. Distributors have ample stocks and 
also considerable tonnage is being taken in by whole- 
salers, which was ordered earlier. Therefore all of the 
trade’s requirements can be filled promptly from jobbers’ 
stocks. Jobbers’ prices to the trade in most jobbing cen- 
ters are still based on the lowest prevailing cost of soil 
pipe this year. 
Steel Pipe 
The past week did not bring forth any noticeable change 
in the demand for steel pipe, which continues to be of 
moderate volume. Practically all jobbers have well as- 
sorted stocks and the trade’s requirements can be promptly 
filled without delay. Distributors’ prices to the trade re- 
main unchanged. 
Enameled Ware 
Enameled ware continues to move in a rather erratic 
fashion, most of the material being delivered to the trade 
for buildings ready for installations of fixtures. Practi- 
cally no forward buying of any consequence is being done. 
Most distributors have good stocks. Manufacturers are 
also in a position to make prompt deliveries. Distributors’ 
prices to the trade remain unchanged. 
Pottery 
Little change is noted in the demand for pottery, which 
continues to move in moderate volume and with the trade 
purchasing only as the need arises. Distributors gener- 
ally have good stocks of staple ware and Coast potteries 
are busy filling distributors’ orders received earlier in the 
year, scheduled to be delivered this month. 
Plumbers’ Brass Goods 
Brass goods continues to move rather freely. Jobbers 
are carrying sufficient stocks to take care of current needs 
without delay, re-ordering from factories as the need 
arises. Jobbers’ prices to the trade remain at the present 
low level. 
Range Boilers 
The range boiler market shows little activity, demand 
being moderate. Most distributors have well assorted 
stocks and can also secure prompt deliveries from manu- 
facturers. Distributors’ prices to the trade, while varying 
somewhat in the different jobbing centers, remain un- 
changed. 
Fittings 
No change in the demand for fittings was noticeable 
during the past week. Fittings continue to move in mod- 
erate volume, which distributors can take care of from 
stocks on hand without difficulty. Distributors’ prices to 
the trade remain unchanged. 





WILLIAMS OIL-O-MATIC HEATING CORP. PLANS 
INTERNATIONAL CONVENTION 
The Williams Oil-O-Matic Heating Corp., Bloomington, 
lll., will hold its fourth international convention on June 
25 and 26, at Bloomington. A number of able speakers 
have been secured to address the meetings and some ex- 
ceptionally fine entertainment has been secured to help 
liven up the two days. Representatives of the company 
Will be present from all parts of the United States, Canada 
and many foreign countries. The company’s Australian 
representative will also attend the convention. 











INSET FOR "NUT ) > | 
AND BOLT FOR BAND> ae ——> 
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STANDARD PIPE OF C A 
top cur TO AW | vena | New Convenience! 


NLY one size needed for all pipe hangers. Ball and 

socket connection between insert and hanger. Fully 
adjustable—allows play to overcome expansion and 
inaccurate alignment of inserts. E-Z Button turns in 
the insert—no couplings or turn-buckles needed. 


WRITE FOR DETAILS AND PRICES 


Healy-Ruff Co., 770 Hampden Ave., St. Paul, Minn. 
Manufacturers of E-Z Radiator Hangers. 


MACHINE DOLT 
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A Real Relief Valve 


The external spiral spring on the Nelson Relief 
Valve does not come in contact with the water. 


Made of phosphor bronze, this spring can never 
be affected by climatic or atmospheric condi- 
tions. Thus it always retains its tension and 
assures perfect functioning. 


The Nelson may be adjusted by any mechanic 
within ten seconds to operate at on required 
pressure from 14 up to 175%. The click which 
will be heard at the moment when the maxi- 
mum pressure adjustment is reached, is an 
exclusive feature with the Nelson. 


THE STACK HEATER CO. 


250 Stuart St. + $ Boston, Mass. 






























The vast majority of 
jobs in Chicago are 
roughed-in with 


STRINGER FITTINGS 
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Why not investi- 
gate the reason? 
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STRINGER BROS. CO., Inc. 
1100 West 38th St. - Chicago, Hlinois | 


Factories: Gadsden, Alabama 
Warehouses: Chicago, Illinois; Gadsden, Alabama 








2— Bronze Seats —2 


E. M. Dart Mfg. Co. 


Providence, Rhode Island 
FairbanksCompany, Sales 
Agents. Canadian Fac- 
tory: Dart Union Co., 
Ltd., Toronto 
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San Francisco’s floral tribute 


industry in California was the twenty-seventh an- 

nual gathering of the master plumbers of the 
Golden State, held at the Clift Hotel, San Francisco, May 
14, 15 and 16. Representatives of local associations sit- 
uated in cities and towns extending from Oregon to the 
Mexican line were in attendance in such large numbers 
that at times the seating capacity of the convention hall 
was overtaxed. 

The constructive enthusiasm in evidence from start to 
finish proved a valuable asset to the presiding officers in 
their desire to carry the sessions through on schedule. 

Steady progress in the solution of old problems was 
supplanted by the presentation of new ones. The former 
reflected great credit upon the efforts and perseverance 
of the officers and executive board of the past year; the 
latter served to impress the incoming official personnel 
with the scope of their work for the coming year. 


. N OUTSTANDING convention in the history of the 


OFFICERS ELECTED FOR COMING YEAR 
M. SWINNERTON of Los Angeles nominated L. J. 
e Kruse of Oakland for president. Mr. Kruse was 
vice president for the year just ended. Upon his election 
to the presidency, Mr. Kruse paid tribute to the retiring 
president, Charles R. Hutton of 
Los Angeles, who has met and 
many trying 


successfully solved 


problems during his term of 

office. 
W. H. 

inated Fred C. High of Fresno, 


executive board member, as vice 


Picard of Oakland nom- 




















Below: W. P. 
of San 
Francisco, past 





Goss 










Changes Name 


Association Elects 
L. J. Kruse 


as New President 


president. Mr. High proved to be another popular selec- 
tion. Claude Hickman of San Pedro was re-elected treas- 
urer, Mr. Hickman enjoying the unbounded confidence of 
the entire state membership for his long and able service 
in this capacity. L. F. Stuffler of Los Angeles and R. W. 
Timmons of Richmond were re-elected as members of the 
executive board. The vacancy created on the board by the 
election of Fred C. High to the post of vice president was 
filled by the choice of J. V. Young of San Francisco. 

Albert J. Wilson, past president of the National Asso- 
ciation of Master Plumbers, suggested that recommenda- 
tions be made to the incoming president at the Memphis 
convention of the national body, that Charles M. Swinner- 
ton, past state president of Los Angeles, be appointed to 
serve on their executive board to represent the state of 
California. 

The opening session, held in the Florentine Room, was 
attended by about 600 delegates, 
their wives, families and guests. . 
Dr. Clampett strikingly com- 
pared plumbing installations in , 
this country with those found 
abroad, having spent four years 
in Europe recently. 
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Fred High of Fresno, vice 
of California association, 


past na- 


Above: 
president 
and Alexander Coleman, 

tional secretary 
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Above: William J. Monihan, president of San Francisco 
association; Albert J. Wilson of San Francisco, past 
national president; C, R. Hutton of Los Angeles, retir- 
ing president of California association 
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in. his opening remarks, 
dwelt on the interest 
taken in association work 
as evidenced by such a 
large attendance from so 
many parts of the state. 
The speaker gave praise 
to the ladies’ auxiliaries 
which have done so much 
toward elevating the 
status of the plumbing 








industry. Mr. Hutton ex- 
pressed regret at the ab- 
sense of the president of 
the national association, 
Thomas F. Nolan, due to 
illness. Referring to the 
work of the individual 
associations throughout 
the state, Mr. Hutton said: 
“We have splendid locals; 
in fact, we must have 
good locals in order to carry out our work.’’ The success- 
ful men in the industry today, he pointed out, are members 
of the association, adding that these members feel they 
owe their success in large part to their affiliation with the 
organized body of master plumbers. 

President William J. Monihan of the San Francisco as- 
sociation spoke briefly. The membership was extremely 
gratified to hear from Mr. Monihan, who has just passed 
through a very serious illness. The well-known figure of 
John L. E. Firmin, secretary emeritus, recalled early days 
in association work to the older members. Mr. Firmin 
organized the San Francisco local forty years ago, and 
spoke of sanitary conditions of today as compared with 
those of the early days. The first session was concluded 
with vocal selections by Miss Evelyn Louise Previati, 
daughter of N. J. Previati of the Oakland association. 
Another popular entertainment feature provided by the 
transbay members was the “Singing Seven,’’ composed of 
V. L. Aikins, Joseph A. Freitas, Arthur Johnson, Manuel 
Soares, N. J. Previati, L. A. Bry- 
ant and E. R. Hoerst, all master 
plumbers. 

Upon opening Monday after- 
noon, President Hutton noted the 
absence of L. F. Stuffler of Los 


L. J. Kruse of Oakland, newly 
elected president of California 
state association 






















Top picture: C. W. Swinnerton, of Los 
Angeles, past state president. Middle 
picture: W. H. Picard, president, Oak- 
land - Berkeley - Alameda association. 
Bottom picture: H. G. Newman of 
Oakland, past state president 
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Banquet held in the Florentine Room at the Clift Hotel during the convention of the California Master Plumbers convention 


Angeles, due to the recent loss of his son in an airplane 
accident. Upon motion by Mr. Foin of Fresno, the me- 
moriam committee was instructed to prepare a suitable 
letter of condolence to be sent Mr. Stuffler and his family. 


PRESIDENT HUTTON REPORTS ON YEAR’S 

ACTIVITIES 
for the past year, President Hutton ex- 
the efforts put forward by the 
officers and members of the executive board. He dwelt 
particularly on the activities of Mr. Kruse, Mr. High and 
Mr. Timmons in their respective localities. He also paid 
special tribute to the unselfish work of Albert J. Wilson 
and Alexander Coleman, past president and secretary, re- 


N HIS report 
pressed gratitude at 








spectively, of the national association. All these efforts, 
he pointed out, not only strengthened the position of the 
association throughout the state, but were largely instru- 
mental in the formation of newly organized bodies. Splen- 
did work has also been carried on in San Diego, he said, 
where the membership has been increased from 19 to 44, 
apprenticeship training has been instituted, and other con- 
structive work accomplished. 

Due to the fact that it was physically impossible for the 
field secretary to establish contact with the 28 associations 
throughout the length and breadth of the state as often 
as it would be possible to do in a smaller state, Mr. Hutton 
urged the appointment of zone directors, based upon the 
proper zoning of the territory, to facilitate organization 
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work, in connection with the efforts of the field secretary. 

Mr. Hutton also urged the adoption by local associations 
of a uniform oath to be signed or sworn to by the new 
member when he enters the organization. The president 
pointed out that this would give the new member some 
definite idea of association aims, at the same time im- 
pressing him with the fact that there was real work to 
accomplish in which he was expected to take part. 

President Hutton spoke appreciatively of the splendid 
progress being made in apprentice training at the plumb- 
ing school conducted by the San Francisco Industrial As- 
sociation, lauding also the active co-operation by the San 
Francisco local through its apprenticeship committee. 
Ninety-two apprentices and 188 junior mechanics are now 
going through this course of training. Similar activities 
are well under way in Sacramento, Oakland, Los Angeles, 
San Diego and Pasadena, he reported. 

The report of Field Secretary Bruce Clark showed a net 
membership of 669 to June 1. Membership turnover, he 
said, was 15 per cent this year, against 30 per cent last 
year, which indicated a more stable organization. Mr. 
Clark traveled over ten thousand miles during the past 
nine months, visiting 149 association meetings, besides 
making numerous other calls on individual members. Or- 
ganization work in the state, he said, is going through a 
period of readjustment. Rumors are current relative to 
a change in the method of doing business. He reported 
that work is going on all over, either at no profit at all or 
at an actual loss; but “. the man who is an active 
merchandiser is the man who is forging ahead.” The re- 
pair end of the business is also highly profitable in many 
ways, said Mr. Clark, as it enables a man to make con- 
tact with a prospect right in his home, which contact 
might not be possible through the medium of a showroom 
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alone. ‘“‘Advancement without progress is impossible,’’ 
he concluded. 

Following the report of Treasurer Claude Hickman of 
San Pedro, covering the condition of funds 
and a statement of the affairs of the mutual insurance 
fund, Secretary Clark read two letters. One was from 
National President Thomas F. Nolan, suggesting that the 
name of the trade relations committee be changed to that 
of trade welfare committee to avoid confusion of titles be- 
tween the national and state bodies. 

The convention activities were handled by the follow- 
ing committees: credentials, J. Spier of Long Beach, 
chairman, Walter Mann of Stockton, James F. Mauzy of 
Walnut Creek; resolutions, R. Benedict of Pasadena, 
chairman, Carl Doell of Oakland, Thomas Hogan of Los 
Angeles, Edward Simpson of Pacific Grove, Roy Walters 
of Bakersfield, Louis Remy of Long Beach, and J. J. Me- 
Leod of San Francisco; auditing, W. D. Rihn of Rich- 
mond, chairman, Louis Bernstein of San Francisco, and 
Andrew P. Beck of Watsonville; memoriam, Clarence L. 
Foin of Fresno, chairman, V. W. Guercio of Los Angeles, 
and George Y. Morton of San Francisco. Thomas A. Clark 
of Los Angeles and Joseph A. Freitas of Oakland acted as 
sergeants-at-arms. 

H. S. Basford, 


association 


manager of the San Francisco office of 
the Ruud Mfg. Co., spoke on “The Journeyman as the 
Plumber’s Salesman.’ He said that many houses stand 
vacant, and the owners of a large part of those now occu- 
low rentals from their property due to obso- 
Inasmuch as 


pied receive 
lete plumbing and water heating equipment. 
many shops do not employ regular salesmen, he 
gested the proper education of the journeymen in this ca- 
in so far as reporting to the proprietors 
the possibilities 


sug- 


pacity, at least 


of their shops those 


names of sales 
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whose equipment should be renewed. “The journeyman 
should be paid a certain commission for sales resulting 
from such observation and whatever efforts he makes. 
The journeyman will react to such an incentive, not only 
because of the addition to his pay envelope, but also for 
the reason that it means additional steady work for him,” 
said Mr. Basford. 


W. F. Wood, business manager of the Los Angeles asso- 
ciation, read a paper entitled ‘‘Look Below the Surface.” 
A unanimous vote of thanks was accorded Mr. Wood by 
the convention for the excellence of his paper. Copies 
were ordered printed for distribution to every delegate, 
with request that it be read before his local association. 

Various resolutions were entertained, one of them pro- 
viding for the endorsement of the Plumbing and Heating 
Industries’ Bureau relative to the establishment of a 
West Coast branch, and calling upon the entire member- 
ship to identify themselves with the movement and avail 
themselves of the bureau’s services. Another resolution 
provided that copies of the state by-laws be prepared in 
pamphlet form for distribution to every local association. 

At the opening of Tuesday’s session, Charles M. Swin- 
nerton of Los Angeles, chairman of the state legislative 
committee, outlined the basic principles of the proposed 
plumbing act. Following the compilation of the law, it 
is to be carefully prepared, in order to avoid any possible 
interference with its passage, befére presentation to the 
legislature. Mr. Swinnerton argued that the proposed law 
would be valueless unless it received the unanimous sup- 
port of every California master plumber represented at the 
convention. This endorsement was heartily given, fol- 
lowed by Mr. Swinnerton’s announcement that the Jour- 
neymen’s Association of Plumbers had already given its 
support to the proposed measure. 


L. J. Kruse, chairman of the trade welfare committee, 
formerly known as the trade relations committee, reported 
progress in his committee’s work. ‘‘While most of the 
manufacturers and jobbers are willing to work with us 
at all times, on the other hand there are some who are 
doing much to destroy relations with the plumbers in the 
sale of merchandise,’ he said. Mr. Kruse said that some 
of the manufacturers and jobbers complain that the 
plumber is not a retailer, pointing out that less than 16 
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per cent of the master plumbers can be classed as mer- 
chants. ‘‘Before we can expect better conditions, we must 
make greater effort to improve our status as merchants,” 
he continued. 

Mr. Kruse recommended that, when ethical violations 
occur, particularly when they cannot be handled by the 
local body, the matter be referred to the state association. 

“In any event,’’ he urged, ‘‘such matters should not be 
allowed to drag along for several months before taking 
any action.” 

A handsomely embroidered banner was awarded the 
Caast Counties Association for recording a 92 per cent 
membership gain during the past year, the San Diego As- 
sociation also receiving a similar banner for having se- 
cured a 52 per cent increase in membership in the same 
period. 

Charles M. Swinnerton, member of the national asso- 
ciation’s standardization committee, reported that the 
plumbing symbols adopted at the Portland convention are 
too intricate for drafting-room use, according to reports 
from architectural societies. Mr. Swinnerton expressed 
the hope that the symbol question will be definitely settled 
before the next convention. 

Western representatives of the Plumbing and Heating 
Industries’ Bureau, John C. Keene of San Francisco and 
John R. Denning of Los Angeles, outlined the bureau’s 
policies and aims in detail, covering practically the same 
ground they did on Sunday, before the conference of 
Presidents and Secretaries. 

Expressing his deep disappointment at being unable to 
appear before the convention on the opening day and fit- 
tingly extend the city’s official welcome to the delegates, 
Mayor James Rolph, Jr., addressed the convention, fol- 
lowing an introduction by President Hutton. Among 
other subjects, the mayor touched upon the recent acqui- 
sition of the immense properties of the water company by 
the City of San Francisco. Speaking of the tremendous 
development of the state, Mayor Rolph said all this meant 
business for the plumber. ‘‘We just can’t get along with- 
out the plumber, and I want you all to know that I want to 
help you all I can. President Coolidge said to me re- 
cently, ‘If there is anything I can do for you, ring the bell 
or push the button.’ Now I say to you, if there is anything 
I can do for you, please ring the bell or push the button.”’ 


The address of Rev. Dr. J. Whitcomb Brougher will 
long remain in the minds of those attending this conven- 
tion. Illuminating his remarks repeatedly by lively anec- 
dote and a rare brand of dry humor, Dr. Brougher spoke 
of the inter-relation of all sections of society. ‘‘We just 
can’t get along without each other—especially when “it 
comes to the matter of health and religion. We should 
develop all our faculties,’ he continued—‘‘moral, spiritual 
and physical. You need all of them in your occupation; 
I need them all in mine.’’ Speaking of personality, the 
doctor said: ‘‘Do you have a pleasing personality? Do 
people want to do business with you? Develop a little 
personality in the plumbing business. You’ll find it pays.’ 

The afternoon session on May 15 was opened when 
President Kolff of the Long Beach association extended an 
invitation to the state masters to hold their next conven- 
tion in his city. Every member of his association, he 
Said, as well as the Long Beach Chamber of Commerce, 
had promised his active co-operation in making the oc- 
casion a success. The invitation was graciously accepted. 


RESOLUTIONS PASSED BY CONVENTION 
Pesce soni pci of the resolutions committee, 

to the effect that the master plumbers should devote 
more attention to the opening of adequate salesrooms in 
order to justify their stand that wholesalers discontinue 
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rop row: F. P. Brady of Martinez, Ray Walters of Bakersfield; 

James G. Gray, president of the Los Angeles association. 

Bottom row: R. 8S. Hinman, secretary of Long Beach associa- 

tion; L. E. Remy of Long Beach; Ed. Looker, past secretary 

of the California Development League; G. Y. Morton, both 
of San Francisco 


their salesrooms, was concurred in. Another resolution 
was adopted which was designed to restrict the activities 
of those wholesalers who resort to subterfuge in the sale 
of materials, which practice amounts to retailing. 

A resolution aimed at materially reducing the per 
capita tax was presented by the Oakland-Berkeley- 
Alameda association, but was not concurred in by the 
committee. In the ensuing discussion, W. H. Picard of 
Oakland and Albert J. Wilson of San Francisco spoke in 
support of the measure, strenuous opposition to the 
move being voiced by Charles M. Swinnerton of Los An- 
geles. It was finally decided to leave the question en- 
tirely in the hands of the incoming executive board, with 
the recommendation that they use their best efforts to 
lower the per capita tax. 

Realizing that the successful plumber must recognize 
his responsibility as a retailer—or merchant—a resolution 
presented by the Oakland-Berkeley-Alameda association 
providing that the state association be hereafter known 
as the California Merchant Plumbers’ Association was 
adopted. 

A resolution calling upon the manufacturers of gas 
water heaters to allow the plumber a discount of 33 1/3 
per cent was endorsed. This resolution was later amended 
on the floor to include general plumbing goods in addi- 
tion to water heaters. 

The concluding session was opened Wednesday eve- 
ning, when Secretary Clark read greetings from the 
Plumbing and Heating Salesmen’s Association of San 
Francisco. The secretary also read a communication 
from the Sacramento Chamber of Commerce, inviting the 
state masters to hold their 1930 convention in Sacra- 
mento, as well as still another invitation that the conven- 
tion two years hence be held at Del Monte, which was 
extended by the hotel at that popular resort. Both invita- 
tions were referred to the incoming executive board. 

J. C. Kolff of Long Beach voiced the gratitude of all 
visiting delegates and guests when he put in the form of a 
motion his wishes that thanks be extended the San Fran- 
cisco association and members of the ladies’ auxiliary, 
as well as Directing Chairman Alexander Coleman and 
the members of his various committees. 

(To be continued) 
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INDUSTRIAL ENGINEER CITES ADDED SALES POS- 
| SIBILITIES AT C. S. D. L. MEET 

Pointing out the trade opportunities to be developed 
by means of providing the rural and industrial districts 
with even the simplest kind of sanitary equipment, Dr. 
Roy W. Kelley spoke before a recent meeting of the 
California Sanitation Development League in San Fran- 
cisco. Dr. Kelley was formerly in charge of housing and 
sanitation for the Associated Oil Company and surveyor 
on housing and sanitation for the Southern Pacific Lines. 

Of importance to western industry was the report sub- 
mitted by Joseph Ahlbach, chairman of the San Francisco 
finance committee of the Plumbing and Heating Indus- 
tries’ Bureau. In this report were included plans for 
extending the bureau’s activities to the West Coast, among 
which were outlines covering financial progress, program 
details and organization matters. 

The speaker of the day was introduced by H. L. Pierce 
of the San Francisco Industrial Association, formerly chief 
sanitary officer in the American army at Brest, France, 
principal debarkation post for the A. E. F. during the 
World War. 

Dr. Kelley opened his remarks by indicating the method 
of correcting unsatisfactory sanitary conditions in the oil 
filelds—doing away with cesspools and adopting septic 
tanks, installing showers and setting up stationary tubs, 
and how these improvements made for added efficiency. 
Referring to his work with the railroads, the speaker 
touched on the “outfit car,’’ which is merely—in the case 
of track laborers—a box-car with the number changed, a 
partition thrown up in the middle and two families turned 
into it. Here they do their cooking, sleeping and eating. 
When not used by families the cars are occupied by 
twenty-five or thirty men. 

Opportunities for widening the industry’s scope in the 
rural communities were gone into thoroughly. The speaker 
suggested that inasmuch as the average farmer is a one- 
crop man who finds it difficult to purchase equipment 
on a cash basis, a deferred payment plan might be evolved 
whereby an immense market would be opened up for the 
contracting plumber as well as the merchant plumber. 

Referring to a recent survey made by the U. S. Steel 
Corporation covering sanitary provisions at their plants, 
Dr. Kelley read a few pertinent figures which included 
the following: 4,689 drinking fountains, 887 wells and 
springs protected against pollution; 2,120 comfort stations 
and other installations; 10,375 water-closet bowls. 

Deploring the lack of adequate sewage disposal in some 
communities, the speaker concluded by urging the foster- 
ing and establishment of higher community standards in 
order to improve such conditions wherever they are 
found, whether in urban, rural or industrial districts. 





MILWAUKEE SELECTS NATIONAL DELEGATES 

Much interest and enthusiasm is being manifested by 
the Milwaukee, Wis., Master Plumbers Association in the 
national convention, to take place at Memphis, June 19 to 
21. At the latest meeting, Gelegates and their alternates 
were chosen as follows: Delegates: George Soergel, Jo- 
Seph Wittig, Jacob Schuh, Walter Tesch, Peter Vogt, Jo- 
seph Brah, A. A. Hoffmann, Hugo Lippert, O. A. Wascow, 
Charles Pelunek, H. J. Bauer, Lester Horton, E. F. 
Henoch, M. Mueller, Paul Buckethal, Albert Smukowski, 
A. J. Maag, S. V. Hanley, Jacob Belz, F. M. Schwantes, 
John Savodil and George Bronekant. Alternates: Otto 
Schoeller, Stanley Dereszynski, L. R. Schmaus and Leo 
Kucynski. 





G. H. Shugart and M. V. Brinkley have recently en- 
tered the plumbing and heating business at 500 Main 
Street, Winston-Salem, N. C., under the name of the South- 
side Plumbing and Heating Co. 
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Tudor City, New York, designed, financed and constructed by the 
Fred F. French Companies. S. H. Sweeney, Inc., Heating Con- 
tractors. Jos. W. Rowan, Inc., Plumbing Contractors. 
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At the well equipped Homes Exposition, held 
by the Illinois Federation of Women’s Clubs in 
Chicago, were shown articles of the most up- 
to-date type for use in the home. Interior dec- 
orators and dealers in home furnishings were 
glad to attract the attention of the club woman, 
and prominent among the displays was one of 
colored plumbing fixtures. Much space was 
also given to a display of plumbing systems for 
country and suburban homes not connected with 
a city water supply. The large amount of space 
devoted to such exhibits indicates the interest 
felt by the club women of this state, and the 
importance attached by them to proper sanitary 
equipment for the home. 


tl i el i a 
me a a a a ee 


St. Petersburg Auxiliary Contributes to Scholarship Fund 

The Women’s Auxiliary of St. Petersburg, Fla., has been 
working hard to raise money for the scholarship fund. 
During the winter a number of parties for this purpose 
have been given, and the auxiliary has also conducted sev- 
eral sales of pot-holders made by the members. This 
money, as well as the proceeds from the sale of a bed- 
spread, has been donated to the state scholarship fund. 
The last of the sales was held on May 12, but the auxiliary 
is planning to keep up its parties during the summer. In 
addition to the various sales and social affairs, this or- 
ganization meets regularly once a week at members’ 
homes. At these meetings business is transacted and re- 
freshments are served. 


Youngstown Auxiliary Holds Quarterly Business Meeting 

A most delightful luncheon was served recently by 
the social committee at the club rooms of the Youngstown, 
Ohio, ladies auxiliary of the Master Plumbers’ association. 
The quarterly business session followed, nearly all of the 
The officers were 
elected: Mrs. C. W. Wilson, president; Mrs. George Blunt, 
vice president; Mrs. A. A. Schmutz, secretary; Mrs. F. H. 
Kaercher, treasurer. These ladies with Mrs. N. J. Little, 
Mrs. M. F. Rielly, and Mrs. R. H. Little compose the board 
of directors. 

The following chairmen with their efficient committees 
expect to promote a year of enjoyable social affairs and 
helpful talks and papers: Social, Mrs. Sam Shelton; pro- 
gram, Mrs. William Rowland; public affairs, Mrs. Jacob 
Brenner; health and sanitation, Mrs. C. F. Kist; house, 
Mrs. George Seefred; visiting and sick, north side, Mrs. 
A. G. Weinberg, south side, Mrs. C. C. Little; press, Mrs. 
Frank Conroy and Mrs. C. J. Little. A gift of $50 was 
again turned over to the national scholarship fund by the 
Youngstown auxiliary. 


members being present. following 


Rock Island-Moline Auxiliary Meets 

The women’s auxiliary to the Rock Island-Moline, II1., 
Master Plumbers Association met on Monday, May 14, at 
the home of Mrs. H. F. Erickson, Moline. After a short 
business session, bridge and five hundred were played, the 
honors going to Mrs. E. L. Householder of Rock Island, 
Mrs. Charles Stange and Mrs. Victor Swanson. After the 
games, delightful refreshments were served at the small 
tables. The next meeting will be held at the home of 
Mrs. Ray Reddig, in Rock Island, on June 11. 





Kansas City Auxiliary Gives Series of Dances 

The Women’s Auxiliary of the Master Plumbers’ Asso- 
ciation of Kansas City, Mo., has just concluded a most 
successful series of card parties and dances. The last of 
these affairs for this season was held in May. There was 
a large attendance, as has been the case at all of these 
parties. Members all feel that the series has been a social 
and also a financial success. 

The May meeting was held at Ivanhoe Temple, with 
Mrs. George Foley as hostess. Mrs. Ira Henderson pre- 
sided in the absence of Mrs. John Karges, who was ill. 
There was much business to be disposed of, and a large 
number of members was present to take part in the pro- 
ceedings. One of the most interesting decisions reached 
was that of entertaining the patients at the State Tuber- 
cular Sanatorium. Delegates were also elected to attend 
the coming national convention to be held in Memphis, 
Tenn., June 19, 20 and 21. 











Top row: Mrs. F. J. Praechter of St. Louis, Mrs. G. A. Oxier 
and Mrs. E. Goodson, both of Kansas City, Mo. Middle row: 
Mrs. E. F. Spaeth, Mrs. John Karges, state historian, and 
president of Kansas City, Mo., auxiliary; and Mrs. W. J. Ernst, 
all of Kansas City. Bottom row: Mrs. Paul Gabelmann, rs. 
A. A. Zertanna, Mrs. G. Wiedeman, Mrs. H. Moore, all of St. 
Louis. Photos taken at the recent convention of Missouri 
Division Women’s Auxillary 
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Oklahoma Auxiliary Holds Two-Day 
Meeting 


ag The Women’s Auxiliary to 
the Oklahoma State Associa- 
tion of Master Plumbers held 
two meetings in Tulsa, con- 
currently with the twenty- 
sixth annual convention of the 
master plumbers. The offi- 
cers elected to head the auxil- 
iary for the coming year 
were: President, Mrs. Wm. F. 
Black, of Enid; vice _ presi- 
dent, Mrs. S. P. Basse, Tulsa; 
treasurer, Mrs. V. D. Fowler, 
Tulsa; secretary, Mrs. Geo. 
McKey, Ponca City. 

Mrs. Black appointed as 
historian Mrs. James Ander- 
son, of Oklahoma City, Mrs. 
R. J. Reid, of Shawnee, 
was appointed as chaplain of the auxiliary. 

On the second day of the convention, Mrs. Reid pre- 
sented to the auxiliary a flag which had been given to the 
organization by Mrs. Hornbrook, who, in 1927, presented 
a flag to each state contributing to the scholarship fund. 

Delegates to the auxiliary meeting heard a complete re- 
port by Mrs. H. O. Green, of Tulsa, concerning the last 
national convention held in Minneapolis. The treasurer 
reported that there was at this time $40 in the scholarship 
fund. 

The address of welcome on the opening day of the 
meeting was delivered by Mrs. S. P. Basse, of Tulsa, and 
responded to by Mrs. E. D. Fishback, of Bartlesville. 

In addition to the card party and dance, and the annual 
banquet extended by the men’s organization, the ladies 
had luncheon on the first day in the Tulsa Hotel and, 
after the business session, were taken for an extended tour 
of the city. On the second day of the convention the 
ladies had a bridge luncheon. 

Mrs. Hornbrook attended both sessions of the auxiliary 
and reviewed for those present the work of the national 
body, particularly in connection with scholarship activities. 

At the banquet, Mrs. Black made a suggestion which it 
was felt would do much to build up the auxiliary. She 
asked that when the men hold their zone meetings the 
ladies meet also, and promised to have some one at every 
meeting to represent the auxiliary. Ni 





Mrs. W. F. Black of Enid, 
president, Oklahoma auxil- 
iary 


Tampa Auxiliary Elects Officers 

The May meeting of the Women’s Auxiliary of Tampa, 
Fla., was held at the home of Mrs. G. B. Shaw, Habana 
avenue, with Mrs. Shaw and Mrs. George McGhan, Jr., as 
hostesses. As this was the first meeting since the state 
convention at Winter Haven, there was much to be dis- 
cussed and Mrs. McAndrew gave an interesting report of 
the convention sessions. In the discussion of the financial 
affairs of the auxiliary it was reported that the proceeds 
from a recent party were $15.10, the Easter basket sales 
hetted the treasury about $5, and the sale of twenty-five 
boxes of assorted aprons brought $11.70. Twenty-five ad- 
ditional boxes of aprons were ordered to be sold during 
the summer. 

At this meeting the election of officers was held and the 
following officers were chosen: Mrs. George McGhan, Jr., 
President; Mrs. O. E. Kruse, vice president; Mrs. D. O. 
McDonald, secretary; Mrs. W. E. McAndrew, treasurer, 
and Mrs. S. O. Blanton, historian. 

When the business meeting had been adjourned, each 
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ONE VISE 


for 


All Kinds of Pipe 


NOTICE NEW Type PARALLEL 
JAWS, giving TWELVE inches of 
bearing on pipe. It WILL hold ALL 
kinds of pipe or tubing without fear 
of crushing or mutilating, even on 
smallest sizes. This eliminates use 
of inserts. 


Ask your jobber or write us direct 
for complete details on the Pipe 
Master Line. 


SPENCER REGULATOR CO. 


SALEM, MASS. 


No. 40 
Capacity ) to 2) Inches 
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DRUM 
TRAPS 
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Like all other Asco Specialties, 
Asco Drum Traps have been given 
every care and attention both in 
design and manufacture. They are 
of good weight and are made in the 
correct variety of sizesand 


ATCHISON SPECIALTY MFG. CO. 


types to meet your every need. 


Furnished with or without nickel 
plated covers as ordered. 


Let us send you our catalog for full 
details of the Asco line. 


Atchison, Kan. 











Stop pipe thread leaks 
with SmooTH-ON No. 1 in a 


SMOOTH-ON CLAMP 


Sizes for 1-in. to 12-in. pipe. 










UICK, easy, cheap 

Holds for the life: of 
the line—any pressure, any 
temperature, iron, brass, or —. 
copper pipe. Get Smooth-On Clamps and Smooth-On 
No. 1 from nearest supply house or from us. 


Write for the free Smooth-On Handbook. 


SMOOTH-ON MFG. CO. 


Dept.12, 574 Communipaw Ave., Jersey City, N. J. 
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Send for free book with complete 
selling plan on Jewell Temperature 
‘Regulators, sold only to dealers 
through jobbers. 


Write today. 
Minneapolis-Honeywell Regulator Co. 
Executive Offices: Minneapolis 
Factories: Minneapolis, Minn., and Wabash, Ind. 


jewell 


TEMPERATURE REGULATOR 








































122 DOMESTIC 


member was given a card bearing a number. On each 
card was written some task to be performed, and the per- 
formance of these “‘stunts,’’ such as whistling, dancing a 
jig, etc., occasioned much merriment. After the tasks had 
been duly accomplished, the ladies were invited into the 
adjoining room where each found a package bearing a 
number corresponding to that on her card. In each pack- 
age was a gift from Mrs. McGhan, re-elected president of 
the auxiliary. Mrs. McGhan thanked the ladies for the 
splendid co-operation they had given her through the past 
year of her presidency, and asked that this same support 
be continued through the coming year. The hostesses 
then served delicious refreshments, consisting of a unique 
pear salad, angel food cake and coffee. The pear was 
filled with a dressing of cream cheese and nuts, and much 
amusement was created by the decorations of the pear, 
which was made to represent a man’s face, with eyes of 
cloves, hair of mayonnaise and whiskers of whipped cream. 


La Crosse Women’s Auxiliary Observes Mother’s Day 

The Ladies’ Auxiliary of the Master Plumbers’ Asso- 
ciation of La Crosse, Wis., held a meeting on Thursday, 
May 10, with the master plumbers in their hall. The 
meeting was called to order at 8:15 by the president, Mrs. 
Michael Hoffman. It was decided that the auxiliary should 
observe Mother’s Day by sending a plant or flowers to the 
mother of each of the members. After the business meet- 
ing, refreshments were served by Mrs. Otto Ratz and Mrs. 
Marquardt. Later in the evening five hundred was played, 
honors going to Mrs. Henry Niebuhr, Otto Ratz, Mrs. 
Michael Hoffman and P. J. Iverson. 


Dinner-Dance Given by Milwaukee Auxiliary 
The Women’s Auxiliary of the Milwaukee Master 
Plumbers’ Association recently gave a dinner dance at the 
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Milwaukee Athletic Club. Fred Kuetemeyer, past state 
president, acted as toastmaster. Walter Dusold, president 
of the Milwaukee association, and Lewis Friend, state 
president addressed the ladies. Mr. Friend outlined the 
activities of the auxiliary and stressed the results already 
obtained in greater co-operation and closer friendship be- 
tween the two organizations. Mr. Kuetemeyer presented 
Mrs. Charles Pelunek, president of the auxiliary and Mrs. 
E. Friend, chaplain, with flowers for the auxiliary. 


Cincinnati Auxiliary Hears Address on Modern 
Housekeeping 


The Ladies Auxiliary of the Master Plumbers’ Associa- 
tion of Cincinnati, Ohio, recently gave a luncheon and 
card party at the Home Economics Studio. A delicious 
luncheon was served, and an instructive lecture on modern 
housekeeping was given by the dietist in charge of the 
studio. The party was both financially as well as socially 
successful, it being the first public affair given by the aux- 
iliary. Mrs. A. J. Murphy, chairman, was in charge, Mrs. 
R. Manley and Mrs. H. Mueller assisting. 


North and Northwest Auxiliary Gives Dinner Dance 


The Women’s Auxiliary of the North and Northwest 
Master Plumbers’ Pleasure Club, Chicago, held its annual 
dinner and dance at the Parkway Hotel, May 19. This 
affair, as usual, was a big success. There was an attend- 
ance of 175 master plumbers, manufacturers and jobbers, 
and their wives. Besides the dinner and dance, an inter- 
esting entertainment was provided for the guests. Mrs. 
Robert Liss was chairman of the social committee in 
charge. Mrs. H. H. Diedesch is president of the auxiliary. 
Among the many guests were William F. Hildeman, of 
Chicago Heights, and C. D. Harris, both former presidents 
of the Illinois Master Plumbers’ Association. 
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THE CURTIS & CURTIS CO. 


318 GARDEN ST. 


3 INCH 


Weighs 469 Ibs. and can easily 
be placed on the job. When 
placed will cut and thread pipe 
from % to 3 inches without 
the operator handling addi- 
tional equipment. 





The floor to floor time to 
chuck, cut off and thread will 
average 3 minutes. 


BRIDGEPORT, CONN. 
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New Business “Ventures 


Asbury Park, N. J.— Peter MacInnes and associates have 
organized and incorporated the Peter MacInnes Plumbing 
& Heating Co., with a capital of $125,000, to operate a 
plumbing and heating business. 

Oakland, Calif.—George H. Frisbie and M. E. Frisbie 
have engaged in business as the Nottingham Heating & 
Ventilating Co. at 1625 Filbert street. 

New Haven, Conn.—The Groark Co., Inc., has been 
granted a state charter to conduct a plumbing, heating 
and sheet metal business with a capital of $50,000. The 
incorporators are: T. J. Groark, 539 Ferry street; E. T. 
rroark and N. H. Groark, all of New Haven. 

New York, N. Y¥Y.—The Hotaling Plumbing Corp. has re- 
cently been organized and incorporated by M. Gladstone, 
605 Madison avenue, and associates. The concern will do 
a general plumbing and heating contracting business in 
the metropolitan district. 

Inglewood, Calif.—Joseph Humphrey Kendrick has en- 
gaged in business at 913 East Fairview boulevard, under 
the name of Inglewood Heights Plumbing Co. 

Danbury, Conn.—The Lumb-Temple Co. has incorpo- 
rated to do general plumbing and heating work. The in- 
corporators are: T. A. Melvin, 97 Town Hill avenue; W. H. 
Temple and Herbert Lumb, all of Danbury. 

Los Angeles, Calif.—H. S. Gustin has engaged in busi- 
ness as the Gustin Plumbing Co. at 6428 Angeles Mesa 
Drive. 

Jamaica, L. I., N. ¥.—Charles J. Spector, 1919 Eighty- 
second street, Brooklyn, and John Schwarz, 462 Seventy- 
second street, that city, have formed a partnership, known 





a 








Top row: F. F. Dood, Kansas City manager, American Radia- 
tor Co.; F. W. Martin of Martin Metal Mfg. Co., Wichita. 
Middle row: J. F. McCullough and L. H. Scott, both of Wol- 
verine Brass Works, Grand Rapids, Mich. Bottom row: C. 
Phillips, Wichita manager; F. L. Duclos, water heater divi- 
sion; EK. H. Graham, Kansas City manager, all of Crane Co. 
Photos taken at the recent convention of the Kansas Master 
Plumbers’ Association 


DOMESTIC ENGINEERING 





123 


Masonic 
Temple 


has 


SARCO 


Radiator Traps 


In St. Louis the Masonic 
Temple is an outstanding 
example of architectural effect. 
Throughout the equipment is 
the most modern. 

To insure winter comfort, The Sodeman Heat & Power Co., heating con- 
tractors, installed Sarco Radiator Traps. 


The life of the Sarco expansion element is greater than that of flat dia- 
phragms, soldered discs or of annularly corrugated bellows, owing to the 
unique helical construction and the extra heavy bronze tubing with deep 
corrugations. No type of motor element can be made in which the metal 
is less stressed in operation. 

Thermostatic elements are filled under vacuum. When cold, the motor 
element in the trap is collapsed about 's-inch and when heated by the steam 
it travels this distance and expands an additional \4-iach. Thus, for total 
movement of 44-inch, the metal stress is cut down 50%. This insures a wide 
movement of the valve which, in opening. prevides, at all times, a perfectly 
free discharge. 

_ The large diameter of the thermostatic element and the carefully propor- 
tioned expansicn fluid used, guarantee maximum closing pressure, perfect 
nage andja_ positively tight valve, permitting no steam or vapor to enter 

e return. 


Send for Booklet M-110. 


SARCO CO.,, Inc. 


183 Madison Ave., New York, N. Y. 





Branches in principal cities 















Beautiful, Finished in 
efficient orange and 
and entirely black crys- 
dependable tal lacquer. 








Electric Water Heater 


A new and better Automatic Water Heater. 
Scientific construction and perfect insulation have 
resulted in unusually high efficiency with the low- 
est heat loss ever secured. 

Exceptionally low price—and operating 
cost is no greater than the cost of burning a small 
light bulb continuously. May be used as automatic 
or semi-automatic at will. 

Safety assured by pressure and tempera- 
ture relief. Dependable Paul Quality. 

Write for Bulletin 


FORT WAYNE ENGINEERING~ 
& MFG. COM PANY 


1706 N. Harrison Street 


Cfrort Wayne, Indiana 
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Air-Tight Steel Tank Co. 


PITTSBURGH, PA. 


TANKS 





TANKS FOR: High pressure gas and air storage— Pneumatic 
water systems—Gasoline and oil storage—Oil burning equip- 
a top— Welded. ATSCO Genuine Copper Brazed 
tanks for high pressure—the tightest, safest, strongest tank it is 
possible to construct by any known nitawny {4 5 pe tanks. 















All Washington Drum Traps are extra 
heavy, can be tapped 144 or 1% inch, 
are tap;ed 3 inch iron pipe thread at 
top. Covers furnished 4'% inches in 
diameter. 


See the complete line of drum traps in 
our catalog—write for it. 


Fig. 70. 
Cast Iron Drum Trap 


The Washington Metal Products Co. 


Washington C. H. : Ohio 
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High Grade Plumbers 
Ware Two-Fired 
Vitreous China 
Plate 100-E Lavatory on 


Pedestal. Two sizes— 
24x20 inches and 26x22 


inches. 

Plate 126-E “‘The Tran- 
quil’’ all white Syphon 
Jet Water Closet Com- 
bination, including— 
Plate 125-E concealed 
jet syphon, to rough 
in at 12 inches: Plate 
218-E large size tank, 
with special fittings. 





Reference — Domestic 
Engineering Catalog 
Directory. 














as the Capitol Plumbing & Heating Co., and have plans 
under way to establish a local plumbing and heating 
business. 


Business & hanges 


Chicago, Ill.—The Aetna Heating Co., formerly located 
at 935 West Seventy-ninth street, moved recently to new 
quarters at 7738 Ashland avenue. 

Augusta, Ga.—Herman Oellerich moved his plumbing 
business recently from 852 Ellis street to new quarters at 
305 Campbell street. 

International Falls, Minn.—C. E. Corrin recently had 
the building at 426 Third street remodeled for his plumb- 
ing shop, where he moved from the former location on 
Fourth street. 

Halstead, Kans.—Paul Huebert and John Randall have 
purchased the plumbing business of George A. Lehman, 
and are now operating at the old location. 

Elyria, Ohio—Barres & Welsh recently bought a piece of 
property at 412 Middle avenue, where they will build a 
permanent home for their plumbing establishment. 

Lancaster, Wis.——Paul Kitelinger has purchased the 
plumbing business of Eugene Brooker. 

La Grande, Ore.—The Fred Spaeth Plumbing & Heating 
Co. will soon be in new headquarters. Mr. Spaeth has 
announced that a building will be completed soon on Fir 
street to house his business. The structure will be 70x90 
ft., of concrete with brick facing. 


Epigrams—For Your Use 


The wise spinster believes in the predestination theory. 
ca + * 


Don’t borrow trouble for the purpose of lending it to 


thers. 
ca cm * 


Little things frequently annoy men—boarding house 


steaks, for instance. 
7 - - 


Don’t bother to figure how much of a snake is body and 
how much tail. 


€ * + 
The harder it rains the more soft water we get. 
aw a Es 


No man should do as he pleases unless he pleases to do 


right. 





MANHATTAN MASTER PLUMBERS HOLD FIRST 
ZONE MEETING 


The plans of the Manhattan branch, Association of Mas- 
ter Plumbers of the City of New York, to hold zone meet- 
ings for the purpose of spreading information concerning 
the assoeiation’s activities got underway at ai recent meet- 
ing of the zone comprising the west side above 110th 
street. Approximately 60 of the 100 master plumbers in 
the zone who do jobbing work were present. Fred Clark 
acted as temporary chairman, turning the meeting over 
to Paul Bernstein, who in turn introduced the chairman 
of the board, Thomas P. McLoughlin. Further talks were 
made by Morris Jarcho, Nathan Weinstein and Thomas J. 
Dorsey, chairman of the unlicensed plumber committee. 
Mr. Dorsey later explained how his committee is func- 
tioning on this problem. Several non-members of the 
association expressed their ideas, one of the tangible re- 
sults of the meeting being the securing of 15 new members. 








li] 


en 








June 2, 1928 DOMESTIC ENGINEERING 125 


CoNNeCTED BY |. ¥ 





1928 HOLDS PLENTY OF BUSINESS FOR THOSE WHO 
GO AFTER IT 
Said the little young red rooster, “Gosh all hemlock! Things 
are tough. 
“Seems that worms are getting scarcer, and I cannot find 
enough; 
“What's become of all those fat ones is a mystery to me. 
“There were thousands through that rainy spell—but now 
where can they be?” 
: * oo 
The old black hen who heard him didn’t grumble or complain, 
She had gone through lots of dry spells, she had lived through 
floods of rain. 
So she flew up on the grindstone, and she gave her claws a 
whet, 
As she said, “I’ve never seen the time there weren't worms 
to get.” 
o * + 
She picked a new and undug spot; the earth was hard and 
firm, 
The little rooster jeered, “New ground! That’s no place for 
a worm,” 
The old black hen just spread her feet, she dug both fast 
and free, 
“I must go to the worms,” she said; “the worms won't come 
to me.” 
o * _ 
The rooster vainly spent his day, through habit, by the ways 
Where fat round worms had passed in squads back in the 
rainy days. 
When nightfall found him supperless, he growled in accents 
rough, 
“I’m hungry as a fowl can be. Conditions sure are tough.” 
£ a x 
He turned then to the old black hen and said, “It’s worse 
with you, 
“For you’re not only hungry but you must be tired, too. 
“IT rested while I watched for worms, so I feel fairly perk; 
“But how are you? Without worms, too? And after all that 
work ?” 
* + a” 
The old black hen hopped to her perch and drooped her eyes 
to sleep, 
And murmured in a drowsy tone: “Young man, hear this and 
weep; 
“I'm full of worms and happy, for I’ve dined both long and 
well; 
“The worms are there as always-——but I had to dig like hell!” 
‘‘Doorways,” published by Richards-Wilcox, Aurora, III. 





“sy SEZ m 

An upper berth is always a lower on your expense account. 

A kitchenette is a place that makes a telephone booth look 
like the Sahara Desert. 





~—_~—- — 


Curiosity has made a lot of kittens orphans. 


Hollywood is a place where they use mail pouches for pay 
envelopes. “SY” MARTIN, Owensboro, Ky. 
GUILTY 
A Georgia lawyer tells of a darky charged in a town in that 
state with theft. His lawyer decided to put him in the box in 
his own behalf. The magistrate, being doubtful if the darky 
understood the nature of an oath, undertook to examine him 

on the point. 

“Henry,” he said, “you know what will happen to you if you 
tell a lie?” 

“Yes, suh,” said Henry. “I'll go to hell and burn a long 
time.,”’ 

“Quite right,” replied the judge. “And now you know what 
Will happen if you tell the truth?’ 

“Yes, suh,” said Henry. ‘We lose the case. 





[ see congress has taken the publicity out of the income 
'ax—-Taxation without publication. LY F, 
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BATHWHITE 
Closet Fittings 


A “Standard” Closet equipped with 
BATHWHITE Closet Fittings 





F YOU look at a closet made by Crane, Standard, 

Maddock and others you're likely to find it equipped 
with BATHWHITE Closet Fittings. Why? First, 
because the modern bathroom with its beautiful 
setting demands a closet that is ALL white. 


Second, BATHWHITE Closet Fittings not only 
fit every type of closet, but they have an easy-to- 
clean, permanent, china-like finish which is attractive 
enough for the most beautiful of bathrooms. 


Third, the BATHWHITE guarantee of quality. 


Let BATHWHITE Closet Fittings, stocked by 
over three hundred of jobbers, open the way to new 
and increased business for you. Use the informatior 
coupon. 


E. H. TITCHENER & CO. 


Home Office and Factory: 
126-130 Walnut Street - BINGHAMTON, N. Y. 
Branch Sales Offices: 
25c4 Brookfield Ave., Baltimore, Md. 
12 Lispenard St., New York, N. Y. 
7946 Calumet Ave., Chicago, III. 








COUPON 
Send all the details regarding BATHWHITE Closet 
Fittings. 
Name.. 
Address 
City State 





Jobber’s Name 
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* Beauty—the New Tool of Industry—has achieved 
a new sensation. A line whose fundamental con- 
struction superiority is generously acknowledged 
by the whole industry now appears in glistening 
new garb. First showing at Memphis! 
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Easy Foot Waste 


No Bending or Stooping. Drains Tub 
Quickly. All parts Removable from 
Drain. No parts concealed in Waste 
and Overflow to Become Clogged. No 
Unsightly Chain and Stopper. Elimi- 
nates Panel. Write for Descriptioe Literature. 
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Bath a Day Movement 


W. B. Blottman, plumbing contractor of Williamson, W. Va., 
decided some time ago to secure copies of “The Story of the 
Bath” for distribution in the schools 


of his city. He writes, “I am enclos- 
ing letter from the superintendent of 
the local schools. It will explain what 
use I made of the booklets and the 
good they did. I can substantiate his 


testimony, also, in the way of credit 

I personally received. One little boy, mistaking my ad, gave me 

credit for the authorship of the booklet. I think it would be a 

good investment for any master plumber to get these books in 
the schools in his vicinity.” 


schools wrote: 

“The little book, ‘The Story of the Bath,’ which 
you distributed for use in our schools, has been read by 
all the children in the fifth and sixth grades. 

“The teacher who had charge of the Physical Education 
in these grades is making a detailed report as to the 
response she receives from the children and the benefits 
derived from it. She informs me that the book, ‘The 
Story of the Bath,’ was most interesting at all times, and 
the children appreciated the advantages which they have 
these days, over those of days gone by. 

“The teacher of this subject has brought about a re- 
newed interest in the children that they bathe frequently, 
and the survey was made to ascertain the approximate 
number of homes where bathing facilities were available, 
and it was found in most cases the children had these 
opportunities. 

“I wish that we had more material of this kind for dis- 
tribution in our schools, and please accept my thanks, 
along with my associates, who are trying to teach children 
the benefits of cleanliness at all times, and especially that 
of keeping their bodies clean and sanitary, and how this 
will aid in better health. 


H = is the letter which the superintendent of 


Very truly yours, 
F. R. Hanifan (Signed) 
Superintendent.” 

It doesn’t seem possible that anything further need be 
said in favor of this sort of publicity. Mr. Blottman cer- 
tainly enjoys a well-earned reward in the higher place he 
oceupies in the minds of these school authorities and of 
the children who have read the booklet. It’s evident they 
know he gave it to them, because he has tied up to the 
booklet in his advertising. 

At a very small expense that same popularity may be 
won by any alert master plumber who is willing to give 
about one hour to interviewing his school authorities and 
getting permission to distribute the booklets. After that 
the booklets will take care of winning popularity for him. 

Ask for a free copy of ‘‘The Story of the Bath’’ and get 
acquainted with this booklet which can do so much for 
you. 





LYNCHBURG ASSOCIATION EMPLOYS SECRETARY 


The Lynchburg Plumbing and Heating Contractors As- 
sociation, Inc., Lynchburg, Va., has just been incorpo- 
rated. The Lynchburg association has also employed E. T. 
Amos as its full time secretary. Mr. Amos is opening an 
office in Lynchburg. He is a college graduate and comes 
to the association highly recommended. This makes 4 
total of four field secretaries in the state of Virginia, 
namely, H. H. MacKenzie of Roanoke, B. Y. Kinzie of 
Richmond and C. F. DeLaBarre of Norfolk. 








CAnd now 


re Comparatively Priced, 


Increasing numbers of new users, and 
plumbers all over the country became 


acquainted with the Sherwood Ball Cock 


last year. 

Comparative prices will dispel any pre- 
conceived ideas of their costliness. They 
are remarkably low priced because of a 
constantly increasing demand. 


The same Sherwood Ball Cock that has 


set such a reputation for positively clos- 
ing against any city water pressure with- 
out whistling or gurgling; that 1s made 
from the highest quality brass and ma- 
chined so perfectly is now available at 
comparative prices. 

The same care that has always marked 


the production of Sherwood Ball Cocks 


shall always prevail. 


SHERWOOD BRASS WORKS 
Jefferson and Mt. Elliott Aves. Detroit, Mich. 


REPRESENTATIVES: 
J. A. Riordan Co.. Inc. Fred G. Hoffman 
1600 E. 7th St.. Los Angeles 831 Edgewood Ave.. 
410 Colman Bidg.. Seattle Trenton, N. J. 
E. S. hompson Fred S. Wilsey 
2401 Chestnut St.. Philadelphia Plymouth Bldg.. Minneapolis 























COMPLETE 





The kind of comfort that requires 
the least attention and expendi- 
ture for fuel is what your cus- 
tomers demand — Knowlton 
‘“Watertoob” Steel Boilers pro- 
vide it. 














COMPLETE 





REATIiNG 





HEATING 


Economical Heat~Always 


Longer gas travel, better heat-absorbing surface, 
a free and rapid circulation, and easy access for 
thorough cleaning—these are the features of the 
Knowlton “Watertoob” Steel Boilers that make 
economical heat an absolute certainty. 


Because we use arsenical copper tubes and the best 
copper bearing steel that is available in the con- 
struction of the Knowlton “Watertoob” and our 
own special plan of construction, we are able to 
assure a life-time of service that will never once 
need a costly repair or cause real inconvenience to 
users. 


Don't you want to get all the information on the Knowlton 
“Watertoob — it doesn't cost you anything 


ORR & SEMBOWER, inc. 


READING, PENNSYLVANIA 
208 N. Clinton St., Chicago 50 Church St., New York 


SATISFACTION 
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PATENTS 
Plumbing Department 


1,661,676. Water-Softening System with Semiauto- 
matic Regeneration. Victor C. Norquist, Kansas City, Mo., 
assignor to Butler Manufacturing Co., Kansas City, Mo. A 
control for water softening systems having intermittent 
stages of supply and regeneration including a single soften- 
ing container, supply, brine, service and drain connections, 
separate valves interposed in said connections, a plurality 
of oppositely positioned cam mechanisms mounted on co- 
acting shafts and optionally operated by a single power 


source adapted to synchronously manipulate said valves | 


to determine the regenerative and service stages. 
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1,661,676. 


1,663,382. 

1,663,382. Water Silencer. Sonya Beatrice Merkel and 
Emanuel Dobrowsky, New York, N. Y. A water silencer, 
including a flexible fabric member, a collar, a clamping 
ring within the silencer securing the same in the collar, 
and a faucet coupling member having screw-threaded en- 
gagement with the collar. 

* . * 

1,662,620. Swing-Spout Faucet. Erich J. Patelski, Chi- 
cago, Ill. Ina faucet of the character described, the com- 
bination of a base portion adapted for connection with a 

















2 
4 1,662,620. 

source of water supply and provided with a tubular ex- 
tension closed at its free end, a plurality of spouts pivotally 
mounted on said extension to swing independently of each 
other, said extension having ports adapted to register with 
said spouts in one position of swinging movement thereof 
as described. 

& ~ * 

1,663,282. Toilet Device. Nick Rushe, Detroit, Mich. 
In a device of the class described, a reserve tank having 
an opening formed in its base; a pair of guide brackets 
extending at opposite sides of said opening; a closure 
slidably mounted between said guide brackets for opening 
and closing said opening; a boss projecting outwardly 
from the lower surface of said closure; a bar secured to 
and projecting transversely of said brackets adjacent one 
end thereof; and a spring engaging at one end of said bar 
and at its opposite end, said boss for normally retaining 
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Overton Fiahings ¢ 


Flashings ; 


For long life, easy installation and bigger 
prohts, Overton Roof 
Flashings will not be 
outdone. 

Ycu have no cause for 
worry either while in- 
stalling an Overton or 
after you have installed 
it. 

BUTLER MFG. CO. 


Minnearolis, Minn. 
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‘There are no 


No Lag Screws \ 
equally quick | 

tearing down | 
is provided in 
the Crown. 
Wrap it 


around any 


lag screws 
in the Crown 
Post Vise. 
Everything 
that makes 
for quick as- 
| sembly and use and 





post any- 
where and its ready for use. 








From your jobber, or write us direct. 


~ Crown Die & Tool Co. 


it Chicago, Illinois 
\; New York Office: 501 FifthAve. - ~~ 











J. L. Stulsaft, Manager f 








BASIN SUPPLIES 


Long wearing and always giving the 
utmost im service is our claim for 
Dearborn Basin Supplies. 








And it’s more than a claim, too. It’s been 
proven time and again in actual work. 





When the name ‘“‘Dearborn’’ appears 
on a piece of brass goods, you can be sure 
itis the best. 


FROM YOUR JOBBER 





DEARBORN BRASS CO. CEDAR RAPIDS, IA. 
























Drinking Fountains 


This drinking Fountain is 
much in demand at this 
season in parks, refec- 
tories, and playgrounds. 





Write us for complete infor- 
mation regarding them. 
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| JONES HOLLOW WARE CO. 
BALTIMORE MARYLAND 
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Centrifugal Vacuum-Bouer Feed 
Pump—one of the thirteen Econ- 
omy Pumps jn the K. C. Club- { 
he i 





uae 


K. C. Clubhouse, Chicago. 


James B. Lund, Consulting Engineer. Howlett Bros., Plumbing Contractors. 
James F. Lavelle, Heating Contractors. Clarage Fan Co., Air Washers. 


The Club Rule—“Quiet” 
Applies to Pumps, Too 


‘Turn on that pump” said the superintendent 
of the new K. C. Clubhouse, Chicago, when 
passing through the engine room. 


“It’s running!’ replied the operator, and the 
engineer had to feel the coupling to be con- 
vinced. 

* a * o* 
All of the thirteen pumps in the clubhouse are 
Economy—a substantial compliment to its all 
‘round ability. They are: 


2 4-inch VS Sump Pumps 

2 2SM House Supply Pumps 

1 114 Swimming Pool Circulating Pump 

1 11% Swimming Pool Hot Water Circulat- 
ing Pump 

3  2-inch SS Air Washer Pumps 

2 214SS Air Washer Pumps 

1 Duplex Set No. 8CV Vacuum Heating 


Pump 


Economy Pumps can handle your pressure 
problem efficiently, silently and at low cost. 
In installing, engineering cooperation is offered 
free to assure correct capacity. Descriptive 
data gladly sent on any type you specify. 


Economy Pumping Machinery Company 
3431 West 46th Pliage, Chicago 


Representatives in Principal Cities—Telephone and address under 
Economy Pumping Machinery Co. 
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said closure in closing position as and for the purpose de- 


scribed. 
* * 7 


1,662,730. Truck for Bathtubs and the Like. Edwin G. 
Wertenberger and Clarence Kleist, Los Angles, Cali. A 
truck of the class described comprising a truck floor 





1,662,730. 


mounted upon caster wheels, means providing an end wall 
on one end of the floor, an inclined bar secured to a side 
of the end wall and extending downwardly therefrom to 
the side of the floor, and a horizontal bar having one end 
secured to the other side of the end wall and the other 
end secured to the inclined bar. 


* * * 


1,662,734. Soldering Iron. Harry J. Baker, Indianapolis, 
Ind., assignor to The Prest-O-Lite Company, Inc. A solder- 


.— 














—= Ties; ws “Lat ©; 
1,662,734. 
ing iron comprising a gas passage terminating in a nozzle, 
said passage also having a throat intermediate its ends 
and air inlet means between said throat and said nozzle; 
a mixing chamber into which said nozzle discharges; a 
soldering bit having a combustion chamber provided with 
exhaust means; and a burner tip communicating with 
mixing chamber and projecting into combustion chamber. 
+ * * 

74,844. Lavatory. Sherman Smith, Pittsburgh, Pa., as- 

signor to Standard Sanitary Manufacturing Co., Pitts- 





i! 





A 














! : 


burgh, Pa. The ornamental design for a lavatory, sub- 
stantially as shown. 
4 4 * 

1,663,559. Automatic Water Heater. Harry J. Lyons, 
Geneva, Ill., assignor to Geneva Heater Co., Geneva, IIl. 
In a water heater, primary and secondary heating coils, 
means to effect heat transfer with said coils, and means 
in series with and between the primary and secondary 
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coils and operable by a variation of the temperature of a 
primary coil for varying the heating effect of said heat 
transfer means. 
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=A ae eee) = ospitality in 
| ) vengeance | | | the Queen City 
WY a Cincinnati's hospitality is ex- 
emplifed at the. Hotel Gibson, 
Cincinnati's Most  Distin- 
guished Hotel. 
Here, in America’s logical 
convention city, is the Hotel 
: Gibson the most suitable con- Vi 
vention headquarters. \ 
Ss Spacious meeting rooms, excep- | 
tional sample rooms and the =, 
newly remodeled Roof Garden 
offer 20,000 square feet display “= 
Oy space. Restaurant accommoda 
° . tions meet with the approval of 
1 myatess- ed  wear yee 
1.663 559. 1,663,70 LS LS ~ mtn: gaat Write 
; _ 
1,663,701. Flush Valve. Edward G. Hedges, Newark, Cinetnnatis 1000 Rooms with 
N. J. A flush valve comprising a hollow body, a dia- hosptta ble buatiien 
phragm for separating said hollow body into a supply front aAooyv $3 and U d 
chamber, a compression chamber and a discharge chamber, an pwar : 





a seat for said valve, a relief valve box secured to said —_ 


diaphragm, said box being so designed to serve as an air 


snifter, bleeder conduit and to remove a limited quantity e 
of water from said compression chamber, a relief valve ote SOn 
within said relief valve box, and means for operating said 


valve and for lifting said diaphragm from said seat as RALPH HITZ cManager 
described above. 














* * * 


1,664,278. Toilet-Paper Roll-Securing Device. Stephen (a IN CLEVELAND I[T S [HE HOLLENDEN (a 
Zido, Richmond Hill, N. Y. In a device of the character 
described, the combination of a supporting structure, a Te hd || “Be W ell Taken Care Of 
slidable bolt therein mounted having an aperture in the may 
end thereof, a push rod connected with and adapted to 








in Cleveland, for 


I'll! stay at The 
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3 Hollenden. 
t = ta 
aT , «oo The Hollenden is 
LF Pa — the preferred ad- 
mo tp dress of discrim- 
q _e — inating people 
AZ © as when they visit 

Ie vie: semeoe gente seers Saeee =< Cleveland. 

o) es RL a 

5 a r | The delightful atmos- 





phere of comfort and 
hospitality which is 
synonymous with the 
Hollenden in the 
minds of thousands of 
discerning travellers is 
the result of years of service and attention to their needs. The 


+5 =: 1,664.278. 


co-act with the said slidable bolt, a spring element bearing 
against the said push rod and adapted to exert a forward 
Stress thereon, and a receiving socket adapted to co-act 





with the said slidable bolt to support an arbor rotatably Hollenden Coffee Shop, with counter and table service, at pop- 
therebetween. ular prices caters to a large clientele and the Hollenden Crystal 
a . . Room is Cleveland's smartest place to dine. 
1,664,330. Water Heater. Thomas A. M. Stevenson, The new Hollenden Addition with 250 more rooms, 
Wi . ; all with bath, and a 300-car Fireproof Garage 
Vinston-Salem, N. C. In a water heater, two cylindrical makes Cleveland's Greatest Hotel, Cleveland’ sLarg- 
tubes of unequal diameters arranged concentrically to est Hotel as well. :: 1050 Rooms — 1050 Baths 


provide a space therebetween, means securing said tubes 


as 
to each other at their ends and closing said space, a coiled In Cleveland~ltis 


pipe adapted to hold water secured inside of the smaller 
tube and extending downward in a spiral manner, a coil 
of piping mounted inside of the first mentioned coil, and EB HOLL N 
joined to the outer coil at its lower portion, the last Ive. Da brs Mancees 
hamed coil winding spirally upward and being connected , ; 
Superior Avenue at East Sixth Street 


to the wall of the smaller tube and communicating with 
the space between the two tubes, a pipe communicating OO TUNE IN ON STATION WJAY (a 
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Like a hot volcanic island surrounded by water— 
that's the Bull's Eye Water Heater. The heat- 
ing element is inside the water. The heat cannot 
escape except through the water. Baffled heat- 
ing surface insures quick hot water. 


Made for gas or kerosene. Write for folder No. 112. 


THE DUNHAM COMPANY 


BEREA, OHIO (Suburb of CLEVELAND 
Since 1846 
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For the Ritz Carlton in Boston 


Here is pictured one of a series of 1,500-gallon [boilers manufactured; by the 

Gerstein & Cooper Company for the Ritz Carlton Hotel in Boston. 

The best was demanded for this job—Gerstein & Cooper Company 

was awarded the work, of course. 

They are of extra heavy copper and 

are 4 feet in diameter and 16 

feet long, with a Geo. A. 
Weld & Co. remov- 
able heating 

element. 









GERSTEIN & COOPER CO. 
1 and 3 W. Third St. 
Boston, Mass. 
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The PAINE 
IMPROVED WIRE PIPE HOOK 


Fits the Pipe Perfectly 
Grips the Pipe Securely 


Prominent Head for driving 
Sharp Pointed Spike 


A BETTER PIPE HOOK 
( AT NO INCREASE IN COST 


Write for— 
Special Introductory Offer 
Samples on request — We sell to Jobbers only 
THE PAINE COMPANY 233! Sz:rell Ave. 


79 Barclay St., New York City, N. Y. 
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Big encugh— Small enough 
— Good enough — for any 
job. Built right—Sold right 
—Priced right—Works 
right. Ask your jobber or 


write us for complete speci- 
fications and prices. 


The Celina Mfg. Co. All sizes —for 
Celina = * Ohio every disposal 


Jobbers wanted — Write today problem. 


SEPTIC TANKS 
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with the space between the two tubes near the lowermost 
portion of said space, said pipe being connected to a hol- 
low funnel-shaped member located beneath the two coils. 
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1,664,491. 


1,664,330. 


1,664,491. Combined Shower Cabinet and Tub. Sam- 
uel Siegel, New York, N. Y. A construction for bath 
rooms comprising a tub, a rigid shower cabinet superstruc- 
ture provided upon one end portion of the tub and utilizing 
the tub as the drain pan therefor, a wall of the said super- 
structure extending across intermediate the ends of the 
tub to complete the shower bath cabinet and hingedly 
movable into an open position in which it extends along a 
side of the tub so as to permit of the normal use of the 
tub for a tub bath. 


Heating Department 


1,664,276. Fuel-Burning Device. Walter W. Williams, 
Bloomington, Ill., assignor to Williams Oil-O-Matic Heat- 
ing Corporation, Bloomington, Ill. In a liquid fuel burn- 
ing device, an air compressor, a liquid fuel pump, an air 
blast fan and electric means for operating the same, an 
accumulator chamber having an air intake pipe from the 
air compressor and a fuel intake pipe from the pump, and 
having an air discharge pipe and a fuel discharge pipe 
leading from said chamber to the burner nozzle, automatic 
means for maintaining a constant supply of fuel and a 
uniform pressure of air in said chamber, including a float 
operated valve in the fuel intake pipe and a by-pass in- 
cluding a pressure valve leading from the air discharge 
pipe to the intake of the air compressor, and means for 
lubricating the air compressor by the liquid fuel compris- 
ing a pipe leading from the bottom of the said chamber to 






Have you sent for it yet? 


The new [rico 
Franchise Plan 


If you wantnewandextreme- source immediately. Don’t 
ly profitable radiator furni- _ put this off any longer. Write 
ture business in your locality, now. It costs hothing. It wil! 
it’s yours. This Trico Fran- _ paybig. Trico, Inc.,Formerl y 
chise Planexplainshowwith Art Metal Radiator Cover 
our organization behind you Co., 1720 No. Kolmar 
and absolutely no sellingon Ave., Chicago, Ill. World’s 
your part, you will get vol- Largest Makersof HighGrade 
ume business from this new Radiator Furniture. 
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the air compressor, whereby the internal pressure in said 
chamber discharges liquid fuel to the interior of said air 


compressor, era fuel, after passing through the work- The NEW 
SUPER-AQUATHERM 


(PATENTED NOV. 8, 1927) 
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Ba a HERE is the last word in household hot water service equip- 
4 7 ment yet priced below the ordinary copper range boiler 
a est) with gas burner and thermostat control. 


») 46 






Study the construction:—100°% automatic thermostat 
control—rust proof copper construction—patented Aqua- 
therm circulation control—efhcient powerful burner—heavy 
By asbestos insulation—easily installed—low in price. 
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45” 1,664,276, 
ing parts of said air compressor, is returned to the cham- 
ber with the air under compression through the pipe from 


the compressor to the chamber. 


- ‘ OUTER SHELL 
1,661,323. Method and Apparatus for Setting Thermo- ial 
stats. David N. Crosthwait, Jr., Marshalltown, Iowa, as- INSULATION 
signor to C. A. Dunham Company, Marshalltown, Iowa. 
The method of adjusting expansion thermostats consisting FLUE SPACE 


in assembling the thermostat with the member by which 
it is supported when in service, subjecting this assembly 


WATER 
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INNER SHELL 





Copper BoILeR 


THERMOSTAT PIPE 


WaTER INLET 


AQUATHERM TUBE 
AQUATHERM HEAD 
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Gas BURNER 
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1.661,323. 4s - ed 


to the temperature and pressure under which the thermo- 
stat should expand to operative position, measuring the 
variation from standard of the expanded thermostat, and 
then adjusting the thermostat in the supporting member to 
compensate for the variation from standard. 
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DRAIN VALVE 





* a * 
1,661,450. Fuel-Burning System. Leport R. Van Sant, ‘ 
Peoria, Ill. In a fuel feeding and regulating system for All Sizes 


burners, a regulating valve including a casing having an 
The new Super-Aquatherm is made in all sizes to suit all 
types of modern apartments or residences. 


The No. 20 (capacity 20 gallons) is large enough for the 
small home or apartment with one bathroom, kitchen, and 
laundry. Price, complete ready to install, $100.00 list. The 
No. 30 (capacity 30 gallons) will efficiently supply the medium 
sized home containing two bathrooms, laundry and kitchen. 
Price, complete ready to install $150.00 list. The No. 40 


(capacity 40 gallons) is designed for the larger home with 
additional outlets. Price, complete ready to install, $200.00 


list. Prices of larger sizes on application. 


Write for descriptive literature 


DAHLQUIST MFG. COMPANY 
1,661,450. America’s Largest Copper 


inlet, outlet and a seepage port, a piston movable in said Boiler Makers 
casing having a valve head at one end thereof, adapted to A, 2nd and West 3rd Sts. South Boston, Mass. 


engage and close the outlet port and provided at its op- 





























134 DOMESTIC ENGINEERING 









HIS beautiful new 
transient and resi- 
dential hotel is ideally 
7 \| located. Modern and 
fireproof with every 
service thoughtfully 
arranged for your 
comfort. 450 rooms; 
also 100 car garage 
in building. Write 
for reservation. 
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A hote/ of rehinemenl/ 


Congenial and Homelike atmosphere. 
In the Fashionable District. 


REDUCED SUMMER RATES 
NOW IN EFFECT 


Rooms available by day, month or year. 
Unequalled cuisine. Moderate prices. 


50 East 58th St., New York 





























NEW YORK’S NEWEST 
AND FINEST HOTEL 


Smartly Near The Center Of Things 


Around the corner from New York’s exclusive 
shopping district, readily accessible to leading 
theatres, and railroad terminals, yet in a neigh- 
borhood socially correct and away from the noise 
and turmoil of the business district. The Park 
Central enjoys a location distinctly unique in its 
advantages. 


Come to The Park Central, New York’s newest and finest hotel, 
where you will find advantages heretofore unknown to American 
Hostelries—-Radio outlets . . . Electric Refrigeration . . . Five Period 
Salons and Roof Patios for private social functions . . . Swimming 
Pool .. .Grille Room featuring Arnold Johnson and his world-famous 





orchestra . . . other features equally unusual and desirable. Single 
rooms five dollars per day and up. Double rooms eight dollars per 
day and up. 

° THE PARK CENTRAL ° 


Fifty-Fifth Street at 7th Avenue - - New York City 
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posite end with a depression, a compression spring engaged 
in said depression, and a valve seat carried by the casing 
and engaged by the opposite end of said piston to prevent 
seepage of the fuel around the piston when the same is 
raised and the outlet port is open. 
* o + 
1,662,935. Electric Steam Radiator. John B. Odell, 
Riverside, Calif. An electric, steam radiator having an 
electric heat generator, a water coil disposed thereover 


<3 
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er «*1,662.935, 


to be heated thereby, an automatic pressure opened switch 
for the generator, means for automatically closing the 
switch, a steam shell receiving steam from the coil and a 
water trap serving the coil. 
* * 7 

1,664,410. Oil Burner. Harold A. Greenwald and 
John D. Howe, Detroit, Mich., assignor to Whitehead & 
Kales, Detroit, Mich. In an oil burner, a chambered mem- 
ber connected to a source of air supply and provided with 
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1,664,410 2 ieee 
an ejector nozzle, a casing surrounding said member in 
spaced relation and provided with an ejector nozzle in 
substantial alignment with said first mentioned nozzle, a 
fuel oil pool beneath said above mentioned members and 
»means for supplying fuel oil thereto, said casing being 
open in the area of said pool for conducting the vapors 
therefrom to a point adjacent said first mentioned ejector 
whereby said air and fuel vapors are mixed and ejected 
through said second mentioned ejector. 
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A COMPLETE LINE OF 
BRONZE ~” IRON-BODY 











SCOTT VALVE MFG. co. 
*MAXIMUM SER’ PER DOLLAR” 
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Count seven words 
One inch $4.00. 


Mes 


8 cents for each word including heading and address. 
address. Minimum $2.00 for each insertion. 


DOMESTIC ENGINEERING 
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Cash must accompany order. Copy should reach us eight days in advance. 








Situations Open 


SALESMAN WANTED—ONE COMPE- 

tent to sell valves, fittings, to jobbers. 
Address giving full particulars regard- 
ing experience, Key 151, “Domestic En- 
gineering,” 1900 Prairie Ave., Chicago. 


WANTED—OLD ESTABLISHED RA- 

diator and boiler manufacturer 
wishes two experienced salesmen for 
Pittsburgh and. eastern Ohio. Replies 
must state age; experience, references, 
and names of. previous emplpfers. All 
information will be considered confi- 
dential. Addgess Key 148, '‘“‘Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago. 


STATE MANAGERS FOR HIGH GRADE 

plumbers brass goods line. A rare op- 
portunity for big money. Address Key 
108, ““‘Domestic Engineering,” 1900 Prairie 
Ave., Chicago. 


MANUFACTURERS REPRE- 

sentatives wanted by manufacturer of 
high grade iron and brass pipe nipples. 
Several territories open. Address Key 
154, “Domestic Engineering,”’ 1900 
Prairie Ave., Chicago. 
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Situations Wanted ) 


PLUMBING AND HEATING - SUPER- 

intendent and estimator desires posi- 
tion. Fully capable also for engineer- 
ing and designing in either line. J. E. 
Robertson, 516 San Pedro Ave., San 
Antonio, Texas. 





For Sale 
FOR SALE—W HOLESALE PLUMBING, 


heating and well known supply busi- 
ness. H. L. Claeys & Co., Warren, Mich. 
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Lines to Handle 


MANUFACTURER WHO HAS SPE- 

cialized in combination sink faucets 
and now has complete line of rough 
brass and finished N. P. goods desires 
capable representation in all _ terri- 
tories—exclusive of New York City 
Metropolitan territory. Sales through 
wholesalers and jobbers only. Address 
Key 156, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 











Lines Wanted 


WANTED—A SPECIALTY OF MERIT 

by a large manufacturer in _ the 
plumbing industry, with distribution 
throughout the United States. Answers 
will be treated strictly confidential and 
should state: 1. Nature of device. 2. 
Purpose of device. 3. Number of pat- 
ent. 4. Length of time on the market. 
5. Has practicability been demon- 
strated? If so, how? 6. Present demand 
and estimated possibilities. Address 
Key 996, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 


WANTED—ON COMMISSION’ BASIS, 

unit heater, vapor specialty, storage 
heater of reliable manufacture for 
State of Minnesota. Address Key 155, 
“Domestic Engineering,’ 1900 Prairie 
Ave., Chicago. 











EXCLUSIVE AGENCY ON COMMIS- 

sion basis on a line of vacuum spe- 
cialties and venting valves in Maryland 
and District of Columbia by manufac- 
turers’ agent. Have jobbed similar 
line for eight years with excellent re- 
sults. Now want an exclusive agency 
connection. Address Key 149, “Domes- 
tic Engineering,” 1900 Prairie Ave., 
Chicago. 








Miscellaneous 7 





ESTIMATING BLANKS, JOB TICKETS, 

time sheets, stationery, etc., for 
Plumbers. Samples and prices by re- 
turn mail. Louis Fink & Sons Co., 
School Bldg. Laurel Springs, N. J. Est. 


PLUMBERS’ BIN LABELS 


au 


Send for samples and prices of card holders, 
bin labels call stop valve tags, and free book- 
lets: ‘‘How to Lay Out the Plumbing Shop’’ 
and “‘How to Train the Apprentice Boys.’’ 
Haddon Bin Label Co., Haddon Heights, N. J. 


The Most Reliable 


PIPE COUPLING BUYERS 
in The Country 


Write us about your surplus 
pipe ccuplings. 


CAPITOL MFG. &SUPPLY CO. 
550 Nicholas St., Columbus, O. 














Headquarters for new and used 
pipe machines. We carry at all times, 
all sizes of guaranteed used pipe 
machines from 2 to 12” inclusive. 
New Oster machines always in stock, 
also new dies for all makes. 

THE O’BRIEN MACHINERY COMPANY 
113 North Third St., Philadelphia, Pa. 


Long Distance Telephone: Market 0727 
Cable Address: ‘‘OBRIEN’’ PHILADELPHIA 


Government Proposals 








TREASURY DEPARTMENT, OFFICE 

of the Supervising Architect, Wash- 
ington, D. C., May 11, 1928.—Sealed pro- 
posals will be opened in this Office at 
3 p.m., June 11, 1928, for furnishing all 
labor and material required for re- 
moving the present water supply pip- 
ing, etc., and furnishing and installing 
new brass water supply piping, etc., in 
the U. S. post office, Marietta, Ohio. 
Drawings and specifications may be ob- 
tained from the custodian at the U. S. 
post office, Marietta, Ohio, or at this 
office in the discretion of the Supervis- 
ing Architect. Jas. A. Wetmore, Acting 
Supervising Architect. 








Books for Your Trade Library 

THE TABLE OF ESTIMATED RADIA- 

TION. By Harry B. Perrigo. Gives 
the accurate amount of radiation re- 
quired for any size room. Computed 
from standard recognized rules and 
simplified to a degree that makes it 
readily understood: by any man with 
even a limited knowledge of heating. 
Two tables—one for steam and the 
other for water—are printed in two 
colors on heavy celluloid—making four 
pages in all. Substantially bound. re 0 
4%,x7% in. Saves time and eliminates 
errors. Price, postpaid, $1.00. 





JOHNSON’S HANDY MANUAL IN TWO 

volumes, one on plumbing, one on 
heating. By John W. Johnson. The 
author is a practical plumbing and 
heating man, having spent many years 
in workshops and has superintended 
the installation of plumbing and heat- 
ing systems of all descriptions. Twelve 
editions of this popular book have been 
exhausted. The thirteenth is just off 
the press. Size, 4x6%. Cloth. Price, 
$2.00 per volume. 


A PRACTICAL MANUAL OF STEAM, 
Vapor and Hot Water Heating. By 
E. R. Pierce. The latest and most com- 
plete document ever compiled covering 
the construction, operation, installa- 
tion, etc., of these types of heating. A 
real necessity in the library of the 
heating man. Contains more than 60 
heating tables and 60 illustrations, all 
up to date and helpful in the solution 
of your heating problems. Size, 6%x 
8% in., 316 pages. Cloth. Price, $3.00 
postpaid. 
STANDARD PRACTICAL PLUMBING 
By R. M. Starbuck. An exhaustive 
treatise on ail branches of plumbing 
construction, including drainage and 
venting, ventilation, hot and cold water 
supply and circulation. Shows the 
latest and best plumbing practice, spe- 
cial attention being given to the skilled 
work of the plumber and to the theory 
underlying plumbing devices and op- 
erations. Contains 347 original illus- 
trations, each drawn expressly for this 
work. A book every master plumber 
should have in his trade library. Size, 
oa 56. 406 pages, bound in cloth. Price 


PRACTICAL STEAM AND HOT WaA- 

TER HEATING AND VENTILATING. 
By Alfred G. King. This book should 
be in every steamfitter’s library. A 
strictly up-to-date work, describing 
various systems of heating and ventila- 
tion. Besides the technical features, it 
contains hints on securing contracts, 
business methods, shop practice, rules 
and data for estimating radiation and 
figuring costs, and other tables and 
suggestions that are time savers. Sise, 
6x9 in. 368 pages, 300 detailed illustra- 
tions. Cloth. Price, $4.00. 


Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 
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4c an issue—you might say almost nothing, yet 
dollars worth of new ideas, news, pictures of your 
outings and conventions, and a market section 
that is saving plumbers money in all parts of the 
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country. Ask yourself, can you afford not to be a 
© reader—then forward your subscription. 
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“MODERN” 
ALL-COPPER BOILERS } 
for PERMANENCY 


Wherever a boiler of this type is 
needed, you can do more justice 
to your customer and to yourself 
by installing one that is not only 
proven in reputation, but by actual 
test. EVERY “Modern” Boiler is 
built of the finest of Lake Copper 
and the greatest of care is taken 
with the workmanship. But going 
farther than great care in construc- 
tion, we Subject EVERY Boiler 
we make to rigid tests. Study the 
design of the “Modern” Boiler and 
it will be very easy for you to un- 
derstand why it is superior. 

































The heads are pressed on over the 
ends under hydraulic pressure, 
riveted and a heavy copper band 
spun over all. Inside, sturdy rings 
or “ribs” give absolute assurance 
against collapse. 
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“Modern Boiler instal- 
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lations are permanent. 
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They leave you and 





your customers free 





Section showing 
connection of up 
per head to shell of 
the ‘“‘Modern”™ Pat. 
Boiler. 
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of expensive trouble.” 
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Write us for full details 
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Hayes Manufacturing Co. 
S MAKERS 
er ote ing PATERSON -* NEW JERSEY 





connection of low- 


er head to shell of ‘ 
the ‘‘Modern”™ Pat. 
Boiler. 


Mention Domestic EnGinEer1nc when writing advertisers, 














